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Fenpop A. M., Bysosip C. O. Bubip kaHanis 36yTy npu po3po6ui 6i3Hec-npoeKTy:
cncTemartum3adif BUAiB Ta nepeBaru gnsa pisHux cpep

Cmamma docnidxcye 8ubip KaHanie 36ymy 045 bisHec-Mpoekmie y mpaHcgopmauiliHomy cepedosuwwyi, KUEHMYIYU Ha ix posi 8 MapKemuH2o6ili cmpamezii
AK 3acoby docmagku mosapy, hopmy8aHHaA KnieHmMcbKo20 docsidy ma cmeopeHHs dodaroi sapmocmi. Cucmemamu308aHO 8UOU KaHanie 36ymy 3a pi3HUMU
KnacudikayiliHumu o3Hakamu. Okpema yeaea 30cepedxeHa Ha Pi3HoBUOaX 3a Ghopmoto 83aeMODil (Mpami, Henpami, 2i6pUOHI, TapmHepcuKi) ma cmyneHem
Audrumanizayii (mpaduyilini, yuposi, 2i6pudHi/omHikarHanbHi). [posedeHo aHani3 sumpam i eghekmie 018 OKPEMUX KAHANIB, AKUM 8CMAHOB/IEHO nepesazy
BUKOPUCMAHHS MpAMOo20 8 00820cmpoKosili nepcriekmusi. [ nonezweHHsA npoyecy 8ubopy Kaxasnie 36ymy npu po3pobuyi bi3Hec-npoekmy cucmemamu3sosa-
HO OCHOBHI 2pynu hakmopie (6HympiwHi — op2aHi3ayiliHi, cmpamezivHi, iHaHCOBI Ma 308HiWHI — PUHKOBI, CIOXUBY], MEXHON02I4HI, MPABO8i), AKi He0bXiOHO
8paxosysamu; HasedeHo 0cobaUB0CMI, CUsbHi Ma CAAGKI CMOPOHU, MOXAUBOCMI MA 3a2P03U BUKOPUCMAHHSA Pi3HUX KAHAANIB Y pi3HUX chepax BisHecy 3 aK-
UEHMOM Ha Yuposi K iHcmpymeHmu nepcoHanizogaHoi 83aemodii ma macwmabysaHHs. AHanizom nosediHkosux modesneli Ha pi3HUX yugposux naameop-
Max 8CMAHOB/EHO, WO KoX(He cepedosuuye hopmye enackHy noziky Kynieni: TikTok — imnynscugHull 8ideyk Ha eiyanbHuli mpueep, Instagram — ecmemuyxe
3any4eHHs, Rozetka — payioHanbHuli 8UBIp HA OCHOBI AHAMIMUKU, 0 MiXNAAMMOPMHA 830EMODIA CMIOXUBAYA PO320PMAEMbCA He AK AiHIlHA MocnidogHicme,
a AK Mepexa 3 6a2ambma moYKamu 8xo0y Ma MOBEPHEHHS, W0 8UMA20€E A0aNMUBHOI CUHXPOHI3ayii KaHanig. [JosedeHo, wo edekmusHicmb KaHasnie 3a-
nexcums 6id muny npodykyii, aydumopii, ozicmuykoi iHpacmpykmypu ma yugposoi 20mosHocmi nidnpuemcmea. JouineHicme 6azamokpumepiansHo20
nioxody 0o oyiHku 36ymy 0brpyHmMosaHo yYepe3 iHarHcosi (0oxid, peHmabenbHicmy) i MapKemuH208i MOKA3HUKU (10AAbHICMb, KoHBepcis). Ha npuknadi
YKPAiHCbK020 BUPOOHUKA KOCMEMUKU MPOOEMOHCMPOBAHO eheKmUBHICMb OMHIKaHAALHOT cmpamezii, ujo MoEdHyE iHMepHemM-Ma2a3uH, Mapkemnaeiicu ma
po30pibHi moyKu. 3anponoHosaHo pekomeHAayi wodo adanmusHoi cucmemu 36ymy 3 ypaxyeaHHAM PUHKOBUX MO8 i cmpamezivHux yined.

Knrouoei cnoea: kaHanu 36ymy, ducmpubyuis, bi3Hec-npoekm, MapKemuHe, OHAALH-NPOOAM, OMHIKAHAALHICMb, CIOXUBYA N08ediHKA, cCmpamezis peaniauyii.
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Heidor A. P., Buzovir S. 0. Selecting Distribution Channels in Business Project Development:

A Classification of Types and Advantages for Different Sectors
The article examines the selection of distribution channels for business projects in a transformational environment, emphasizing their role in the marketing
strategy as a means of delivering products, shaping customer experience, and creating added value. The types of distribution channels are systematized ac-
cording to various classification criteria. Special attention is focused on the types based on the form of interaction (direct, indirect, hybrid, partner) and the
degree of digitalization (traditional, digital, hybrid/omnichannel). An analysis of costs and effects for individual channels has been conducted, which established
a preference for the use of direct channels in the long term. To facilitate the process of selecting distribution channels when developing a business project, the
main groups of factors have been systematized (internal — organizational, strategic, financial, and external — market, consumer, technological, legal) that need
to be considered; the characteristics, strengths and weaknesses, opportunities and threats of using various channels in different areas of business are detailed,
emphasizing digital tools as instruments of personalized interaction and scaling. An analysis of behavioral models on various digital platforms has shown that
each environment develops its own purchasing logic: TikTok — impulsive response to visual triggers, Instagram — aesthetic engagement, Rozetka — rational
choices based on analytics, and inter-platform consumer interaction unfolds not as a linear sequence, but as a network with many entry and return points,
requiring adaptive synchronization of channels. It has been demonstrated that the efficiency of channels depends on the type of product, audience, logistical
infrastructure, and the digital readiness of the enterprise. The validity of a multi-criteria approach to sales evaluation is substantiated through financial (rev-
enue, profitability) and marketing metrics (loyalty, conversion). The efficiency of an omnichannel strategy, which combines an online store, marketplaces, and
retail outlets, has been demonstrated using the example of a Ukrainian cosmetics manufacturer. Recommendations for an adaptive sales system have been

suggested, considering market conditions and strategic goals.

Keywords: sales channels, distribution, business project, marketing, online sales, omnichannelity, consumer behavior, implementation strategy.
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Cy4acHUX yMoBax raobaaisauii Ta umdposoi
TpaHcopMmallil eKOHOMIKM NUTaHHA edek-
TUBHOI peaAi3alii MpOAYKLii € BAXKAUBUM AAA
miATIpueMCTB. Bubip xanaaiB 30yTy mpu pospoOui
0i3HEC-TIPOEKTY BUCTYIIA€E KAIOUOBUM YMHHUKOM KO-
MEPLITHOTO YCITiXY, aAXKe KaHaAY AUCTPUOYLil BU3Ha-
YalTb AOCTYIIHICTb TOBapy AASl LiAbOBOI ayAUTOPii,
IIBMAKICTD 110T0 IPOCYBAHHSA Ta AOTiCTUYHI BUTPATH.
Ha npakTuiii mAnpueMLi 4acTo 00MparTh KaHa-

AV IHTYITUBHO 200 MiA BIIAMBOM 0OMeXXEHOTO AOCBIAY,
He BpaxoBylouu crielmdiky cdepy AIIABHOCTI, LiAbO-
BOI ayAMTOpii, pecypCcHOro 3abesmedyeHHs UM CTaAl
KUTTEBOTO LMKAY Oi3Hecy. BiacyTHicTb cucTemMaTnso-
BAHOTO MIAXOAY AO BUOOpY KaHaAiB 30yTy y mpoueci
pO3p0o0OKM 6i3HEC-TIPOEKTY MPU3BOAUTD AO CTpaTerii-
HUX TIOMUAOK, 3HVDKEHHS e(peKTUBHOCTI KOMYHiKaLjiit
i3 KAieHTaMy Ta BTpaueHNX MOXXAMBOCTel 3pOCTaHHA.
HesBaxaioum Ha HasABHICTb OKpPeMUX AOCAi-
AKEHb, Y HaYKOBIill Ta IPUKAAAHII AiTepaTypi Bce 1ie
Opakye KoMmAekcHOi Kaacudikawii kaHaAiB 30yTy 3
ypaxyBaHHSAM raAy3eBoi creljudiku Ta BIATOBIAHMX
nepesar. Lle yckAapHIOE 3aCTOCYBaHHA TEOPETUYHUX
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HaIpaljloBaHb Ha MPAKTHULI MiA Yac MAQHYBaHHs 0i3-
HeC-TIPOEKTIB Y Pi3HUX CEKTOPAX eKOHOMIKU.

Memorw cTarTi € cucTeMaTn3alliss OCHOBHUX BU-
AIB KaHaAiB 30yTy Ta BUBHAYEHHS IX IlepeBar 3aAeXXHO
BiA cdepy AIIABHOCTI, 1[0 AO3BOAUTDH YAOCKOHAAUTHU
IpoLeC CTPATeriyHOro IMAAHYBaHHA Ta MiABUILUTU
eeKTUBHICTD peaaisairii 6isHec-TIPOEKTIB.

BiamoBipHO po crarent 179-180 Tocmopapcekoro
KoAeKcy YkpalHu KaHaAu 30yTy MOXYTb popMaaizyBa-
TUCS 4epe3 TOCIOAAPChKi AOTOBOPY, 1[0 perAaMeHTY-
I0Tb B3aEMMHU MK BUPOOHMKaMM, TTOCEPEAHMKAMMU Ta
crioxyuBayamu. Lle 3a0e3meuye paBoBy OCHOBY AASI pea-
Ai3aIliITHOI AISIABHOCTI B Me)KaX HalliOHAABHOT'O 3aKOHO-
aaBctBa. BopHouac 'K Brparus yunHicTs 28.08.2025 p.
Ha miAcTaBi 3akony Ykpainu Ne 4196-1X [1].

Y Mexax Teopii Tpansakuiitnux utpar P. Koysa
KaHaAM 30yTy PO3IASIAQIOTBCA SIK {HCTPYMEHTM MiHi-
Mi3aljii BUTpaT, MOB'I3aHNUX 3 YKAQAQHHSM i BUKOHAH-
HAM yrop [2]. Takum unHOM, KaHaAK 30yTY CIPUSAIOTH
€KOHOMIYHil1 epeKTMBHOCTI MATIpUEMCTBA.

