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Bonikos B. B., LLlyminkina K. 0. MapkeTuHrose o6rpyHTyBaHHs poni UX/UI-gu3aiiHy
y ¢opmyBaHHi KOHBepCiliHOI cnpomMoXXHOCTi BebpecypciB mixkHapoaHux IT-komnaHiii

Memoto docnidxeHHa € meopemuyre 06rpyHmysarHs poni UX/UI-0usaliHy e 3a6e3nedenHi KoHeepciliHoi cipomoxcHocmi eebpecypcie minHapoOHux IT-
KomnaHili ma po3pobka Ha ocHoei Kelic-aHanisy eebpecypcy komnaii KITRUM memoduyHux pexomerdayili wjodo onmumizauii iHmepdpelicHux piwieHob 014
nidsuwjeHHs erekmusHocMi Yugposozo mapkemurey. LocaiomeHo poas UX/UI-0usaiiHy Sk cmpameaiyHo2o akmusy 8 cucmemi Yupposo2o mapkemuHey
MixcHapodHux IT-komnanili. 32pynosaro Kknwyosi UX/UI-4uHHUKU 30 mpsoma Kamezopiamu: 1) eizyansHi; 2) HasizayiliHi; 3) iHgopmayilini. Cucmemamuso-
8aHo enaue UX/UI-0emepmiHaHm Ha KoHeepciliHy akmusHicmb Kopucmyeavie. na m’AmHadusmu penpeseHmamugHUX YUHHUKIE 8USHAYEHO iXHIO (yHK-
UioHaNbHY creyugiky ma eekmop 8nnusy Ha MPUTHAMMA Yinboeux pitueHsb y yugposomy cepedosuwi. Po3pobeHo mampuyto enausy UX/UI-yunHukie Ha
K/110408i MOKA3HUKU MAPKEMUH2080i echekmugHocmi mixcHapoOHux IT-komnawili. Anpobauito po3pobeHo2o Memodu4Ho20 MidXody Peani3o8aHo WASXoM
Kelic-aHanizy eebpecypcy mirHapooHoi IT-komnanii KITRUM, skuli 3aceid4us, wjo cuHepeis 8upa3sHoi 8isyanbHoi alideHmuku ma AiiliHo cmpykmyposaHoi
Hasieauii cmeoprotome yHikaneHul yuposuli npogins bpeHdy, nidsuwyroyu (io20 KOHKYPeHMOCTPOMOXHICMb. Pe3ynbmamu 3acmocy8aHHA a8MopCbKoi
Mampuyi 0eMOHCMPYIOMb, WO HA 3HUMEHHS MOKA3HUKA 8i0MO8 | NidsuLeHHA KoediyieHma KoHeepcii icmomHo enausaome: iEpapxiyHo 8MopsoKosaHa mu-
nozpagika, dugepeHyiliosara 3a 201y3e8um MPUHYUMOM HABI2aYiA Ma iIHMenekmyasLHa nepcoHanizayia KoHmeHmy. 3a3Ha4eHo, Wo eKoHOMiYHe 0BrpyHMy-
8aHHsA iHeecmuuili 8 UX/UI-0u3aiiH Mae rpyHmysamucs Ha npo2Ho308aHOMY 30iabuieHHi 6apmMOoCmi #UMmme8o20 YUKy KAIEHMA Ma CKOPOYeHHi aumpam Ha
(i020 301y4eHHA BHACMIOOK NidBuLeHHS KoHgepciliHoi egpekmugHocmi sebpecypcy. ChopmosaHo memoduyHi pekomeHOauii 05 MixHapooHux IT-komnaHid,
AKI CMPYKMYpPOBaHi 3a mpeomMa cmpameziyHUMU 8ekmopamu onmumizayii yugpposozo cepedosuwa: 1) cnpulinamms; 2) e3aemo0is; 3) npuliHAmma piwieHs.
Koxer sekmop iHmeapye epyny makmuyrux UX/UI-iHcmpymeHmis. IHWi Y4UHHUKU (MexHivHa npodykmueHicme, weuoKicmb 3a08aHmaxeHHs, besnexa mowo)
y Mexcax docnioxeHHs po3enadaomecs AK OHOBI yMOBU, G He OKpemi cmpameziyHi sekmopu. 3anponoHo8aHi MemoduyHi pexomeHdayii € cmpameziyHoro
opienmayjeto 0715 IT-meHednmermy, wo pobums UX/UI-0usaliH Hesid’eMHOI0 CKAAO0BOK KOMINEKCHO20 MAPKEMUH208020 NAAHY MiXHAPOOHOI IT-KomraHii.
Kntouoei cnosa: yugposizayis, enekmpoHHa komepuis, iHmepeelic kopucmysauya (Ul), doceid kopucmysaya (UX), yugpposuli mapkemuHe, yugppose cepedo-
8ul4e, KOHsepCiA.
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Volikov V. V., Shumilkina K. Yu. The Marketing Substantiation of the Role of UX/UI Design in Shaping the Conversion Capability

of Web Resources of International IT Companies
The aim of the study is the theoretical substantiation of the role of UX/UI design in ensuring the conversion capability of web resources of international IT com-
panies and the development, based on a case analysis of the Kitrum company web resource, of methodological recommendations for optimizing interface solu-
tions to increase the effectiveness of digital marketing. The role of UX/UI design as a strategic asset in the digital marketing system of international IT companies
has been studied. Key UX/UI factors have been grouped into three categories: 1) visual; 2) navigational; 3) informational. The influence of UX/UI determinants
on the conversion activity of users has been systematized. For fifteen representative factors, their functional specifics and the direction of influence on decision-
making in the digital environment have been determined. A matrix of the impact of UX/UI factors on key marketing performance indicators of international
IT companies has been developed. The testing of the developed methodological approach was carried out through a case analysis of the web resource of the
international IT company Kitrum, which confirmed that the synergy of expressive visual identity and linearly structured navigation creates a unique digital brand
profile, increasing its competitiveness. The results of applying the authors’ matrix demonstrate that the reduction of the bounce rate and the increase in the con-
version rate are significantly influenced by: hierarchically organized typography, industry-differentiated navigation, and intelligent content personalization. It is
noted that the economic substantiation for investment in UX/UI design should be based on the projected increase in customer lifetime value and the reduction of
customer acquisition costs due to enhanced conversion efficiency of the web resource. Methodological recommendations have been developed for international
IT companies, structured according to three strategic vectors for optimizing the digital environment: 1) perception; 2) interaction; 3) decision-making. Each vec-
tor integrates a group of tactical UX/UI tools. Other factors (technical performance, loading speed, security, etc.) are considered within the study as background
conditions, rather than separate strategic vectors. The proposed methodological recommendations serve as a strategic guideline for IT management, making
UX/UI design an integral component of the comprehensive marketing plan of an international IT company.
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yMOBax iHTeHCHBHOI LM poBisaLiii pMHOK eAek-