Kanaau 30yTy B pMHKOBIT €KOHOMILIi He Auiie
3abe3IeuyoTh NepeMilljeHHS TOBapy, i PeryAIITh
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B32EMOA0 MiXK BUPOOHUKOM i CrioXkuBayeM. Bouu Ta-
KO3 3AIVICHIOIOTD OTepallil KymiBAi-IpOAXY, 1o pop-
MY€ «TOUKY AOTMKY» MK NOMMUTOM i MPOMO3ULI€E.
@. Kotaep i K. Keaaep mipKpecAtoe, 1m0 epeKTUBHICTD
KOMYHIKal[ill y Me>XaX KaHaAy BIIAMBA€E Ha CTIPUITHATTS
BapTOCTi MPOAYKI [3].

AoricTuyHi mporiecu B KaHaAaX 30yTy OXOIAIO-
I0Tb IlepeMillleHHs], CKAQAYBaHHs, TNaKyBaHHA Ta iH-
dopMaLiitHuil cynpoBip ToBapy. 3ripAHO 3 Teopismu
A. Cmita Ta Ax. M. Keitnca, 1ii onepatyii B3aemo3aaexHi
Ta TPaHCHOPMYIOTHCS TMiA BIAMBOM LiydpoBizauil [4].

Oynxuii QiHaHCYBaHHA Ta PO3MOAIAY PU3MKIB
4acTO PeaAi3yloTbCs yepe3 AOTOBOPM, IIJO perAaMeH-
toBaui ['K Ykpainn (ct. 265-267) [1]. TTocepearuxu,
AlI0YM Ha BAACHMII PU3MK, MOXYTb BIATIOBiAQTM 3a
MPOARX, 30epiraHHs Ta TPAHCIIOPTYBaHHS TOBAPIB.

HayKOBIil Ta IPAaKTUYHIll AiTepaTypi MOXHa 3Y-

CTPITU BEAVKMII IIEPEAiK Pi3HOMAHITHUX BUAIB

KaHaAiB 30yTy, sIKi MOXYTb BUKOPUCTOBYBATU
KOMIIaHiI y CBOIll AlsIAbHOCTI. BapTo npoBecTy ix cuc-
TeMatusayio (maba. 1).

OcHOBHA XapaKTepuCTMKa KaHaAiB 30yTy 3a
dopmor0 B3aeMOAIl — BiAOOpaKeHHS IIASIXY TOBa-
py Bia Oe3nocepeaHbOro BUPOOHMKA AO CIIOXKMBAYa.
[Mpsmnit xaHaA mepepabayae peaaisaLiio ToBapy 0es-
MIOCEPEAHBO CIIOXMBAYEBi, 110 AO3BOASiE 30epertu
KOHTPOAD Hap SIKICTIO 0OCAYTOBYBaHHS. Y MiCASKpU-
30Bul1 nepiop 2014-2016 pokiB BiTUM3HAHI arpomia-
MPUEMCTBA aKTMBHO BMKOPUCTOBYBAAM Lieil popmar
4epes3 AOKaAbHI PUHKU.

Henpsmi kaHaAM BKAIOYAIOTb OAHOTO Ui KiAbKOX
nocepeAHMKIB. L[ MOA€AD AOLIIAbHA TPV BEAUKUX 00-
csirax BUpOOHMLTBA a00 BUXOAI Ha BiaAaA€Hi pUHKM.
3ripHo 3 KAacudikaiiero AMeprKaHCbKOI acoriailil
MapKeTHHTY, KaHaAU 30yTy MOXKYTb MaTh AO YOTH-
pbOX piBHIB — Bip HYyABOBOTO A0 baraTopiBHeBoro [5].
Takui1 mipxia AO3BOASIE AETAABHO aHAAI3YBATy KOXKHY
AQHKY I[0AO e(peKTUBHOCT] Ta BapTOCTI.

B ymoBax rao6aabHoi Lupposoi Tpanchopmauii
AASL AOCSITHEHHS IIMPOKOI ayAuTOpii, 3abesmedyeHHs
THYYKOCTi POAQXIB Ta NMpAMOI KOMYHIKaLii 3 KAieH-
TaMU OCOOAVMBOTO 3HaueHHsA HabyBae Kaacugikawjis
KaHaAIB 3a CTyIeHeM AMAXKUTAAI3aLlil.

Ta6bnuusa 1

Knacudikauia Bugis kaHanis 36yTy nignpuemcraa

Os3Haka knacudikauii

Bupawn kaHanis 36yTy

1. 3a popmoto B3aemMogii _ Ti6puHi

- MNpsAmi (BnacHa mepea, e-commerce)
- Henpsami (gunepw, pitennepn)

- MapTHepcbKi (GpaHuainsnHr, white label, gponwwuninr)

2. 3a KinbKicTio piBHIB - [BopiBHeBiI

- OpHopiBHeBI

- baratopiBHeBi

- Bnachi
- He3anexHi
- 3MmiLLaHi

3. 3a popmoto BnacHoOCTI

4. 3a TINOM PUHKY

- B2C (KiHueBwMI cnoxmBay)
- B2B (6i3Hec-KnieHT)
- B2G (gepaBHi 3akynisni)

5.3a cnocobom npopaxy

- OdnaiiH (Mara3vHu, TOPro.i areHTH)
— OHnaiH (caiT, MapKeTnenc)
- MobinbHi (Bui3Ha Topriens)

- MocTinHi
- Tumyacosi
- Ce30HHi

6. 3a TpMBanicTio cnisnpadi

7.3a cTyneHem KOHTPOJIIO BUPOOHMKa

- KepoBaHi (¢paHLum3m, BnacHi TO4Km)
- HekepoBaHi (He3anexHi guctpu6'totopn)

— IHTEHCMBHI (LWMPOKa AOCTYMHICTb)

8. 3a piBHEM OXOMNNEHHA PUHKY - Bnbipkosi
- Ekcknio3uBHi
- TpagunuinHi
9. 3a cTyneHem guaxuTanisadii - Undposi

- l6puaHi / OMHiKaHanbHi

[Lkepeno: cknageHo aBTopamu Ha OCHOBI [23-29].
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Tpaanuinzi kaHaau KoMyHikauii — ¢isuuHi TOY-
KU IPOAQXKY, IEPCOHAAbHI IPOARXKI, BUCTABKU Ta T10-
IITOBI PO3CUAKM — 320€3I1eUyI0Th PSAMMUIT KOHTAKT i3
KAieHTOM, hopMyroun A0Bipy Ao OpeHAy. OAHAK BOHM
0OMEXYIOTb TEPUTOPiaAbHUII PaAiyC OXONAEHHS Ta
norpebyroTh 3HauHuUX pecypciB. @. Kotaep akieHTye
Ha BOKAMBOCTI 0COOMCTICHOTO KOHTAKTY AASL GOpMY-
BaHHS AOSIABHOCTI [6].

Lindposi xaHaay, mo 6asyorbcs Ha iHpopMa-
L1iTHO-KOMYHIKaL[iilHUX TEXHOAOTiAX (COLiaAbHi Me-
pexi, KOHTeKCTHAa peKAama, email-mMapkeTuHr), Ao-
3BOASIIOTDb 3AIMICHIOBATY II€PCOHAAI30BaHy KOMYHiKa-
1110 3 BEAUKOIO ayAUTOPIEI0 B peXMMi PEaAbHOTO Yacy.
B Yxpaini undposi komyHikauii Aepaai akTuBHile pe-
TYAIOIOTBCS 3aKOHOAAQBYO, 30KpeMa B PaMKax 3aKoHY
Ykpainu «ITpo 3axucT nepcoHaAbHMUX AQHUX» [7].

[i0puAHI KaHaAM, TOEAHYIOUM TPAAMUIVHI Ta
1MPpoBi iHCTPpYMeHTH, GOPMYIOTb AAAMTUBHY MOAEAD
B3aeMoAil. IIpuKAapOM € OMHiKaHaAbHI cTparerii, Ae
obAaiiH- | OHAANMH-AKTUBHOCTi AOTOBHIOIOTb OAHA
oAHy. Lle BianoBipae mapapurmi TpancdopmauinHoi
eKOHOMIKM, Ae BaKAMBUM € He AMILE TIPOAYKT, a il AO-
CBiA J10TO CIIO)KMBAHHSL.

BsaeMopis BiAOyBaeTbcs MiX mpoaaBLeM i 1ji-
AbOBOIO AayAUTODIEI0, @ CUCTEMHMIT MAXIA AO Ti iaeH-
tudikaiii 0XOMAIE aHaAi3 MOBEAIHKOBMX MaTEpHIB.
3riaHo 3 Mopeaato andysii innoBauiit E. Poasxepca,
MOAOAD HaAQ€ MepeBary LyuQppoBUM KaHaAaM, TOAL SIK
AOpocAi 06upatoTh TpaauuiitHi [8]. Takum unHOM, BU-
0ip KaHaAy 3aA€KUTb BiA COLIaABHO-IICHXOAOTTYHMX
XapaKTepUCTUK MOKYIILIB.

@KAMBO BPaxOBYBaTM 4YacOBY Ta HPOCTOPOBY
AOCTYIIHICTDb KaHaAiB. ¥ perioHax i3 Hepo3BMHe-

HOIO AOTiCTMKOIO eAeKTPOHHA KOMepIIisi Moxe

OyTu MeHII epeKTUBHOW0. AOCAIAXKEHHS 3BMYOK CIIO-
KMBaHHS, TaKUX SIK 4ac nepeOyBaHH: B Mepesxi Ta yac-
TOTA IOKYIIOK, € BUSHAYAABHIMU AASL BUOODY KaHaAIB.
OuiHka BUTpar € 6a30BOI0 EPEAYMOBOIO IIpU-
VIHATTA 3B)XEHMX pilueHb y OisHeci. 3riaHo 3i cT. 42
TocriopapcbKoro kopekcy Ykpainu, mATIpMEMCTBO Ma€e

AISITY Ha 3aCapaX eKOHOMIYHOI AOIIABHOCTI Ta edek-
TuBHOCTI [1].

Ha npukaapi TOB «Keit Ti Kocmeruxe», mo pe-
aaisye npoaykuito Mr. SCRUBBER [10], moxHa mpo-
CTEXXUTY CTPYKTYPY AOTICTUYHMX BUTPAT Y NMPSMOMY
Ta HEMPSMOMY KaHaAax 30yTy.

CTPYKTYpi BUTpaT Ha AMCTPUOYLiO MPOAYK-

uii Mr. SCRUBBER 3HayHy 4acTKy 3aliMaloTh

AOTICTMYHI KOMIIOHEHTM: TPAHCIIOPTYBAaHHS,
TNaKyBaHHS, 0OpOOKa 3aMOBAEHb, CKAAAYBAHHS Ta
CepBiCHE CYNPOBOAKEHHS. BUTpaty 3MiHIOIOTBCS 3a-
A€XHO BiA KaHAAY 30yTY, IO € BOXAMBUM {HAMKATO-
poM edeKTUBHOCTI 30yTOBOI MOAITHUKML.