TPOHHOI KOMEpLil AEMOHCTPYE IHTEHCHBHE

3POCTaHHA, L0 IPU3BOAUTD AO 3aAEXKHOCTI
CMOXMBAYiB BiA €A€KTPOHHMX KOMEpLiJHMX IAAT-
dopM. 3pocraroya KOHKYpeHLiss B Mepexi iHTep-
HET BMMAara€ Bip BeOpecypcCiB 3aCTOCYBaHHS MEBHUX
CTPYKTYPHMX eAeMEHTIB AAsL 3a0e3TeyeHHs epeKTuB-
Hol AlsABHOCTI y cdepi eaeKTpoHHOI Komepuil. [HTe-
rpauid Cy4aCHMX aHAAITUYHUX IHCTPYMEHTIB MiABHU-
1IIye 3aAy4eHiCTb KOPYUCTYBayiB Ta KOHBepCiio [1].

Ha 1Ai cTpimkoi undposoi Tpancdopmaliii exo-
HOMIYHOTO CepeAOBMILA Ta BUCOKOTO PiBHA iHTerpo-
BAHOCTi CBITOBMX PVHKIB BeOpecypcyu MiXKHApOAHUX
IT-xoMmaHiit HabyBalOTb CTPATEriYHOrO 3HAYEHHS B
CUCTeMi MapKeTMHIOBMX KOMYHiKaLiil. BusHaqaAbHu-
MM YMHHVKAMY, 110 BIIAMBAIOTb HA TIOBEAIHKY KOpHC-
TyBauiB y 1M(pOBOMY CepeAOBMILI, € AOCBiA KOPUCTY-
Bava (aHrA. User Experience — UX) Ta intepderic xo-
puctyBaya (aura. User Interface — Ul). Lle symoBaeHO
npsamum BnarBom UX/Ul-ontumisarii Ha Taxi komep-
LiifHi TOKa3HMKM: piBeHb KOHBEPCil, XXKUTTEBUI LIYKA
KAI€HTa i AOSABHICTD CIIOXKMBAYiB

HesBaskaiouy Ha IOCUAEHWIT iHTepec A0 pobae-
matyky UX/UI B cyyacHMX eMIipUYHUX AOCAIAYKEHHSX
Ta TPaKTULi LM(POBOrO MAPKETMHIY, aBTOPU Hay-
KOBMX TMYOAIKaLli/l HEAOCTAaTHBO TPUAIASIOTH YBaru
KOMITAEKCHOMY ~MapKeTVHIOBOMY OOIPYHTYBAaHHIO
poai UX/UI y popmyBaHHi KOHBepCilTHOI CIIpOMOX-
HocTi BeOpecypciB MibkHapoAHux IT-komnanii. Hass-
Hi HaYKOBi pPO3BiAKM IIepeBa’KHO MaIOTb By3bKoCIIellia-
AI30BaHMII XapaKTep, OCKIABKU 30CEPEeAXYIOTbCA Ha
AeTepMiHallil OKpeMyX KOMIIOHEHTiB iHTepdeiicy abo
1I0r0  yHKLIOHAABHO-TEXHIYHUX XapaKTepUCTUKAX.
Lle 0OMeXye MOXXAMBOCTi CUCTEMHOIO OCMMCAEHHS
UX/UI fK KOMIIAEKCHOTO MAapKeTMHIOBOIO iHCTpY-
MEHTY B yMOBaX rA00aAbHOTO PMHKY Ta 0OIPYHTOBYE
AKTYaAbHICTb AQHOTO AOCAIAKEHHS.

Anaaiz TenpeHuin 2022-2025 pp. AeMOHCTpye
3pOCTaHHs HayKoBoro Ta 6GisHec-intepecy oo UX/UI
B [IOEAHAHHI 3 MapKeTHHIOM. AV3aiiH IlepecTaB BUKO-
HYBaTHU TIAbKM POAb «€CTETUKI» i CTaB OAHUM 3 KAIO-
YOBMX ApaiiBepiB MPUOYTKOBOCTI, BAQTHUI MiABMILY-
BATM KOHBEPCi0 Ta BUOYAOBYBATH AOBIpY AO OpeHAY.
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UX/UI cyTTeBO BIAMBAE HA TIOBEAIHKY KOPUCTYBAyiB
Ta Oi3Hec-pe3yAbTaTy KOMEPLIMHUX €AeKTPOHHUX
naaTdopM, Ae iHTYITMBHA HaBirawis, aAQalTUBHUI AU-
3QifH Ta ONTUMi30BaHMII ITPOLieC 0GOPMAEHHS 3aMOB-
A€HHsI CIPUSIOTh MIABUILEHHIO KOHBepCii, OCKiAbKK
3HIDKYIOTb TOKa3HMK BiAMOB i 3a0e3meuyoTb BUCO-
Ke 3aAy4eHHS KopucTyBauiB [2, p. 2-3]. KomnaekcHa
ontumizauis UX/UI ta aocTymHicTh BebOpecypciB
30iABLIYIOTh OXONAEHHS ayAUTOpil Ta CTUMYAIOIOTDb
aKTMBHICTb KOPUCTYBauiB Ha maardopwmi [3, p. 1-2],
IO MATBEPAXKYE KopeAdljilo MK onTumisaiiero UX
€AEMEHTIB, AKICTIO KOHTEHTY i 301ABIIIEHHSIM KOHBEp-
cii [4]. AusaiH, opieHTOBaHMII Ha KOPUCTYBaya, BU-
3HAYAETbCA SK CTPATeriuHUI YMHHUK MiHiMi3alii Bip-
TOKY ayauTopii. IloepAHaHHS BUCOKOTO PiBHA 3aA0BO-
A€HHS KOPUCTYBauiB i3 GyHKIIOHaAOM TTepcoHaAizaii
3abe3reyye 3Ha4He 3poCTaHHA KoediljieHTy KoHBepcii
[5]. O6rpyHTyBaHH: BUOOPY peAeBaHTHOI mAaTdopmu
€AeKTPOHHOI KoMepliil ToTpebye AeTAABHOTO aHaAi3y
AeMOrpadiyHMX XapaKTepUCTMK LiAbOBOI ayAUTOPii
[6]. OnTuMaAbHO cripoexToBaHuit iHTepderic popmye
AOBIpYy AO OpeHAY Ta 3MeHLIIye 6ap’epy AASL 3AIICHEH-
HA TOKYNKM [7, ¢. 927]. Buxopucranns I incrpy-
MEHTIB CYTT€EBO IiABUIIYE KOHBEPCiI0 Ta AOSIABHICTb
KopucTyBayiB [8]. HasiBHiCTh mpuBabAMBMX aKLIill Ha
TOBApM i MMOCAYTH, & TAKOX IX Aerka AOCTYIHICTD 3a-
0XO04YYy€ CIOXKMBAYIB AO MTOBTOPHMX MOKYIIOK [9].