Y Mexax mpsmoro KaHaay (odiwiiHmit caiir)
MIiATIPUEMCTBO CaMOCTIIIHO BUKOHYE BCi AOTiCTUYHIi
¢yHkuil. Hukye HaBeA€HO YMOBHY KaAbKYASL{O BU-
TPAaT Ha OAHY OAMHULIIO TIPOAYKLI (maba. 2).

Takum 4MHOM, CO0iBapTiCTh AOTICTUMKM Ha OAM-
HULIO Y TpsAMOMY KaHaAi HabAmkaerbcs Ao 130-
135 rpH. OpHaK, SIK CBIAUMTD aHAAI3, CaMe 1iell KaHaA 3a-
0e3srmeuye HalBuILy peHTabeAbHICTB (63,3%), 110 YacTKO-
BO KOMIIEHCYE IABMIIIEHEe AOTICT/YHE HaBAHTa)KEHHSL.

Peaaiszarrist uepes po3apibHi Touky, Taki sk EVA,
BiAOYBa€ThCS 3a CXEMOIO T'YPTOBMX MOCTABOK. YacTu-
Ha BUTPAT, TIOB’s13aHA 3 MaKYBaHHIM, AOCTaBKOI Ta
AOTiCTUYHUMM OAVHULIIMU (TTiAAOHM, CTPeiTY-TAIBKa),
TIOKPMBAETHCS MAIPUEMCTBOM (maba. 3).

ButpaTu B HempsiMoMy KaHaAi mpubausHo B 15
pasiB HIKUi, IPOTe Map)KUHAABHICTD, IK BUAHO 3 Aa-
HUX (25%), CYTTEBO 3HIDKYETHCS Yepe3 3aAeXKHICTD BiA
3HIDKOK, KOMICIl 1 BIACYTHICTb KOHTPOAIO Hap MPOCY-
BaHHSM.

AAsT OLIHKM eKOHOMIYHOi AOLIABHOCTiI BapTo
BMKOPYCTOBYBATH KOeillieHT AOTicTUYHOI edeKTUB-
HocTi (Kle), sKuit pO3paxoBYeTbCs SK BiAHOLIEHHS
MapXi AO AOTICTUYHUX BUTPAT (maba. 4).

HesBa)karoun Ha HVDKYi BUTPATV B HEMPAMOMY
KaHaAil, CTpaTeriyHa rHyuKicTb Ta piHaHCOBA aBTOHO-
Misl TIPSIMOTO KaHaAy MAIOTh BUII)Y Bary B AOBIOCTPO-
KOBIif mepcrekTuBi. Bucokuit koeditieHT AoricTUYHOT

Tabnuua 2
Po3paxyHok cobiBapTocTi npsamoro KaHany 36yty TOB «Kei Ti KocmeTukce»
ButpatHa no3uuis PospaxyHok BuTtpaTtu Ha of,, rpH
[ocrtaska (Hosa lNowwTa, cepenHe) 80 rpH/og. 80,00
. 1 kopobKa — 18 rpH, Hakneiki/
MakKyBaHHsA (KapToH + 6peHAoBaHa CTpiuKa) 3aXCT - 7 IH 25,00
O6pobka 3aMOBNEHHA (3apriaTa MeHe[Xepa) 10xB X 1,5 rpH/xB. 15,00
36epiraHHs (po3nogineHo Ha 06¢sr) 1500 rpH/micaub / 750 og,. 2,00
MicnanpogaHe CynpoBOAXeHHA (B cepefHboMy) 3 3BepHEHHA M0 2 XB X 1,5 rpH/XB 9,00
Ycboro norictuyHux Butpar (LC) 131,00

A)KEPEHO: CKnageHo aBTopamu.
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Ta6bnuysa 3

Po3paxyHoK cobiBapTocTi Henpamoro KaHany 36yTy TOB «Kei1 Ti KocmeTunkc»

ButpatHa nosuuis PospaxyHok (ryproBa naprisa 1000 oa.) | ButpaTtu Ha of., rpH
TpaHcnopt (mo cknagy EVA) 1 aBTOMOGiNb X 4200 rpH 4,20
YnakoBka ryptoBa (KapToHHi 60Kcu) 50 wt. x 20 rpH 1,00
MapKyBaHH#, BKNafieHHA peKnamMmHIUX BCTaBOK 1000 op. X 0,5 rpH 0,50
Yuactb y POS-npomoakLisix (6toaeTHo) 3000 rpH /1000 og. 3,0
Ycboro norictuyHux Butpar (LC) 8,70

Ixepeno: cknageHo aBTopamu.

Ta6bnuus 4

KoediuieHT norictuyHoi epekTMBHOCTI
TOB «Ken Ti Kocmetunke»

Kanan Mapixa (rpH) LC (rpH) Kle
BnacHun cant 950,00 131,00 7,25
EVA (po3ppi6) 650,00 8,70 74,71

A)Kepeno: CKnageHo aBTopamu.

edextrBHOCTI EVA CBiAUMTD PO MacIITaOHICTb AVIC-
TpuOYLii Ta cTabiABHICTH BUTpAT.

AADKYASLis AOTICTUMHMX BUTPAT HA TMPUKAAAL
Mr.SCRUBBER peMoHCTpYe He Auiiie po36ix-
HOCTi B MUTOMMX BUTpATaX, aAe I pisHUI CTy-
MiHb KOHTPOAIO Hap KaHaAoM. Bubip ¢opmary 36yTy
Mae BPaXoBYBaTU He AMIle BUTPATH, & I 3AATHICTD Ka-
HaAy YTPUMYBATH KAIEHTa Ta BiATIOBIAATM OPEHAOBO-
MY IO3ML[iOHYBaHHIO.
KoxxeH KaHaA 30yTy caip OLiHIOBaTH 3 ypaxyBaH-
HSIM $IK IOYATKOBMX iHBECTHUILIil, TaK i ONepaLjiifH1X BU-
Tpar. BAacHuil iHTepHeT-MarasyH noTpebye BUTpAT Ha
po3po6Ky, TexHiyHoi mpATpuMKM Ta SEO. Koonepauis 3
MapKeTIAeIICaMi 3HIDKYE 6ap'epy BXOAY, aA€ CYTIPOBO-
AXYETbCST KOMICITHUMM T2 0OMEXXeHHSIMY B OPEHAVHT'Y.
HeoueBupHi BUTpary, AK-0T YIPaBAiHHA BIAHO-
CYHAMM 3 TIOCEPEAHMKAMY Ta KOHTPOAD HaA KiHL[eBUM
AOCBIAOM CIOXXMBaua, TaKOX CAip BpaxoByBaTu. Ta-
K1JI KOMITAEKCHWII TTAXiA CIIpYsIE YXBaA€HHIO 30aAaH-
COBAHMIX pillleHb I{OAO 30YTOBOI MIOAITUKML.
AoricTuuni BuTpary, 3ripHo 3 A. Mapuraaaom
Ta V1. lllymmeTepoM, € He AuIIe ereMeHTOM cobiBap-
TOCTi, @ M YMHHUKOM KOHKYPEHTOCIPOMOXKHOCTI
[11]. Bubip xaHaaiB 30yTy 3aA€XUTb Bip TPAHCIOPT-
HOI AOCTYNHOCTI TepuTopii. AAd perioHis i3 po3Bu-
HEHOI iHPPacTPYKTYpow e(deKTMBHA MOAEAb «AO-
CTaBKa AO ABepeii», Y TOI Yac SIK Y CAAOOPO3BMHEHNUX
pailoHaX AOLIABHO Opi€HTYBAaTUCS Ha AOKAAbHUX
AUCTPUO'IOTOPIB.
Yactuna Tpeta ctarTi 179 TKY miaTBepaxye
IPaBO MIATIPMEMCTB CaMOCTITHO BM3HAyaTU AOTiC-
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TUYHI IIAAXY 3 YPaXyBaHHAM TEXHIYHMX MOXXKAMBOC-
Tei [1]. EBponeNichbKi Keiicy AEMOHCTPYIOTb, 1110 aAQIl-
Tallisl AOTICTUYHOI MOAEAL AO PeTriOHAABHMX YMOB IiA-
BUILYE epEKTUBHICTD 30yTYy.

Uepe3 CKAAAHICTb BUOOPY KaHAAY 30yTy AOLIAD-
HO KAacuQikyBaTu GpaKTopy BIAMBY Ha pillleHHS, po3-
AlAMBLIV X HA BHYTPpiluHi Ta 30BHiuHi (m1a6a. 5).

SIK BUAHO 3 TaOA. 5, BUOip KaHaAy 30yTy 3aA€XUTb
BiA BHYTpILIHIX CTpaTerivHMX LiAell MIAIPUEMCTBA
Ta 30BHILIHIX (HAKTOPIB — MOBEAIHKOBIMX, MPABOBUX i
TexHOAOTiYHMX. L]e A03BOAsIE apanTyBaTH 30yTOBY MO-
A€Ab A0 YMOB PMHKY. SIK1110 KOMIIaHisl T03MLjioHye cebe
SIK eKCKAIO3MBHMIT TOCTAYaABHUK, MACOBI KaHaAU 30y-
TY MOXYTb CyIlepednTH il pUHKOBIIT CTpareril.

auioHaabHa cTparerisi posBurky MCIT a0

2027 p. [12] axueHTye Ha apamTauii OisHec-

MOAEA€l1 AO PUHKY IIAAXOM ONTUMi3aLii AaH-
LIOTiB IIOCTaBOK Yepe3 y3TOAXKEHHs AOTiCTMKM, Map-
KeTUHI'Y Ta CTPaTeriyHoro MAaHyBaHH:L

Y xoHTexcti uMPpoBizauii TOpriBAi BaskAMBO
aHaAi3yBaTy 30yTOBI MOA€AI, SIKi TOEAHYIOTb KAQCUYHI
MPaKTUKYU T HOBiTHI TexHoAorii. OMHiKaHaAbHI pop-
MaTy CTalTb aKTyaAbHMMU 4epe3 3MiHy MOBeAiHKO-
BIX TATEPHIB CIIOXXMBAUiB, IKi OPI€HTYIOTbCSA Ha Iep-
COHaAi30BaHy B3aeMOAI0 3 OpeHpoM [13].