A5l onTmMisauil 1uMQpoBOro MapKeTUHIY 3a-
cTocoByloTbcsi UX-METpUMKM Ta aHAAITMKA
MOBEAIHKM BiABiAyBauiB BeOpecypcy siK Ae-
epMIHaHT KiAbKICHOTO BMMIpDIOBAaHHS KOHBEpPCIITHOI
edexTusHoCTi inTepdericiB. OOUMCAEHHS TAKUX KAIO-
YOBMX IOKA3HUKIB, SK: KOeillieHT KOHBEPCil (aHTA.
Conversion Rate — CR), TMOKasHUK KAiKaOeAbHOCTI
(aura. Click-Through Rate — CTR) Ta mOKa3HUK BiAMOB
(aHrA. Bounce Rate) po3BoAsie owiHoBaTh Briaus UX/
Ul-pilmeHb Ha MOBEAIHKY KopucTyBauis i ¢popmysaru
00IpyHTOBaHy MapKeTHHIOBY ctpareriio [2]. Oxpim
0asoBux MeTpuK, Baaipauio UX/UI-piieHb A0LiABHO
3AIMICHIOBATH Yepe3 eKOHOMIUHI MOKa3HUKM epeKTUB-
HOCTi: BapTiCTb 3aAydyeHHs KaieHTta (aura. Customer
Acquisition Cost — CAC), AOBiYHa LiHHICTh KAi€HTa
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(aura. Lifetime Value — LTV), BapTicTb 3a Aito (aHrA.
Cost Per Action — CPA) ta BapticTb Kaika (anra. Cost
Per Click - CPC), mo 3a0e3mneyye CTaAiCTb MapKeTHH-
TOBMX DE3YABTATiB Y AOBIOCTPOKOBill IepPCHEKTUBi
[10]. Y M0biABHMX 3aCTOCYHKAX Ha YTPUMAHHS il KOH-
Bepcito BranBaoTh cxoxi mpuuium UX/UI [5].

HesBakaroun Ha 3HauHy KiABKICTb AOCAIAKEHD
y cdepi eproHomiku iHTepdeiiciB, 3aAMIIa€THCS He-
AOCTaTHbO BUBYEHUM MeXaHi3M NpsMOi KOHBepTail
sxicHux UX/UI-peTepMiHaHT B 00'€KTUBHI ITIOKa3HUKM
MapKeTHHIroBoi edekTuBHOCTI (aHrA. Key Performance
Indicators — KPI) y cermenTi B2B-nocayr Mi>XHapoAHMX
IT-xommaHiit. AKTYaAbHOI0 € PO3p0o0OKa MPUKAAAHOTO
iHCTpYMeHTapilo AASL O0'€KTMBHOIO OOIPYHTYBaHHS
iHBeCTULiiT y AM3aITH SIK CTpaTeriuHmi1 aKTHB, 10 Oe3-
TII0CEPEAHBO BIIAVBA€ HA (OPMYBAHHS KOHBEPCIilHOI
CIIPOMO>KHOCTi BeOpeCypciB y BUCOKOKOHKYPEHTHOMY
rA00aAbHOMY Li1ipPOBOMY CEPEAOBMLIIL.

Memoto 0ocAiOeHHA € TeOpeTUYHe OOIPYHTY-
BaHHs poAl UX/UI-pusaitHy B 3abe3neueHHi KOHBep-
ciltHoi cipoMo>XHOCTi BebpecypciB MibkHapoaHux IT-
KOMITaHiil Ta po3pobKa Ha OCHOBI KeliC-aHaAi3y BeO-
pecypcy xommasii KITRUM MeToAMYHMX peKOMeH-
Aallilt mWoAo omTumisanii iHTepbeiicHuX pilieHb AAs
HiABULIEHHS epeKTUBHOCTI LPPOBOro MapKeTVHTY.

AAsT AOCATHEHHS IIOCTABAEHOI METH Y CTATTi Iie-
peabavaeThCs BUPILLEHHS TaKUX 3dBOAHD:

1) pocaiputu poab UX/UI-ausaitHy sk cTpare-
TiYHOTO aKTUBY B cucTeMi LMPOBOro MapKe-
TUHT'Y Mi>kHapoAHUX I T-xommaHiit;

2) xaacudixysaru kao4oBi UX/Ul-unHHuky (Bi-
3yaAbHi, HaBirauinxi, inpopmaiiti) Ta BcTa-
HOBUTY AETePMiHOBAHMI 3B’SI30K MiXK eAeMeH-
TaMu iHTepdeiicy Ta CTpaTeriyHMMM Mapke-
TUHIOBMMM P€3YAbTaTaMy;

3) po3poOUTH aHAAITMYHY MaTpuLi0 TpaHchop-
Mallii sIKicHux napameTpiB iHTepdericy B Kiab-
KicHi 0isHec-nioxasHuku (KPI);

4) spincHUTH ampoballilo aBTOPCHKOI METOAUKU
Ha NIPUKAAA] Keiic-aHaAi3y BeOpecypcy KoMIa-
Hii KITRUM;

5) po3pobuTH METOAUYHI DPEKOMEHAAIl II0AO
onTuMmisanii BeOpecypciB MikHapopHux IT-

HOI CIIPOMO>KHOCTI.

€TOAMYHA OCHOBA AOCAIAKEHHS 0asyeTb-
C Ha CUCTEMHOMY IIIAXOAI AO aHaAi3y
B3aeMo3B 513Ky MDK UX/Ul-unHHKMkamMu ta
MapKeTMHTroBoI edeKTUBHICTIO BebpecypciB. Teo-
peTUYHI MeTOoAM (aHaAi3, CMHTE3 i CHCTeMaTHU3aLliio)
3acTocoBaHo AAf Kaacudixauii kaouyoBux UX/UI-
YMHHVKIB (Bi3yaAbHMX, HaBirauiitHux, iHpopmariii-
HIX) Ta OOIPYHTYBaHHs iXHBOI poAi y dopmyBaHHi
KOHBEpCIHOI CIIPOMOXXHOCTI; KelC-aHaAi3 3aAisfiHo
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AAsL anpoballil aBTOPChKOI MaTpPULI Ha IPUKAAAi BeO-
pecypcy xommanii KITRUM; MapkeTMHIOBUil ayAUT
i TOpIBHAADHMII aHAAi3 BMKOPUCTAaHO AASl OLIHKU
iHTepdelicHNX pillleHb y KOHTEKCTi raAy3eBUX CTaH-
AQpTiB; TAOAVYHMIT METOA PEAAiB0BAHO AASL CTPYKTY-
PYBaHHS pe3yAbTaTiB aHAAI3y Ta HAOUHOTO NIPEACTaB-
A€HHs1 KopeAsLii Mk eaeMeHTamu iHTepdericy Ta 0i3-
Hec-nokaszuukamu (KPI). Indopmariitny 6asy ckaapa-
TUMYTb TaAy3€Bi AOCAIAKEHHS, AaHI BeOaHAAITUKY Ta
MPaKTUYHMI AOCBiA MKHapoaHMX IT-KomnaHiit.

oHuenryaaizauisg UX/UI sk cTpareriyHoro ak-

TUBY 3a0e3mneuye MbkHapoAHuM I T-koMnaHism

nepexip 0i3Hec-MoaeAl Bip BisyaAbHO-OpieH-
TOBAHOTO ILIAXOAY AO YIIPaBAIiHHSA KOPMCTYBAaLbKUM
KaMiTaAOM, 10 € pYHAAMEHTAABHOIO YMOBOIO CTaAO-
T0 PO3BUTKY CYO'€KTIB rOCOAApIoBaHHA. B aaHoMy
KOHTEKCTI T0CTae HeOOXiAHICTb KOHL|ENTYaAbHOTO
YTOYHEHHS TePMIHOAOTIYHOIO amapaTy I0AO MapKe-
TUHTOBOTO OOIPYHTYBAaHHS AeTepMiHyrouoi poai UX/
Ul-pusaitHy B 3a0e3rneyeHHi KOHBePCiTHOI CIIPOMOXK-
HOCTi BebpecypciB MxHapoaHMx I T-KommaHiiL.

Aocsia xopucrysaya (UX) y koHTekcTi Map-
keTuHry IT-mocAyr AOLiABHO BU3HAYaTM fK CTpaTe-
IiYHUI iHCTPYMEHTapiil MPOEKTYBAaHHA MO3UTUBHOL
B3aeMOA/l, 10 TpaHcopMye CKAAAHI TEXHOAOTIYHI pi-
IIeHHA Y 3pO3YMIAMI CIOXKUBYMI IPOAYKT. Yepes Ha-
YKOBO-OOIPYHTOBAaHE MOAEAIOBAHHS KOPUCTYBALIbKO-
Io AOCBiAy 3a0e3meuyeTbcsl MiHiMi3allisi KOTHITMBHOTO
HaBaHTXeHHS Ta POPMYBaHHS AOBIpU AO CYO'eKTa
IT-puHKYy, 1o € GyHAAMEHTOM KAIEHTCHKOI AOSIABHOC-
Ti Ta KAIOYOBUM YMHHUKOM IABUILEHHS KOHBEPCil-
Hol cipoMoXkHOCTi Bebpecypcy [11].

Intepdeiic xopuctyBaya (Ul) y cucremHomy
MapkeTuHry IT-TocAyr Bu3HAyaeTbCs K iHCTPYMEHT
Bi3yaAbHOI Bepudikauii excriepTHoCTi KommaHil. Yepes
rapMOHi3allilo eCTeTUKO-YHKLIOHAABHYX ITapaMeTpiB
(Tumorpadiku, KOAOPUCTUKY, KOMIO3ULII) iHTepdeiic
3abesmeuye Bisyaaisauio uiHHiCHOI mpomo3uyii mpo-
AYKTY, GOpMYe J10r0 CIpUIHATY BapTicThb [12] Ta ae-
TepMiHY€ BIATIOBIAHICTD OpeHAY MDKHapOAHVUM TaAy-
3€BUM CTaHAApTaM, 30kpema [SO 9241-210 [13].

KonBepciiiHa cripoMosHiCTb Bebpecypcy — lie
iHTerpaAbHMiT MOKa3HUK edexTuBHOCTI LuUdpoBoi
nAaTHOpMI, IO AeTepPMiHYE 3AaTHICTb A0 TpaHcdop-
Mauii BxiaHoro Tpadiky B Kareropiio AipiB, kBaaidi-
KoBaHux MapketuHroM (Marketing Qualified Leads —
MQL) [14, p. 59].

IndopmauiiHa apxirektypa (IA) e 6asoBum
iHCTpyMeHTOM MiHiMi3allii KOTHITMBHOIO HaBaHTa-
)KEHHsI Ha IOTEHLIHOTO 3aMOBHMKA B MapKeTHHIO-
Bill cTparerii MOCTa4aAbHMKIB cKAaaHux IT-piueHs,
Takux sK: xMapHi texuoaorii, Il Ta kibepbesmexa.
MurteBa ipeHTUOIKALiSI PEAEBAHTHOCTI TEXHOAOTIY-
HoI TpomosuLiii creudivHuM 0i3Hec-3apadam 3a0e3-

529

MEHEDKMEHT | MAPKETUHT

EKOHOMIKA



MEHEDKMEHT | MAPKETUHT

EKOHOMIKA

HevyeTbCS CUCTEMHUM CTPYKTYPYBaHHAM KOHTEHTY B
Mexax [A, 110 BUCTyNae AeTePMiHYIOUMM YMHHUKOM
YTPUMaHHS yBarM KOPMCTYBaya B MeXaX HacMyeHOl
1MdpoBoi exocucteMu. A0 OCHOBHUX KOMIIOHEHTIB
IA Haaexxarb: OpraHisaliliHi cucTeMy, CUCTEMU Map-
KYBaHHs, TepMiHOAOTisl Ta cuctemm Hasirauii [15,
p. 112]. EdextuBHa IA Tpanchopmye abcTpakTHY
CKAQAHICTb BUCOKMX TEXHOAOTII Y 3pO3yMiAy apXiTek-
TYpYy LIiHHOCTE, 10 AO3BOASIE CKOPOTUTU 4aC TpU-
VHATTS PillIeHHS PO KOHBepcito [14, p. 46]. Y uudpo-
BOMY CEPeAOBUILi IBUAKICTb CIIPUITHATTS iHpopMaii
€ KAIOUOBUM ITOKa3HUKOM e(peKTUBHOCTi Bebpecypcy,
TOMy onTumisauis A iHTeprpeTyeTbcs AK CTpaTe-
riyHni akTMB GOPMYBAHHS AOBIpM AO €KCIIEePTHOCTI
MikHapoaHoi [T-kommawii [12, p. 8-9].