EaexTpoHHa komepuis, 3a pAanumu Ecommerce
Europe Ta aBTopa [2], 6asyeTbcs Ha cKAaAHi iHO-
pacTpykTypi, 1o oxomAwe LuppoBi maardopmy,
cucTeMut 06poOKY TMAATEXIB, AOTICTUYHI pillleHHs Ta
aHaAiTuyHi iHcTpyMeHTH. OHAQMH-KaHAAM BKAIOYA-
10Tb BeOcailTu, MOOIABHI AOAQTKM, MapKETIIAEICH Ta
CRM-naardopmi, 1o 3a0e3nevyoTb ABOCTOPOHHIO
KOMYHIKaL[il0 3 KAlEHTaMU.

[Tonpu ysiBA€HHS TPO OIOAXKETHICTb OHAQH-
NPOAQXIB, BOHM BMMAralOTb 3HaYHUX IHBECTMLIN Y
cepBepy, 3axuct pauux (GDPR), CMS, SEO ra apam-
TUBHUII AM3alH. 3ripHO 3i cT. 13 3akoHy Ykpainu
«ITpo 3axMCT NpaB CHOXMBaYiB», IPOAABELb TIOBMHEH
HaAABaTH MOBHY iH(OpMaLlio PO TOBAp A0 YKAAAEH-
Hs1 AoroBopy [14].

OHAQJH-KaHAAM AO3BOASIIOTH OXONUTHM IMIVPOKY
ayAUTOPIl0, TECTYBaTU HOBI PMHKM Ta 3aCTOCOBYBATU
AATOPUTMMU AASI IepCOHAAI3aLii TPOIO3MLIiL.
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Ta6bnuya 5

(dakropu, Wo BnAMBaloTb Ha BUGip KaHaniB 36yTy nignpnemcrea

Tun ¢pakTopa lpyna BnauBy Mpuknagn BnnuBy Ha BUbip KaHany
U PiBeHb KOHTPOI0, FOTOBHICTb 10 CaMO0OC/YroBYBaHHs, pecypcHa 6a3a,
OpraHizauinHi
wTar, IT-cucremn
BHyTpiLLHi - . . _ .
CrpareriyuHi Mo3uuioHyBaHHA 6peHay, koHuenuia D2C, cTyniHb iHTerpaLii 3 noricTukoro
OiHaHCoBI Blof»KeT Ha MapKeTUHT, PiBEHb MaPKNHAMBHOCTI, 00CAT AOMYCTUMUX KOMICIl
PUHKOBI KOHKypeHTHe cepefjoBiLLEe, PO3BMHEHICTb MOCEPESHIKIB, HAABHICTb
MapKeTnnencis
CroxuBui lMoBefiHKOBI NaTepHW ayanTopii, fOBIPa [0 OHNalH-KaHaniB, NnoTpeba
. B NepcoHanisauii
30BHILLHI 1 b " - - .
- 0CTYyN A0 LUMdPOBOI iIHPPACTPYKTYpW, perioHanbHa HaABHICTb OHNANH-
TexHonoriyvHi yn RO LMOP pacTpykTypu, p
nnatdopm
. .| Bumoru o e-KomepLii, 0bMeXeHHA Ha NocepefHNLbKY LiANbHICTb, NpaBuia
MpaBoBi / HOPMaTVBHI A pul PERRILGKY A /1P
MapKyBaHHs Ta 30epiraHHs

A)KEPEHO: CKnafeHo aBTopamMu.

Qi3nyHi TOUKM NIPOAXKY 3aAUIIAIOTHCS AKTYaAb-
HUMU AASL CETMEHTIB, A€ BaKAUBI TAKTUABHUI AOCBIA
Ta MUTTEBE OTPUMaHHA ToBapy. 3a AaHumu McKinsey
[15], BoHM cripusiioTb HOPMYBAHHIO AOBIpU AO OpeHAY
3aBASKY NPSIMOMY KOHTAKTY 3 KAIEHTaMM Ta MOXKAU-
BOCTI TECTYBaHHS IIPOAYKTY.

0CII0OAAPCHKNIT KoAeKC YkpaiHu (CT. 266) peryatoe

AISIABHICTD Y po3ApiOHIit TopriBai [1]. Odaaitu-

KaHaAU CTBOPIOIOTb AOAAQTKOBY LIiHHICTb 4epe3
AOKaAi3alLil0 CepBiCiB: apaNTallild acCOPTUMEHTY, Op-
raHizauilo MicleBUX MOAiT Ta GOPMYBaHHS CIIABHOT
crioxknBayiB. [Tpote exoHoMiuHa eheKTUBHICTD Bisny-
HMX MarasyHiB 3HIKYETbCS Yepe3 BUCOKI BUTPATU Ha
OpEHAY Ta IlepCoHaA. bpeHay nepexopsTs Ao bopmaty
showroom, ae KymiBAsI 3aBepIIYETbCST OHAQITH.

OwmHiKaHaABHI cTparerii MOEAHYIOTb Gi3nyHi Ta
11bpOBi KaHAAU B LIAICHY CHCTeMy KOMYHiKaLil Mix
MIATIPUEMCTBOM i crioxxuBaueM [5). B3aemopomoBHeH-
H# KaHAAIB CIIpMs€ MiABUILEHHIO AOSIABHOCTI Ta CEpeA-
HbOTO 4eKy. BopHouac iHTerpauif OMHiKaHaAbHOCTI
BMMAra€ HAA€KHOIO TEXHOAOTIYHOro 3a0esmedeHHs
Ta BpaxyBanHs Hopm GDPR [16] i 3axkony Ykpainu
«[Tpo 3axuct nepcoHaAbHUX AaHUX» [7]. EKoHOMIuHI
BUKAMKY BKAIOMAIOTh OOAIK BUTpAT i po3moaia Mapii
MDK KaHaAQMIU.

BuBuaroun epeKTMBHICTb KaHaAIB 30yTy 3 1103U-
1il TUMoAOril 0i3Hecy, cAip 3as3HauUTH: eeKTUBHICTD
KaHaAiB 30yTy 3aAeXUTb Bip Ty 6isHecy. Aast FMCG
(Fast Moving Consumer Goods) OMHiKaHaAbHi CTpare-
rii edexTHBHI yepe3 moeAHAHHS 0(AQITH- Ta OHAAH-
ayAUTOPII, 110 MparHe 3pyYHOCTI Ta INBUAKOCTI.

Aast B2B BaxxauBiuIa nepcoHaaizopaHa B3aeMo-
Aist, TOMY TiOpUAHI MOAeAL, SIKi OEAHYIOTH Ldpo-
Bi mAaTHOpMM 3 KOHCYABTAL[iSIMM, € ONTUMAABHIMMU
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[15]. Y cdepi mocayr edpekTBHICTD OMHIKAHAABHOCT]
BapiIOETHCS 3aAXKHO Bip CKAAAHOCTI TPOAYKTY Ta 3a-
AYYEHOCT] KAieHTa.

Lindposi TpaHchopmallii 3MiHIOIOTh TPUHLIUITA
30yTy, 1O CTae AMHaMiYHOIO CHCTEMOIO, OPiEHTOBA-
HOIO Ha KiH1leBoro Kopucrypaya. Lle 0co6A1BO momit-
HO B pO3APiOHii TOpriBAi Ta cdepi mocayr — ABoX ra-
AY35IX, IO AEMOHCTPYIOTb Pi3Hi, aAe MTOKA30Bi MOAeAi
KaHAAIB PO3TIOBCIOAXKEHHS TIPOAYKIIL

MyAbTHKaHaABHI CcTpaterii B pO3ApiOHiN Top-
riBAi 00'€AHYIOTb OQAaliH-Mara3uHu, BeOCailTu, Mo-
OiABHI AOAQTKU Ta COLiaAbHI Mepexi. BiamoBiAHO A0
cr. 179 TKY mipmpueMcTBa CaMOCTiiIHO 00MpaOTh
dopmu 30yTY, 10 CTUMYAIO€ iHHOBaLilHi miAX0AM [1].

pukaap Kommadii Rozetka pemoHcTpye iHTe-

rpaiiio Be6-maaTdhopmu 3 MOOGIABHUM AOAAT-

KOM AAs 0€3LIOBHOI B3ae€MOAIl 3 KAleHTaMu
yepe3 push-croBileHHs, pekaamMy Ta NMOBTOpHI IO-
Kynku. Lle Gopmye HOBI 3BUUKM CIOXXMBAYiB — Iepe-
XOAM MK KaHaAQMM CTalOTb iHTYiTMBHUMM.

AoricTuyni iHHOBaLi, Taki SIK aBTOMaTMU30BaHe
ckAaapyBaHHS Ta QR-KOAM, CIPOLIYIOTH CIIOXXMBYMI
AOCBiA. Y chepi MOCAYT KAIOUOBUM 3aAMLIAETHCS AIOA-
CBKMII KamliTaa, 10 BM3HAYa€e piBeHb O0OCAYTOBYBaH-
Ha (cT. 4 3axoHy Ykpainu «ITpo 3axucT mpaB CHOXN-
BauiB») [14]. CRM-cucremMu AO3BOASIIOTh IOEAHATHU
NepCoHaAi3aliio 3 ONepaTUBHICTIO, K lie IOMITHO B
MEANYHUX LieHTpax.
3riaHo 3 Mmopeaato IDIC Peppers & Rogers [17],

CRM cripusie ranbuiit Andpepenuianii cepsicy uepes
YIIPaBAIHHS AOSIABHICTIO. Y BMPOOHMLTBI CriocTepi-
Ta€TbCs MEpeXip AO AeAeryBaHHS 30yToBUX (YHKLii
napTHepaM. Tak, Bosch peaaisye mpoaykuio yepe3s
AuAepiB i cepTudikoBanux nmapTHepiB y 150 kpaiHax,
36epiralodm KOHTPOAD Hap SIKICTIO.
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BiamoBipHO A0 cT. 6 3akoHy Yxpainu «IIpo 3a-
XVUCT eKOHOMiYHOi KOHKypeHLii» [9], Koomepauis y
dopmari AUCTpUOYLIHKX MepeX AOTYCTHMA 32 YMO-
BU BiACYTHOCTi MOHOIIOABHOTO CTAHOBUIIA. 3 OTASAY
Ha BlILie3a3HauYeHe, AVCTPUOYLIisA yepe3 MapTHepPChbKi
Mepexi NOCTae K AieBMIl iHCTPYMEHT IiABUILEHHS
PUHKOBOI IIPUCYTHOCTI 03 MoTpedy B KamiTaAOMiCT-
KOMY pO3LIMpeHHI BAacHOi iHppacTpykrypu. Bubip
KaHaAy 30yTy 3aA€XUTb BiA AOTICTMYHOI 'OTOBHOCTI
MIATIPUEMCTBA, MOro 0Oi3Hec-MOA€Al Ta LjiAbOBOI ay-
autopii. TTapTHepcbKi Mepexi AO3BOASIIOTb OXOMUTHU
HOBi pMHKY 0€e3 KaIliTaAOBKAAAEHb Y iHPpacTpyKTypy.