HTerpOBaHa MapKeTVHIOBA MOAEAD «KapTa MIASXY
KAienTa» (aHra. Customer Journey Map — CJM) ae-
TepMiHy€e AOTiKy B3a€MOAII KopucTyBaya 3 Bebpe-

CypcoM y CTpyKTypi Ludposoro iHtepdeiicy. Lle 3a-

Oesmeyuye Oe3nepepBHUIT CYNPOBiA MOTEHLIHOTO 3a-

MOBHMKA Bij €TaIny IepBUHHOI BepudikaLii excriepTu-

31 AO iHiLjianii 3anuTy KOMepLiiiHOI MPONOo3uLiil uepes

iMmaeMeHTaljiio peaeBaHTHOro UX-iHCTpyMeHTapiio B

KOXXHOMY CerMeHTi KOHBepciitHol TpaexTtopii. Taxmit

MiAXiA AO3BOASIE TpaHCPOPMYBATU CTATUYHY CTPYK-

Typy BeOpecypcy B AMHaMiyHe KOMYHiKaljiitHe ce-

peAOBHlIle, 1[0 AAANTYETHCA AO KOTHITMBHUX MOTPeO

KAI€HTa 3aA€XKHO Bip CTaAll 10T0 TOTOBHOCTI AO TpaH-

3akuil [14, p. 52].

Aoxaaisallis KOpUCTYBAL[bKOTO AOCBiAYy (aQHTA.
Localization UX) TtpakTyeTbcs AK (YHAAMEHTAAb-
HIIT MeXaHi3M KPOC-KYABTYpHOI apanTauii 11ppoBoi
apxiTexTypy, 1o 3abesnedye LiAbOBY KOpeKLilo iH-
CTPYMEHTAABHMX Ta eCTeTUKO-ePrOHOMIYHMX BAAC-
TUBOCTEIl CUCTEeMU BIiAIIOBIAHO AO KYABTYPHO-AeTep-
MIHOBaHMX OYiKyBaHb, LIiHHICHMX MapKepiB Ta oOIle-
paLiiiHMX 3BMYOK CIIOXKMBAaYiB HA AOKAAbHUX PUHKaX.
HiBeatoBaHHs 6ap’epiB COPUITHATTS MiXK TAOOAABHUM
MPOAYKTOM 1 AOKAaAbHUM KOHTEKCTOM CIpUSE IiA-
BUIEHHIO KAIEHTCBKOI AOSIABHOCTI Ta iHTeHCubiKye
TPaHCAKLiIHY aKTUBHICTb CIIOXXMBayiB [16, p. 35].

DiHaAbHUM TPUTE€POM Y CUCTEMi MapKeTMHIOBUX
KOMYHiKalill € 3aKAMK A0 Al (anra. Call to Action —
CTA), sxuit 3abesnevye TpaHcPOpMaL|if0 KOTHITUBHOL
YCTaHOBKM y aKTI4HY OBEAIHKOBY BiATIOBIADb Uepe3
IHCTpYMEeHTM Bi3yaAbHOI Ta CMMCAOBOI CTMMYAALIIL
[HCTpYMeHTM MapKeTMHTY, 10 0a3ylTbCS Ha aHaAi3i
IIOBEAIHKY, € epeKTUBHUM 3aCO00M MOAEAIOBAHHS
apxiTekTypy BUOOpY KOPUCTYBauiB. 3aKAMKU AO Ai
(CTA) BUCTYNAKOTD iHCTPYMEHTOM PeAYKLii KOTHITHB-
HOTO HaBAaHTa)KEHHS Ta 3aCOO0M MOAOAAHHS CTIOXKMB-
4ol iHepuil, mo 3abe3mneyye MiHiMi3aLio0 ICUXOAOTIY-
HOT'O OTIOpY Ta YCYHeHHs 0ap’epiB Ha eTari KOHBepcii
CIIOKMBaya y BOPOHLIi mpopaxis [17, ¢. 101-105].
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BeOpecypCiB eAeKTpPOHHOI KoMepLiil €: mpo-

CTOTQ, Y3TOAXeHICTb Ta scHicTb. Karouosi
eaemenTr UX/UI, 110 BIAMBaIOTh Ha KOHBEPCilo, Lie:
1) inTyiTMBHa HaBirayis; 2) ebexTrBHA QYHKLis MO-
uyKy; 3) yitka iHopMmauis mpo npoAykT; 4) onTumi-
30BaHMUIT TIPOLEC OPOPMAEHHS 3aMOBAEHHS; 5) MO-
0iAbHA aAQNTUBHICTB; 6) BidyaAbHa NpPUBAOAMBICTB;
7) mnepcoHaaisauis. [Tapamerpu sxocti UX/UI-
AM3alHY B CETMEHTi eAeKTPOHHOI KOMepllil BY3Haya-
I0TbCA yepe3: 1) BUCOKi KOHBePCil; 2) HU3bKY KiABKiCTDb
BiAMOB; 3) 3pOCTaHHS 3aA0BOAEHOCTI KAIEHTIB; 4) 1mo-
CUAEHHS AOBipM A0 OpeHAY. MeTopO0AOris onTyMizalii
konBepcil Ha ocHoBi UX/UI mepeabayvae: aHaAi3 3Bo-
poTHOro 3B’A3Ky BiA crmoxuBauiB, A/B TecTyBaHH4,
AOCAIAKEHHSI TOBEAIHKM KOPYCTYBayiB Ha Bebpecypci
Ta noctiitHe BpockoHaaeHHs UX/UI 3 ypaxyBaHHAM
pedaekcii KopucTyBaLbKoOro Aocsiay [2, p. 2-3].