HAQIH-TIPOAQKI OCTaHHIMM DPOKaMM CTaAM

MEeHCTpiMOM. IHTepHeT-TOpriBAs AEeMOH-

CTPY€ AMHaMiYHe 3POCTaHHs, 0COOAUBO Ye-
pes Taki MapkeTmaericy, sik Rozetka Ta Amazon, mo
HAAQIOTb AOTiCTMYHI, piHAHCOBI Ta peKAAMHIi TOCAYTH.
BoHu A03BOASIIOTH MIBMAKO MacuiTabyBatu 6GisHec i
AAQNTYBATUCS AO MOMUTY.

CouiaabHi Mepexi, Taki sk TikTok, Instagram
abo mapkermaercu (ta x Rozetka) craioTh KaHaramu
NpSIMOTO 30YTy, OPiEHTYIOUMCh HA NEPCOHAAI30BaHY
KOMYHiKaljio. B ymoBax nmaHaemii ykpaiHcbKi mianpu-
€M1l aKTMBHO INEPeMillyBaAu NMPOAXI B OHAANH —
60% MaAnx 0i3HeciB BUKOPUCTOBYBAAU COLIMEPEXi y
2023 p. [18].

CbOropHi iHTepHeT-poA@Xi — Lie He MPOCTO
KaHaA 30yTy, @ CTpaTeriyHa CKAapOBa 0i3HeC-MOAeAi.
[i posyminHs A03BoAsie 6yAyBaTH eeKTUBHY BOPOH-
Ky IPOAXIB, Kpallle IIAQHYBaTU BUTPATU, AOCATATU
THYYKOCTi /I OTPUMYBATV KOHKYPEHTHi IepeBaru Ha
AuHamiyHOMYy puHKY. Tomy pospoOHukam 6isHec-
TIPOEKTIB HEOOXIAHO YiTKO OpiEHTYBaTUCS B 0COOAN-
BOCTSIX KO)KHOTO IHCTPYMEHTY OHAQIH-IIPOARXKIB.

Lindposi mraTdhopmu NpONOHYIOTH YHIKaAbHI
cuenapii Baaemoaii 3 kouterntom. TikTok, 3acHoBaHmit
Ha HECKIHUEHHOMY CKPOAIHT'Y, CTUMYAIOE iMITyAbCUBHI
MOKYIKM 32 AlYeHi ceKyHAM. Instagram opieHTyeTbca
Ha eCcTeTMYHY Kopudikaliio OpeHAy, popmyoun Bia-
TepMiHOBAaHY MOAEAD CIIOKMBAHH: Yepe3 CTOpis, pia-
C1 Ta AOTIUCHUL.

Ha mapkernaericax, Takux sk Rozetka, xopuc-
TyBaui 3AIMICHIOIOTb palliOHAABHMI MOLIYK i3 (OKY-
COM Ha XapaKTepUCTUKM TOBapy, LiHM Ta BIiATyKu. Lle
BiAPI3HSETBCA Bip COLIMEPEX, A€ TIOKYIIKY CTUMYAIOE
KOHTEeKCT — 00pa3 0Aorepa, eMoLiitHuit GOH un My-
3MYHUI CYTIPOBIA.

Anaais noBeainku kopucrysauiB Ha TikTok Ta
Instagram A03BoAs€ BpaxyBaTu creLpiky KOHTEHTY
npu po3pobui 36yToBoi crparerii. TikTok popmye im-
IYAbCUBHI IIOKYIIKM Yepe3 KOPOTKI BiA€0, CMHXPOHi3y-
1041 Bi3yaAbHi IMIYABCU 3 €MOLIITHUM KOAOM KOPHUC-
tyBaya. TikTok Shop moepHye KOHTEHT i3 MOKyNKoI0,
CTUMYAIOIOYM IMIBUAKI pillleHHS], 110 € aKTYaAbHUM AAS
MaAOTo 0i3Hecy B yMOBax BiitHY B YKpaiHi.
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Instagram, Ha Biaminy Bip TikTok, opienTyers-
s Ha eCTETUYHY [0AQ4Y OpeHAY, CTBOpIOIOYM OaraTo-
(basHy MoAeADb B3aEMOAITL: Bia Meperasiay KOHTEHTY AO
0cobucToro cmiAKyBaHHs 3 mpopaBLeM. Oco0OAMBO
BOXKAUBOIO € iHTerpalis peTapreTUHrYy, o CIMPAETh-
Cs1 Ha TIOBEAIHKOBY iCTOpi0 KopucTyBaya, GopMyoun
MepCOHAAI30BaHi TOBAPHI MPOMO3ULIiL.

Kopucrysaui Instagram, sokpema BikoBa rpymna
25-40 poxiB, oLiHIOITb OpeHA He AMILe 32 QyHKLi0-
HAABHICTIO IPOAYKLIiI, aAe i1 3a 3AATHICTIO KOMYHIKYBa-
T TeBHi LjiHHOCTI. Lle popmye TpuBaaimmit LKA mpu-
VIHATTSA pillleHHs, WO MiABMILYE MMOBIPHICTb TpaHC-
bopmariii pa3oBoro Mokyris B aMmbacapopa OpeHAy.

Ax1o x nonepeaHi NpUKAaAK iAIOCTPYIOTh B3a-
€MOAII0 B eMOLiITHO-OPiEHTOBAaHOMY CePeAOBUIL, TO
mapkertmnaeiic Rozetka dopmye pariioHaabHO-aHaAi-
TUYHUI TUII TIOBEAIHKY, OPiEHTOBAHUII HA TapaMeTpu
BMOOpY, a He Ha iMiAX OpeHAy. fIK oamH i3 mpoBia-
HIX YKpaiHChKUX e-commerce-TpaBliB, Rozetka ae-
MOHCTPY€ BUCOKMII PiBeHb iHCTUTYL[iOHaAI30BaHOCTI
KynmiBeabHOro mpolecy. CIOXMBYA IIOBEAIHKA TYT
3HAYHOIO MipOI0 BU3HAYAETHCS apXiTEKTOHIKOIO MAAT-
bopMy, TOIIYKOBMMM AATOpPUTMaMy, iHTepdericom,
CHCTEMOIO 3HIVDKOK i COLIIaABHUMM AOKa3aMu (BIATYKH,
PENTUHTY, BiACOOTASIAL).

Ha BipMiHY Bia eMOLIiIHO-OpiEHTOBaHMX MAQT-
¢dopm TikTok uu Instagram, Ae iMITYABCHOIO OCHOBOIO
TIOKYTIKYM € eMOLilHuiI Tpurep, kopucryad Rozetka
3Aebiabiioro nepebysae y $asi palioHaAbHOIO MOLIY-
Ky. Ilpolec mpuiMHATTA pillleHHA XapaKTepU3yeTbCs
AHAAITMYHUM MIAXOAOM: TIOPIiBHAHHSA TOBApiB, aHaAi3
BIATYKIB Ta CTBOpPEHHS «KOIIMKA OYiKyBaHHA», IO
4aCTO BKAIOYA€ BiATEPMiHYBaHHS IIOKYIIKM AO IOSBU
3HIDKOK 200 HarapAyBaHb.

O3I0AIA AKTMBHOCTI 3a 4acoM AOOM AEMOH-
CTpYy€ MIKOBY KOHLIEHTpaL|il0 KOHBEpCiil y Be-
qipHi roanun (mepesaxHo 3 19:00 a0 22:00), mo
BiATIOBipa€e mepiopy 3aBepieHHsT pobodoro AHs. ITip
Yac MacoBUX PO3NpPoAaXiB, sIK-oT Black Friday, akTus-
HICTb 3pOCTae BpaHIli yepe3 parHeHHs KOpUCTyBadiB
MepUIMMY CKOPUCTATUCSA OOMEXeHMMY MPOMO3NnLIisi-
MU, 1[0 CTUMYAIOE IIBUAKICTb IPUIHATTA pillleHb.
MobiAbHI KOpuCTYBayi wyacTile 3AIICHIOOTD
CIIOHTAHHI IIEPETAsSIAY, aAe MAIOTh HIKYY TAUOMHY aHa-
A3y Ta BUIIIY 4YAaCTOTY TOKMHYTOI'O KOIIMKA. AeCKTOIHA
ayAUTOpis BUTpayae OiAblile Yacy Ha aHAAi3 TOBapy, BU-
KOPMCTOBYI0UM QIABTPY Ta YNTAIOUY XaPAKTEPUCTUKM.
Lle BuMarae apanTMBHOI KOMYHIKALIiHOI cTpaTeril.
Teorpadiuti BiAMIHHOCTI TaKOXX BIAMBAIOTH Ha
MOBEAIHKY: MeIIKaHLi BeAVKMX MiCT aKTUBHillle BUKO-
PUCTOBYIOTb PO3CTPOUKY Ta CAMOCTillHe OBepHEHH:
TOBapY, TOAI SIK KOPUCTYBayi 3 MEHIUMX MiCT OTpely-
I0Tb TeAe()OHHOI MATPUMKY Ta OiAbLIE Yacy AASI TIPU-
VIHATTA pillieHb.
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Takum uunoM, Rozetka dopmye cepepoBuine
pauioHaAi30BaHMX MOKYIOK, OpieHTOBaHe Ha iHdop-
MaLilfHy HaCUYeHICTb i KOHTPOAbOBAHICTb IPOLIECY.
EdexTyBHICTb OpeHAY BU3HAYAETHCS JIOTO 3AATHICTIO
iHTerpyBarucs y ¢iabTpoBaHMil MOWIYK i BiAOBIAATU
3aMMTaM CIIOKMBAYiB.

HOXMBALbKA TOBEAIHKA He 3aBepIIyeTbCA

MOMEHTOM IIepETAsIAy TOBapy, a OXOIIAIOE

TNIOCTKOHTAKTHUII eTal, KOAUM (OPMYETHCA
OCTaTOYHe pillleHHs Npo NOKYINKy. CyyacHa MapKeTVH-
roBa CTpaTerisi 0a3yeTbCsl HA MYABTMETAITHIN MOAEAI:
BiA TEpBMHHOTO iHTepecy A0 (iHaAbHOrO opopMAeH-
Hs1 3aMoBAeHHs1. OCHOBHI eTami 1{bOro AaHLIfora — 30y-
AKeHHsI, 3aLliKaBAEHICTb, 30epeXXeHHs, BIAKAQAeHe TTo-
BepHeHH:I, KOHBEPCis.

Y npaxrtuili coLjiaAbHUX MAATPOPM — OCOOAUBO
Instagram i TikTok — croxxuBay, sikuit mo6ayuBs LikaBy
MPOIO3MLII0, PIAKO TePeXOAUTb OAPa3y AO TOKYIIKU.
Yacriue BiH 30epirae mocT, HAACUAQE FIOTO 3HATOMMUM,
BIAKAQAQ€ B 3aKAQAKM 00O IepeXOAUTb Ha CTOPIiHKY
OpeHAy 0e3 MUTTEBOI B3aeMOA|L. Lleit cTaH «ouiKyBaHHSA
TIOKYIIKN» (QHTA. purchase latency) dopmye ocoOAMBY
30HY HEBM3HAYEHOCT], B MeXaX SIKOI OpeHAY HEOOXIiAHO
HIATPUMYBATH 00EPEXHY, AA€ PETYASIPHY IPUCYTHICTD —
HAIPUKAQA, Yepe3 peTapreTUHI, IePCOHAAI30BaHi Mo-
BiAOMAEHHS 200 HOBI Bi3yaAbHi aKLieHTH.

AOCAiAKeHHST TIOBEAIHKM CIIOXXMBAUIB, 30KpeMa
3a AOIoOMoOro iHcTpymeHTiB Google Analytics, Meta
Pixel abo TikTok Ads Manager, AeMOHCTPYIOTb, 11O
JacTKa BiAKAQAEHUX pillleHb y cepi e-commerce Ie-
pesuiye 60%, a MOBEPHEHHS AO TIPOAYKTY TPOTATOM
48 roAMH MiCAS MePBUHHOTO MEPEerAsAY — HalliMOBIp-
Hillle BHACAIAOK TOBTOPHOI Bi3yaAbHOI akTMBaLlil. Llei
TmaTtepH OCOOAMBO IOMITHMII y KaTeropisfix «Kpacar,
«OAAT» Ta «eAeKTPOHIKa», A€ PillleHHs He € KpUTUY-
HUM, 2 CIIOXMBAU CXMABHUI AO €CTeTUYHOIO NOpiB-
HSHHS T 3BaXYBaHH: aAbTEPHATUB.

Ha mapketnaeiicax, Takux sik Rozetka, pasa Bia-
TepMiHOBAaHOI MOKYIKY BiAOyBAa€TbCA yacTille y BU-
TASIAL «TTOKMHYTUX KOUIMKiB» — KOAM IOKYIELb 00u-
pae KiAbka TOBapiB, are He (iHaAisye TpaHsakiiio.
[TaaTdopMa, pearyoun Ha lie, aKTUBYE iHCTPYMEHTU
noBepHeHHs: push-HarapyBaHHs, creliaAbHI Mmporo-
3MLIHI 200 TMMYACOBI SHVDKKU. AHAAI3 TOBEAIHKM CBiA-
YUTh, IO Halle)eKTVBHILIOK BUIBASETHCS 3B’SI3Ka
KaHaAiB, 3a sIKOI KOpPMUCTYBay, MOOAYMBIIM TOBAp Y
COLIiaAbHINl Mepexi, MepexoAUTb Ha MapKeTIAeC,
MOPIBHIOE XapaKTePUCTUKU Ta MPUIMAE pillleHHA Ha
OCHOBI OAHOYACHOTO BIIAMBY Bi3yaAbHOTO iMiAXY Ta
TeXHIYHMX NTapaMeTpiB.

Oco0AMBOI CKAQAHOCTI Ha0yBae IOBeAiHKa IpK
nepexpecHiit KoMmyHikauii (cross-platform funnel): Ha-
MPUKAQA, CIIOXKMBay 6aunTh pekaamy B Reels, mepe-
XOAMTD 32 TIOCMAQHHAM Y Stories, BIAKpMBae ToBap y
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MoObiAbHiiT Bepcii Rozetka, a diHaabHe opopmAeHHS
3AIICHIOE BXKe 3 AECKTOIA MiCASI AOAATKOBOTO MOIIYKY
BiATYKiB y Google. Taxuii cLieHapiit, xo4a 11 yCKAQAHIOE
00AIK KAQCUYHIX MOAEAEN KOHBEPCil, BOAHOYAC BiAO-
Opakae peaAbHy 0araTOBEKTOPHICTb Cy4acCHOTO CIIO-
KMBaya, 3AaTHOTO OAHOYACHO OYTM IAfAQUeM, aHaAi-
TYKOM i ITOKYIILIEM.

Otxe, mpy BUKOPUCTAHHI Pi3HUX IHCTPYMeHTiB
OHAQIH-TIPOAQXKIB e(peKTUBHE YIPaBAIHHS MOBEAIH-
KOIO MICASI PEKAAMHOTO KOHTAKTy NOTpebye He Auile
TeXHIYHOTO OXOINA€HHS, a I PO3YMiHHS ICUXOAOTi4-
HIUX 3aKOHOMIDHOCTeIL: BIAKAAAQHHS PillleHb, TIOIYKY
MIATBEpPAKEHHS TPaBMABHOCTI BUOOpY, MparHeHHs
AO eCTeTUYHOI BIIeBHEHOCTi. Y LIbOMY KOHTEKCTi I0-
BeAiHKa He 00MEXXYETBCS AI€I0 «IIePEIIIIOB — KYIUB»,
a TepeTBOPIOETBCS Ha CKAAAHY CHUCTEMY YaCOBMUX,
NAATQOPMHUX i eMOLIMHYUX LMKAIB, y MeXax SKMX i
BiAOyBa€eTbCs pOPMYBaHHA AOSABHOTO CIIOXKMBAYA.

HaAi3 ITOBeAIHKOBMX MOA€eA€l Ha pisHuX uud-

poBuX mAaTdOpMax IOKa3ye, 10 KOXKHE ce-

peaoBuie GOPMye BAACHY AOTIKYy KYMiBAi:
TikTok — iMmyAbcuMBHMII BIATYK Ha Bi3yaAbHUIl TpU-
rep, Instagram — ecteTnyHe 3aayuenHs, Rozetka — pa-
ioHaAbHMIT BUOIp HA OCHOBI aHaAiTMKM. MiKmAar-
bopMHa B3aEMOAIS COXXMBAYa PO3TOPTAETHCS He AK
AiHITIHA TIOCAIAOBHICTb, a SIK Mepeska 3 baraTbma TOY-
KaMJ BXOAY Ta IOBEPHEHHs, 110 BUMArae aAalTUBHOL
CMHXPOHi3aLii KaHaAiB.

ITpu BuOOpi KaHaAiB 30yTy AASL CTpATerivHoOro
B1OOpY dopmary peaaisaiii mpoayKuii po3pobHUKam
0i3Hec-TIpOeKTiB BapTO IMpoaHaAizyBaTu ix QyHKIio-
HAADBHICTDb i AOLIABHICTb AASL KOHKPETHOTO MPOEKTY.
Y UbOMY KOHTEKCTi AOLABHO 3aCTOCYBAaTU METOAO-
aorito SWOT-aHaaisy, 1[0 A03BOAsIE CTPYKTYpyBaTu
YMHHYUKY epeKTUBHOCTI PisHUX KaHaAIB 30yTy Ta BU-
SIBUTY iXHIO BiATIOBIAHICTb CTpaTeriYHuM opieHTHpam
HiATPUEMCTBA (maba. 6).

Bubip xaHaay 30yTy caip 0asyBatu He Auile Ha
GbiHaHCOBMX MOKa3HUKAX, AA€ I HA 3AATHOCTI MATpU-
MYBATH B33EMOAIIO 31 CIOXXMBaueM Ta apAaNTYyBaTUCA
AO PMHKOBMX 3MiH.

ITpsiMi KaHaAM 30yTy OXONAIIOTH peaaisaliio
NpoAYKLii 0e3 MmocepeAHUKIB uepe3 BAACHI TOProsi
TOYKM, OHAQMH-TIAaTOpMM a00 IHAMBiIAYaAbHI 3a-
MOBAEHHS, 1[0 3a0e31eyye KOHTPOAb HaA LiiHOYTBO-
PEHHSIM, AOTiCTUKOIO Ta 3BOPOTHUM 3B SI3KOM.

Aasi cucremarusanii miAXoAiB A0 AMCTpUOYyLiT
AOLIIABHO TIPEACTaBUTU MOPIBHAABHUI aHAAi3 OCHO-
BHIX BUAIB KaHaAiB 32 GOPMOI0 B3aEMOAi, mpuKAapa-
MU 3aCTOCYBaHHs Ta cpeporo AOLIABHOCTI (maba. 7).

Bubip xaHaay 30yTy 3aAeXuTb He AMIIE BiA
IPOAYKLI Ta AOTICTUKY, aAe 11 Bip 0COOAMBOCTEN Lii-
AbOBOI ayAUTOpIii Ta CTpaTeriyHoro MO3MLiOHYBaHHSA
kommanii. CuctTeMHuI MmAXiA Cripusie 0OIPYHTOBaHUM
YIIPaBAIHCHKYM PillleHHSAM Y AUCTPUOYLIIL.
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SWOT-aHani3 ocHoBHuX ¢popmatiB KaHanis 36yTy