EmmipuyHi AOCAiAXKEHHS AOBOAATH, IO iHTYI-
TMBHA HaBirauis, CIpolljeHa apanTallis Ta YiTKi 3aKAK-
KU AO All CIIpMAIOTH MiABUILEHHIO TOKA3HUKIB YTpHU-
MaHHA Ta KOHBepcii. 79% BiABiAyBayiB NPUNMHAKTDH
KOPMCTYBaTUCS AOAQTKOM Uepe3 3allAyTaHy, HeAOIiy-
Hy 260 rpoMisaKy Hasiraito. Kopucrysaui ¢opmyroTs
BP@KEHHs PO A0AATOK 32 50 MiAiceKyHA, TOMy mpu
3aBaHT)XKEHHI CTOPIHKM MOHAA 3 ceKyHA OiAbine 53%
BiABiAyBauiB 3aAMIIaloTh ii. Perpecist KAieHTCbKOI 3a-
AOBOAEHOCTI Ha 1% cIipuuMHsAE Aerpaaalilo MOKasHMU-
Ka YTPMMAHHS KOPUCTYBayiB (aHTA. refention rate) Ha
10%. 3aTpumKa 3aBaHTaXeHHs Bebpecypcy Ha 100 mi-
AiCEKYHA 3HIDKYE 00csr mpoaaxis Ha 1%. OnTumisa-
uis UX spaTHa 3abe3meuntyt 3pocTaHHs KoedilieHTta
KoHBepcii A0 400%. [ToxpaleHHs MPOAYKTUBHOCTI 3a-
CTOCYHKIB CIIpUS€ 3POCTAHHIO PiBHA YTPUMaHHA KO-
puctyBauiB A0 30%. EdextrBHMIT OHOOPAMHT TTiABU-
1Iy€ YTPUMaHH: KOPUCTYBayiB A0 50%. 3acToCyBaHH:
MepCOHAABHMX TPONO3ULIIN IPOTATOM 6 MiCALIB MOXe
30iABIINTY TOKABHUK YTPUMaHHS Ha 25% [5, p. 1-5].

[HII pe3yAbTaTH AOCAIA)KEHb AEMOHCTPYIOTb,
IO KOXKHe 3HVDKEHHS 4Yacy 3aBaHTaXEHHSA CTOPIHKU
Ha 100 miAicexyHA 306iAbllye MOKa3HMK KOHBepcii Ha
0,5%, mepcoHaAi3oBaHi MpPOMO3MLIl Ta CUCTeMA pe-
KoMeHAauiin Ha ocHoBi 1III 3abe3neuyiorp 35% Bip
3araAbHOIO 00CSIrY IPOAAK, BUKOPUCTAHHS CIeliiaAi-
30BaHMX IHCTPYMEHTIB 30iAbliye TpuBaAicTb nepedy-
BAHHS KOPUCTYBauiB 3 iHBaAiAHICTIO Ha Bebpecypci B
cepepHbOMYy Ha 15% [3, p. 5-9].

Kommnaekcha ommumisauis UX/Ul-puzaiiny, sika
iHTerpye Bi3yaabHi, QpyHKLioOHaABHI Ta iHdopMaLiiiHi
napameTpl, CIIpUs€e MiABUIIEHHIO KOHBepCii Ta 3Mill-
HEHHIO AOSIABHOCTI CIIOXXuBauiB Ao 6peHAy. Ha ocHoBi
NpoBeAeHOro AocAiakeHHs KalouoBi UX/UI-unHHuky,
IO BM3HAYAIOTb KOHBEPCIiIHY TOBEAIHKY KOpUCTYBa-
4iB, OyAO 3rpyIoBaHO 3a TppOMa KaTeropisimu [2; 11;12;
14-17]: 1) BisyaabHi eaemeHTH iHTepdericy (Bisyaan-
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Hi); 2) HaBirawiitHa cTpyKTypa (Hasirauiitsi); 3) inpop-
MatjiiiHe HaroBHeHH: (iHopmauiiui). 3anponoHoBa-
Ha CUCTEMATU3ALlisL ACTEPMIHAHT CAYXKUTD IAIPYHTAM
AASL TIOOYAOBM KOHLIENTYaAbHOI MOAeAi BranBy UX/
Ul-napamerpiB Ha piBenp kousepcii (UX/UI — mo-
BeAIHKa KOpUCTYBayiB — KOHBEPCilHa CITPOMOJKHICTb
Bebpecypcy — MapKeTHHIOBUIT pe3yAbTat). Y maba. 1
cucremarnsoBaHo BrAauB UX/Ul-perepminant (Bi-

3yaAbHMX, HaBiralifHux Ta iHdopMaLiiiHIX) Ha KOH-
BepCiifHy aKTUBHICTb KOPUCTYBauiB. AAS ITSITHAALIATY
penpe3eHTAaTMBHMX YMHHMKIB BM3HAYeHO (YHKLiO-
HaAbHY crieluiky Ta BEKTOp BIAVMBY Ha MPUIHATTS
11iAbOBYIX pillleHb Y LiiPPOBOMY CEpEAOBMULIIL.

AAST AOCSTHEHHST QHAAITUMHOTO HaAAHCY MK MOB-
HOTOI0 oxonAeHHs UX/UI-YMHHUKIB Ta METOAMYHOIO
KOMITaKTHICTIO AOCAiAXeHHST OYAO BiAIOpaHO 1O I'ATH

Tabnuua 1
Cncrematusauia UX/Ul-unHHKKiIB BNAMBY Ha KOHBEPCillHY NOBeliHKY KOPUCTYBauyiB
Karteropis Kop unHHMKa UX/Ul-unHHuK BnnuBae Ha:
lMepLenTnBHY BaneHTHICTb iHTepdelcy, iHTeHCndiKa-
Konopuctnuxe P y L p¢. Yo IHTe ¢
D1 ) . Lito yBar Ta cTpateriyHy igeHTudikauito npioputet-
odopmneHHs iHTepdeiicy o :
HUWX HaBirauiiHNX KOMMOHEHTIB
KorHiTMBHe HaBaHTaXeHHA, CNpUAHATTA iHGopMmaLlii,
D2 Tunorpadika TPUBaniCTb iHTEepaKLii Ta piBeHb iIHTEHCUBHOCTI 3any-
UeHHA KOpUCTyBaYiB
. . . . . (DopMyBaHHA TPAEKTOPIT KOPUCTYBALbKOI B3aEMOSIT
BisyanbHi BisyanbHa iepapxia My P pii kopucry 4 . A
D3 . Ta CMPAMOBYBAHHSA YBaryi Ha KNtOYOBi KOHBEPCINHI
enemMeHTiB
TOUKM
. 3pOo3yMinicTb MOXANBIX [l y MeXax iHTepdeinc
[n3aliH iHTepakTUBHNX po3y . ,'D' 'y poency,
D4 . KinbKiCcTb NOMUNOK i 6ap’epiB B3aemogii Ta KOHBEp-
KOMMOHEHTIB o .
CiiiHy edeKTUBHICTb
D5 BuKopwucTaHHa BinbHoOro OpieHTauito B iHTepdelici, npoLec NPUHATTA pilleHb
npoctopy Ta NMOKa3HMK KOPOTKOTPUBAMX BigMOB
- . . LLIBnakicTb opieHTyBaHHA B LMGpPOBOMY CepefoBMLLi
JloriuHicTb Ta iepapxiuHa AKICTS OPIEHTY ’ fbp Y CepEROBILL,
D6 . . _ .. | KOTHITUBHi BUTPaTK Ha NoLyK iHbopMmaLlii, iMoBip-
BMOPALKOBAHICTb HaBirawjii ) : o
HICTb 3aBepLUEHHSA LinboBuX Ain
S IHdopMmaLliliHe HaBaHTaXEHHSA, YaC NPUAHATTA
lMpocToTa Ta MiHiMi3aLlisf . o
D7 L : pileHb, NOKa3HUKM YTPUMAHHSA Ta KOHBEPCINHY
HaBirayinH1x enemeHTiB ; .
aKTVBHICTb KOPKCTYBauiB
C . . N DopmyBaHHs BiguyTTA NepenbayyBaHOCTi Ta KOHTP-
HasirayinHi [ocninoBHicTb HaBirauin- P y. Ll y p Adaty . P
D8 ) o110 3a iHTepdelcom, AOBIPU KOPUCTYBAYIB | NOKa3-
HUX NaTepHiB )
HUK KOPOTKOTPMBaNMX BiAMOB
D9 3BOPOTHWIA 3B8'A30K Ta iHAKU- | [POCTOPOBY Opi€EHTaLIil0 KOPUCTYBAYa, KOTHITUBHE
KaTopu no3uuii HaBaHTaXXeHHA Ta HaBiraLinHy KOHTUHYaNbHICTb
. N OnepaTnBHICTb JOCTYNY AO PENEBAHTHOTO KOHTEHT
EdekTuBHiCTb HaBirauinHo- nep Rocryny Ao p S, y
D10 0 HOLIVK piBeHb NepLenT1BHOT 330BONEHOCTi Cy6'eKTiB
ey Ta iHTEHCUBHICTb KOHBEPCINHOI aKTUBHOCTI
OnepaTuBHICTb ifeHTUiKaLlii peneBaHTHOro
. KOHTEHTY, piBeHb AeTepMiHaLii iIHCTUTYLiNHOI JOBipK
D11 PeneBaHTHICTb KOHTEHTY yP . A ‘p . . yu,. AOBIP
[0 pecypcy, iHTeHcudiKaLito NoANbHOCTI A0 Nofanb-
Loi iHTepaKwii
D12 YiTKicTb i 3p0O3yminicTb KorHiTBHe HaBaHTaXKeHHs, MpoLec NPUNHATTA
nogaHHsA iHbopmadii pilleHb, IMOBIPHICTb KOHBEPCINHOI iTepaLil
[HbopmaLlinHi . . . A
D13 lMoBHOTa Ta fOCTaTHICTb Penykuito nepLenTnBHIX pU3NKIB Ta iHTeHCMiKaLito
iHbopmauii AKTUBHOCTI
D14 AKTYanbHiCTb i JOCTOBIp- [eTepmiHaLito iIHCTUTYLiHOI JOBIpY Ta iHTEHCUPiKa-
HICTb AaHUX Lito TOANBbHOCTI KOPUCTYBaYiB
D15 MepcoHanizauis iHpopma- OnTymi3aLito piBHIB iHTEPAKTUBHOI aKTUBHOCTI
LiIHOrO HaMOBHEHHSA Ta NoTeHLian peKypeHTHOI KOHBepCii

Lxepeno: cknageHo aBTopamu 3a [2-7; 11; 12; 16].
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OCHOBHVX AETEPMIHAHT Y KOXHill KaTeropii. 3amporo-
HOBaHWI1 Habip perpeseHTye HaOIABLI y3araAbHeHi Ta
eMITIPMYHO 3HAYYIL YMHHMKMY, TOA] SIK HII MOXYTb PO3-
TASIAQTHCS SIK iXHi TIOXiAHI UM KOHTEKCTHI MoAMpiIKaryi.

MCTeMaTu3allisl B3a€MO3B SA3KiB MK eAeMeH-

TamMu iHTepdelicy Ta MapKeTMHTOBMMMU pe-

3YABTaTaMI AO3BOAsIE€ TAMOIIE 3pO3YMITH Me-
xaHismu BrauBy UX/Ul-pusaiiny (ma6a. 2). Po3po6-
A€Ha MaTpMLs AEMOHCTpPYe TpaHChoOpMalilo Bisy-
AABHUX i CTPYKTYPHUX XapaKTepUCTUK iHTepdericy B
00’eKTMBHI Oi3HEC-TIOKa3HUKMY, 11J0 AQ€ 3MOTY OOIPYH-
tyBaru iHBecTuyii B UX/UI sax cTpareriunmit iHCTpy-
MEHT MiABUILeHHSA KOHKYPEHTOCTIPOMO)XHOCT] MiXKHa-
poAHux IT-koMmnaHin.

MeTOoAOAOTIYHNM HIAIPYHTSM BUOOpY IT'SITU ITO-
Ka3HMKIB AASL OLIiHIOBAHHS «OCHOBHOTO eheKTy» (AMB.
Ta0A. 2) € NPUHUUNY HAYKOBOT penpe3eHmamuBHoCHi
ma memoooA02iuHoi 0ocmamnocmi, 30Kkpema: 1) mpuH-
LI 0araToMipHOCTI aHaAi3y; 2) KOTHITMBHA YiTKICTb i
YHUKHEHHsI HaAMipHOCTi; 3) 30aAaHCOBaHICTb KOpOT-
KOCTPOKOBMX i AOBFOCTPOKOBUX edeKTiB; 4) MeTo-
AOAOTIYHA BAAIAHICTb AAA HAyKOBOI CHCTeMaTu3alii;
5) BIAIIOBIAHICTb CTaHAQPTaM raAy3eBOl aHAAITHKML.