Ta6bnuusa 6

CunbHi cTOopoHn CnabkKi cropoHn Moxnusocri
Tun kanany o 3arposn (Threats)
(Strengths) (Weaknesses) (Opportunities)
- [oBHWI KOHTPONb
- lMoTpeba y 3HaUHKX N
Hap 6peHaoM HBECTALAX - MobynoBa posro- - HecTtabinbHictb
i KOMyHiKaLji€to . CTPOKOBOI NoANbHOCTI | Tpadiky
y norictuky Ta IT . .
y - Buwwa pextabenb- . KMi€EHTIB - KoHKypeHuisa
Mpamuin . . - ObmexeHu gocTyn . .
HiCTb yepes BigcyT- . - MoxnusicTb aBTo- 3 MapKeTnaencamm
. - [0 HOBWX PUHKIB L
HICTb KOMICi . maTtu3auii uepe3s CRM, | - TexHiuHi 360i,
o . - Bucoki pusukn .
- 36ip i aHaniTMKa . ERP, Al KibepaTaku
: npm MaclTabyBaHHi
[aHVIX PO KNi€HTa
— Pn3uku HecymniHHOI
- Brpata koHTponto . . )
- Lnpoke oxonneHHs . - Buixig Ha HoBi noBegiHKM nocepen-
Haf LiiHOYyTBOPEHHAM )
PUHKY . CermeHTu yepes HUKIB
i 06CNyroByBaHHAM :
y - CnpolueHHA ! napTHepiB - Moxnuse po3mu-
Henpamuia . - MNocepegHuLbKi
NOTiCTUKM BUTOATH - CnpolleHHsa Bxogy BaHHA bpeHay
- BrkopucTaHHa pam Ha reorpadiyHo - 3aKkoHopaaBui 06me-
. - BigcyTHicTb npamoro | . . )
penyTaLlii napTHepis . BiAAaneHi puHKM KEeHHA (@HTMAEeMNIHT,
3BOPOTHOTO 3B'A3KY .
KOHKypeHLis)
- CknagHicTb y noby- - 3anyyeHHs pi3HUX
- MakcnmanbHa . A .. ynovy y P . - Pusnk pybnioBaHHs
. [OBIi €MHOI CUCTEMU rpyn CnoXvBayis
THYYKiCTb . 3ycunb
y o6niky - MobypnoBa crctemm :
) . - be3woBHMM . . - MipBuLLEHe HaBaHTa-
Ti6puaHwii / . . - Bncoka BapTicTb NepcoHanizoBaHmx
. . | cnoxuByuin focaig . XKEHHA Ha pecypcu
OMHiKaHanbHui L iHTerpauii cueHapiiB npoaaxy
- CuHepris mix . - Mpobnemn
R . - lMoTpeba B nocTiii- — CTBOPEHHA KOHKY-
OHnaiiH- i odnaiH- . B 3 Y3rOfKEHHAM
HOMY MOHITOPUHTY PEHTHOI nepeBaru .
KaHanamm . ) kaHanis y CRM
edeKTUBHOCTI yepes Jocsia

Ixepeno: cknageHo aBTopamu.

Tabnuua 7

O3Haku KaHanis 36yTy

Bugu kaHanie 36yTy Mpuknagn peanisauii

0co61BOCTi BUKOPUCTaHHA
B pi3HuXx cpepax 6isHecy

BnacHi Toprosi Touku, iHTepHeT-

Mpsami kaHanu 36yTy ;
3aMOBJIEHHs Yepes cailT

abo coumepexi

MarasuHu BUPOOHUKa, iIHAMBIAYanbHi

MepeBaxHo y chepi B2C, pe Baxnusa nepcoHani-
3aLif | KOHTPONb AKOCTI (HaNpWKNag, KOCMEeTHKa,
xeHgmeiig, fashion, ocsiTHi nocnyru); Takox

y DTC-mopensax y cermeHTi premium, e-commerce

Onctpunb’toTopm, onNToBi KOMNaHii,
po3apibHi mepexi (EVA, Comfy),
areHTn Npoaaxy

Henpsami kaHanm 36yTy

MowwmpeHi y BUpoOHULTBI MacoBoi NpofyKLii
(FMCG, TexHika, xapuyoBa NPOMWCNOBICTb); AOLliNb-
Hi npu Benukin reorpadii 36yTy abo BigcyTHOCTI
BNIACHOI iHGPACTPYKTYpU

BnacHui canT + mapkeTnnencu

[i6puaHi / OMHiKaHaNbH (Rozetka, Prom.ua) + coujasnbHi

KaHam BukopuctaHHa CRM i po3api6Hoi

Mepexi

Mepexi + Qi3nYHi TOUKM; OfHOYACHE

EdekTuBHI Ans NigNPUEMCTB, LU0 NPALLOOTD i3 Pi3-
HUMU CErMeHTamMM CroXwmBauis; 3abe3neuyioTb
6inbLUy FHYYKICTb i CTIMKICTb 4O KONMBaHb NONMUTY;
aKTVBHO 3aCTOCOBYIOTbCA B Cy4aCHOMY
e-commerce, OCBITi, KoHcanTuHry, HoReCa, putenni

Ixepeno: cknageHo aBTopamul,

3a Teopiero M. IToprepa [19], mpsamuit 30yt He
3aBXXAYM BUIIPABAAHUIA, OCKIABKYM BMMAra€ 3HaYHMX iH-
BECTULii y iHppacTpyKTypy Ta MapKeTuHr. Lle cTBo-
proe Gap’epy AAS MAAMX MATIPUEMCTB, SKi MOXYTb
BTPATUTU NePeBaryt KOHTPOAIO HaA MapiKero.
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Henpsimi kaHaAM 30yTy yepe3 MOCepeAHNUKIB pO3-
IIMPIOIOTb AOCTYII AO PVHKIB, aA€ YCKAAQAHIOIOTDH KO-
MYHiKallilo 3 KAleHTaMM. 32 HaAeXXHOI KOOpAMHALI 11e
AO3BOASIE 3HUBUTU CEpPeAHi BUTpATU 3aBASKU edeKTy
Maciutady (o 6YAO pO3TASIHYTO B TaOA. 2 — TabA. 4).
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OAHaK 3aA€XHICTb BiA MapTHEpPIB 00MeEXye KOHTPOAD
Hap OOCAYTOBYBaHHSAM, OPEHAOBOIO IAEHTMYHICTIO Ta
1IiHOBOIO MIOAITHKOIO, 11]0 MOXKe TI0CAAOUTY KOHKYPEHT-
Hi epeBaru B AOBIOCTPOKOBIN IIePCIIeKTHBI.

3ripHo 3 HallioHaAbHOIO CTpaTerielo po3BUTKY
1mdposoi ekoHoMiku Ykpainu [21], undposi kaHaAu
30yTy — KAIOYOBUIT eAeMeHT CydacHoro OisHecy. Eaex-
TpoHHa KoMmeplis, CRM-cucremn Ta coumepexi as-
TOMATHU3YIOTb NIPOLIeCH, 3HIDKYIOTb BUTPATH Ta CIIpU-
SI0Tb [TepPCOHAAI3aL|il IPOIO3ULIiL.

Ilpote, 3a BiacyTHOCTI HaaexxHoi [T-miaTpUMEKN
ab0 mpy 00MEeXeHOMY AOCTYI A0 LMPPOBUX TEXHO-
AOTiil, epeKTUBHICTb LMX KaHAAIB 3HIKYeTbCs. Bu-
COKa KOHKYPeHLIisl TakoxX BuMarae iHpectuuin y SEO,
UX/UI Ta xibepOesmneKy, 10 CTBOPIOE AOAATKOBI BU-
TpaTu AASL MaAoro 6isxecy [18].

OdaaitH-TIpoAaXi yepe3 MarasuHy Ta BUCTABKU
3AAUIIAIOTHCS BaKAUBUMMU AASL CIIOXKMBAYiB, SIKi BiA-
AQIOTb TIepeBary TPaAMLiifHUM MeTOAAM KYIHiBAi, 30-
KpeMa AAS TIeHCIOHepiB Ta MeIIKaHILiB CiAbCbKOIL Mic-
LIeBOCTI.

BriM, yepe3 3pocTaHHA BUTPAT Ha OpPEHAY, KO-
MyHaAbHI mocayru Tta mnepcoHaa [20], yTpumaHHs
obAaiTH-KaHAAIB CTae pecypco3aTpaTHUM. IXHs peH-
TabEAbHICTb 3HIDKYETbCS 3a YMOB HU3bKOI 000pOT-
HOCTi TOBapy 4/ HeCTabiAbHOTO MOINTY.

O3TASIHEMO aHAAi3 e(peKTUBHOCTI KaHaAiB 30y-

Ty TOB «Keit Ti KocmeTtukcey. Voro powiabHO

3AIICHIOBATY 32 KiABKICHUMM Ta SAKiCHUMMU I10-
Ka3HMKaM, 1[0 BPaXOBYIOTb (iHAaHCOBi Ta MapKeTVH-
rosi acrexkTy. OCHOBHI iHAVKATOpY: MUTOMi BUTpPaTn
Ha 30yT (rpH/0A.), AOXOAM Bip peaaisauii (rpH), Map-
JKUHAABHUIL AOXiA, peHTabeAbHICTb (%), OXOIMAEHH:
ayauTopil, koediljieHT KOHBepCil, cepeaHiit 4ex (rpH),
YacTKa MOBTOPHMX NOKYNOK (%) (maba. 8).

Aast TOB «Keit Ti Kocmerukc» Haibiabmn pes-
TabeABHIM KQaHAAOM € BAACHMII iHTEepHET-MarasuH i3
penrabeabHicTo 63,3%, 3YMOBAEHOIO BUCOKVMM PiBHEM
MOBTOPHMX MOKYIOK i BIAHOCHO HU3bKMMM BUTpaTa-
mut. LIiaboBi email-poscuaxu Ta mporpama A0SIAbHOCTI
bopMyI0Th CTabiABHY KAIEHTCHKY 0a3y.

ITpopasxi yepes Rozetka 3abe3neuyors 3HauHMI
o0car 30yTy, aAe MAWOTb HIDKYMIT Map>KMHAABHUIL
AOXiA 4yepes KoMicil Ta BTpaTy KOHTPOAIO Hap KOMY-
Hikayismu. Parfums.ua XxapakTepusyeTbcsl HIKYOIO
peHTabeAbHICTIO Yepe3 HU3bKY KOHBepCilo Ta piAKicHi
MOBTOPHI MOKYIKH.

OdaaitH-pop@Xi TPUHOCATh HAMOIABILINIT AO-
XiA, are AEMOHCTDPYIOTh HAVHIDKYY PeHTabeAbHICTDb
(25%) vepe3 BUCOKI BUTPATM Ha AOTICTHKY Ta MEPCO-
HaA. BiACYTHICTD NpsIMOTO KOHTaKTY 3 MOKYIILEM 00-
MeXXYe 301MpaHHsI AQHUX PO KAIEHTIB.

TXe, epeKTUBHICTb KaHAAIB 30yTy cAip ouji-

HIOBATY He AMIIe 32 GiHAHCOBMMY MOKA3HN-

KaMH, aAe 11 3a 3AaTHICTIO GOpPMYyBaTH AOSIAD-
HiCTh, 3a0e3MevyBaTH He3aAEXKHICTh i po3LMpIOBaTY
KAIEHTCBKY Oasy.

Ha ocHoBi aHaaisy aigabHocTi TOB «Keit Ti Koc-
MEeTMKC», 1o mpauioe mip opesaom Mr. SCRUBBER,
MOXXHAa PEKOMEHAYBAaTM AASl HOBMX KOCMETMYHIX
TIPOEKTIB MOOYAOBY BAQCHOTO OHAQIH-KaHaAy 30yTYy.
Lle AO3BOAMTDb 3MEHLIMTM BUTPATU Ha KOMicii map-
KeTIIAEICIB Ta AACTb MOXAUBICTb BUKOPMCTOBYBATU
nAATGOpPMY AAsL 30MPaHHS KAIEHTCBKMX AQHUX i mep-
COHaAi3auii ponosuLii.

Briposapsxernst CRM-cucremu cripusitume ¢op-
MYBaHHIO AOBTOCTPOKOBOI AOSIABHOCTI Ta TeCTyBaH-
HIO HOBUX TOBapiB, 110 MIATBEPAKEHO AOCBIAOM AO-
CAIAKYBAHOTO MIAIIPUEMCTBA, AKe Al€ Ha KOHKYpeHT-
HOMY Ta €KOAOTIYHO YYTAVIBOMY PMHKY.

Mapxkernaericu (Rozetka, Makeup, Parfums.ua)
CAYXaTb eeKTUBHUM IHCTPYMEHTOM AASI OXOTIAEHHS
HOBMX ayAUTOPIll 32 MiHIMaAbHMX BUTPAT Ha AOTICTHU-
Ky. Aas Mr. SCRUBBER 1i maardopmu craau npo-
MDKHOI0 AQHKOI0 B CUCTeMi AMCTpMOYLii, crpusoyun
posuimpeHHio reorpadii mpoaaxis.

Boanouac Instagram i TikTok sabesmeuyroTp
BJICOKY KOHBepcilo cepep ayautopii 18—-35 poxis, Bu-
KOPMCTOBYIOUM iHTepaKTVBHi popMaru. AKTMBHA iH-
Terpauist LyX KaHaAiB AO3BOAsie OpeHAY dopmyBaTu
0araTOKOHTAKTHY HPUCYTHICTB, 110 MiABUILYE YACTKY
MOBTOPHMX ITOKYTIOK.
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Ta6bnuysa 8
AHanis epekTnBHOCTI KaHanis 36yTy TOB «Kei Ti KocmeTnke»
Ooxogu Butpatn Mapxa PeHtabenb- | KoHBepcia MoBTOpHi
Kanan 36yTy (rpH) (rpH) (rpH) HicTb (%) (%) nokynku (%)

BnacHwi cant 1500 000 550 000 950 000 63,3 2,8 41
Mapketnneiic Rozetka 2100000 | 1400000 | 700000 333 3,0 24
Parfums.ua 1100 000 750 000 350 000 31,8 23 19
Po3npi6 (mepexi EVA, Towo) 2600000 | 1950000 650 000 25,0 4,0 13

[ Kepeno: po3paxoBaHO aBTOpamu 3a AaHUmm [22].
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®isnyni Toukn mpopaxy (EVA, Watsons) Buxo-
HYIOTb iMiAXeBY QyHKIi0, 3a0e3Ieuyoun KOHTAKT i3
HPOAYKTOM AAS TPAAULIHUX CITOXKUBAYiB.

AAst cTabiAbHOCTI 30yTy pEeKOMEHAYETbCS YHU-
KaTU 3aA€XKHOCTI Bip OAHOIO KaHaAy, MOEAHYIOUM
OHAQlH- Ta OdAaiH-pOpPMaTH, 1[0 AO3BOASE 3MeH-
IUTY PU3KKY, TIOB SI3aHi 31 3MiHAMM B TIOAITHIII TTAQT-
bopm abo BapTOCTI OpEHAM.

Y3araAbHIOI0YM, MOXXHA CTBEPAXKYBATH, IO MO-
Aeab 30yty TOB «Keit Ti Kocmeruxe» [22] aemoH-
CTpye edeKTUBHICTb 3aBASKM THYYKOMY DO3IOAIAY
pecypciB Ta aAaNTMBHOCTI AO 3MiH CIIOKMBYOI IOBe-
AiHkM. Takuit AQHOLIEHTPUYHMIT TAXIA AO AUCTPUOY-
1ii AOLJIABHO BUKOPUCTOBYBATU AASl 6i3HeC-TIpOEKTIB
B YMOBaX pUHKOBMX TpaHCchOpMaLIiii.

BMCHOBKM

Y npoueci po3apobku 6isHec-npoexTiB B1bip Ka-
HaAiB 30yTy BUCTYIA€ KPUTUYHO BXKAUBUM CTpaTe-
TriYHMM pillleHHSAM, 1110 6e3MocepeAHbO BIIAMBAE Ha Pi-
BeHb KOMepLiliHOi eeKTUBHOCTI, KOHKYPEHTOCIIPO-
MOXXHOCTi Ta AMHAMiK/M PUHKOBOTO 3POCTaHHA IiA-
npuemctBa. [IpoBepeHe AOCAIAKEHHS 3aCBIAYMAO, 1110
KaHaAM AMCTPUOYLil He AMlle BMKOHYIOTb (YHKIIiO
3abe3neyeHHs (i3MYHOTO TMepeMillleHHs MPOAYKLi,
a 11 GOPMYIOTb OCHOBY AASI MAPKETMHIOBOI KOMYHiKa-
1ii, pinaHCoBOI B3aeMOAIi Ta yrpaBAiHHS KAIEHTCHKUM
AOCBIAOM. AHaAi3 BUAIB KaHAAIB 30Ty BUSABUB CYTTE-
BY Pi3HULIIO B IX GYHKIIOHAABHOMY HaBaHT)XeHHI, BU-
TPaTHiil CTPYKTYPi, piBHi KOHTPOAIO HaA CIOXXUBUMMU
B3a€EMOAISIMM Ta MO>KAMBOCTSIX MAaCIITaOyBaHHS.

Y 1IbOMY KOHTEKCTi 0COOAVBOI aKTyaAbHOCTI Ha-
OyBae BIIPOBAAXKEHHS OMHIKAHAABHMX MOAEAE, SIKi
IIOEAHYIOTD TPAAMLIiIHI Ta LMPPOBi maaThopmu Ta 3a-
0e3meyuyloTh aAANTUBHICTD Oi3HECY AO ITOBEAIHKOBMX
3MiH CIIOKMBauiB. n
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0COBJIUBOCTI ®OPMYBAHHSA bISHEC-MOAENI NIANPUEMCTBA
HA OCHOBI LiNdPOBUX MAPKETUHIOBMX TEXHOJION IV
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Y/IK 658.8:004.738.5
JEL: M31; M37; M39

KoHoHoB 0. I. Oco6nuBocTi popmyBaHHsA 6i3Hec-mogeni nignpuemcTBa Ha 0CHOBI LdppoBMX
MapKeTUHroBUX TEXHONOTIN

Mema cmammi nonszae 8 docnioxeHHi npoyecie hopmysaHHs bisHec-mModeni Ha 0CHOBI YupPosuUX MexHO0zili MapKemuHey 8 Cy4acHuUX ymosax. Y cmammi
docnideHo mpaHcopmayitiHuli 8naus Yugpposux MapkemuH208ux mexHonozili Ha npoyec hopmysaHHs bisHec-modeneli cyyacHux nionpuemcms. O6rpyH-
MO8aHO, W0 Yughposi iHCMpPYMeHMU CManu K408UM YUHHUKOM CmpameziyHo20 po3sumky bisHecy, 3a6e3neyyroyu edpekmusHy KOMyHIKaUito 3 4inb08oto
ayoumopieto, MidsUWeHHA pieHA KAIEHMCbKOI 3a/1y4eHoCmi ma 3p0CMaHHA KOHKYpeHMocnpomoxcHocmi. OnUCaHo nepesaau 30cmocy8aHHA YuGposux mex-
Honozill y npocysaxHi moeapie i nocaye, a MaKox: OKPecseHo 0CHOBHI BUK/UKU, Uj0 BUHUKAOMb y Mpoueci yugposizayii bisHec-cepedosuwa. 36epHymo yeaey
Ha obmexceHHa mpaduyiliHux modenel ynpasiHHA 8 yMosax WeUOKUX 3MiH PUHKY | BU3HAYEHO HEOBXIOHICMb Po3pobKU HoBuX Nidxodie 00 opmyBaHHA Bi3-
Hec-modenell y yugpositi ekoHomiui. JosedeHo HeobXiOHICMb 8UKOPUCMAHHA KOMI/EKCHO20 NiOX00Y, W0 OXOMAKE AK CMpameziyHi, mak i mexHono2i4Hi ac-
nekmu po3pobKu echekmueHoi bizHec-modesi. BUOKpemaeHo KAK4osi haKkmopu, Wo 8U3HAYAOMb YCMiWHICMb MPOYECY Yugposi3auyii: cesmermauis yinbosoi
ayoumopii, 8ubip penesaHMHUX KaHAI8 KOMYHIKAUl, pieeHb mexXHO02IYHOI iHpacmpykmypu, GHAAIMUYHI MOXIUBOCMI, YUGPOBI KomnemeHyji nepcoHany,
pecypcHa 3abe3neveHicms ma JOMPUMAHHA NPasosux | eMUYHUX HOPM. 3aMPONOHOBAHO MoeMarHy Modesnb hopmysaHHs BizHec-modeni nionpuemcmea, AKa
BK/II0YAE AHAI3 308HiWHB020 Cepedosuwd, Po3pobKyY Yupposoi MapkemuHz080i cmpamezii, ukopucmarHsa Canvas-nioxody, 8MPoBAOHEHHSA IHCMpymMeHmig
Yuhposozo mapkemuHay ma nocmiliHuli MoHimopuHe pe3ynbmamusHocmi. OMPUMAHI pesyabmamu mMoxyms bymu eukopucmati nidnpuemcmeamu 0
cmpame2iyHo20 NAAHY8AHHA MA 800CKOHA/EHHA MAPKEMUH2080i QifIbHOCMI 8 YyMO8aX YUghPo8oi eKOHOMIKU.

Knrouosi cnosa: yugpposuii mapkemune, bisHec-modens, QUOHUMAni3ayis, Yugposi mexHonozii, KnieHMoopieHmosaxicmo.
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Kononov 0. I. Features of Forming a Business Model of an Enterprise Based on Digital Marketing Technologies
The aim of the article is to examine the processes of forming a business model based on digital marketing technologies in modern conditions. The article explores
the transformational impact of digital marketing technologies on the process of forming business models of modern enterprises. It is substantiated that digital
tools have become a key factor in the strategic development of business, ensuring effective communication with the target audience, increasing customer en-
gagement, and enhancing competitiveness. The advantages of using digital technologies in the promotion of goods and services are described, as well as the
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