Anpobailisi po3poOAEHOT0 METOAMYHOTO TIiA-
XOAY peaAizoBaHa IIASIXOM KeliC-aHaAidy Bebpecypcy
mixHapoaHoI I T-kommanii KITRUM [21]. Y HaBeaeHilt
Matpulli (maba. 3) MPeACTaBAEHO Pe3YABTATH A€Tep-
MiHOBQHOTO aHaAi3y NMPOEKTHUX pillleHb iHTepdericy.
Koxny UX/UI-peTepMmiHaHTY 3iCTaBAEHO 3 PEaAbHOIO
peaaisallielo TexHiyHOro pilleHHs Ha BeOpecypci Ta
3po0A€HO BICHOBOK IIPO iXHill BIAMB Ha KOHBEpCiii-
Hy NOBEAIHKY KOpUCTYyBauiB. Takuil miaXia AO3BOAsIE
3pobutu Bepudikalio pospobAeHOi TeopeTUdHOT
MOAEAl B peaAbHMX PUHKOBMX yMoBax B2B-cermenra
Il OLiHUTK TIOTEHI[iaA KOHBepCiiHoi TpaHcdopmarrii
11(poBOro cepeaoBHIIA KOMITAHIL

Keric-aHaais BeOpecypcy mixHapoaHoi IT-xom-
naHii KITRUM (AuB. TabA. 3) CBIAUMTB PO Y3ropkeHe
MOEAHAHHS Bi3yaAbHOI CTPMMAHOCTI, AOTiYHOI HaBira-
LiTHOT CTPYKTYPM Ta peA€BAaHTHOTO iHpOpMAaLiiTHOro
HANOBHEHHS, 1[0 (pOpPMYE MO3UTHUBHUII KOPUCTYBALb-
KU1 AOCBiA i CTBOPIO€ CIIPUATAUBI yMOBU AASL peaaisa-
1jii KOHBEPCIITHKX CLieHapiiB. 3aCTOCYBaHHS KAIOUOBUX
' sstHapLstTH UX/UI-unHHKKIB y MeXaX TpboX BU3HA-
YeHUX Kareropiit (BisyaAbHi, HaBirauiitHi Ta iHpopma-
LiliHi) AO3BOASIE BU3HAYUTU KOTHITUBHI Oap’epu AAs
X 3HMDKeHHs], BeKTOpU IIABMILEHHS PiBHA AOBIpU Ta
CTUMYAIOBAHHS KOPUCTYBauiB AO iHIL|IIOBaHHA KOH-
TAaKTy 3 KOMIIAHI€I.

Ha ocHOBiI mpoBeAeHOTO AOCAIAKEHHS Ta pe-
3YABTATiB KeliCc-aHaAidy BeOpecypcy MDKHapOAHOI
[T-xommanii KITRUM chbopmoBaHo memoouuHi pexo-
MeHOayii, IKi CTPYKTYpOBaHi 32 TpbOMa CTpaTeriyHu-
MM BeKTOpaMy ONTHUMi3alil LiudpoBoro cepeaoBuILa:
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1) cpuitHATTS; 2) B3aEMOAIS; 3) PUIHSTTS pillleHb.
Koxen Bextop iHTerpye rpymy taktuunmx UX/UI-
iHcTpyM™eHTiB. [HII YMHHMKK (TE€XHIYHA MPOAYKTUB-
HICTb, IIBMAKICTD 3aBaHTaXeHHs, Oe3lexa Tollo) B
MesKaxX AOCAIAXKEHHS PO3TASIAQIOTHCS SIK POHOBI yMO-
BI, @ He OKpeMi CTpaTeriyHi BeKTOpM.

1. Bexkrop Bi3yaabHoi ipeHTH]iKanii Ta AOBI-
pu (COpUITHATTS).

Aast mibxHapopHMX IT-KoMMaHin AOLiABHUM 110-
CTae BIIPOBAAKEHHS YHi(piKOBaHOI Ta YHIKaABHOI Bi3y-
AABHOI iAEHTUYHOCT] LpPOBUX pecypciB, 10 BiAIO-
BiAa€ KOPIIOPATUBHIN allACHTULI Ta BPAaXOBY€E CIeLy-
iy cripuitHATTA i1 OYiKyBaHHS LIiAbOBMX ayAUTOPIil
Ha pisHux puHkax. Koaopuctnuse opopMAeHHs, TH-
norpadika ta rpadiuHi eAeMeHT! HeOOXiAHO CIIpsAMY-
BaTU Ha popMyBaHHA podeciiiHoro obpasy KoMmaHii
Ta MIACUAEHHA BiAYYTTS HAAIHOCTI, IO € KpUTUYHHU-
MU AeTepMiHaHTaMy y B2B-cermenTi.

PexoMeHAY€TbCS aKLIeHTYBAT! YBary Ha Bisyaab-
Hil1 iepapxii Ta AU3aliHi IHTePaKTUBHMX KOMIIOHEHTIB,
3okpeMa CTA-eAeMeHTIB IIASIXOM BapiaTMBHOCTI ix
MOP}OAOTIYHMX 1 KOAOPUCTMYHMX XapaKTePUCTUK.
Yirka rpadiuHa andepeHntianis 3a3HaYeHNX KOMIIO-
HEHTIB AO3BOAsIE 3MEHIINTM KOTHITMBHI Oap’epu Ta
ONTMMIi3y€ BEKTOPU yBaru KOpUCTYBAuiB Ha KAIOUOBI
KOHBepCiiiHi cueHapil. EQexTrBHe omepyBaHHS BiAb-
HMM TPOCTOPOM CIIpUAE MIABUILIEHHIO 3PO3YMiAOCTI
iHTepdericy, HiBealoe epeKT KOTHITMBHOIO INepeHa-
CHYeHHs Ta GOpMYe AOSABHE eMOLiiiiHe CIIPUITHATTS
Bebpecypcy.

2. BexTop HaBiranjiiinoi epexTBHOCTI (B3ae-
MOAis).

OnrtuMmizauito apxiTekTypu Hasirauii BapTo
IPYHTYBaT! Ha 3acapax AOTIYHOI iepapxii, CTPYKTyp-
HOI AQKOHIYHOCT] Ta mepeAb6auyBaHOCTi KOPUCTYBALb-
Kux cueHapiiB. MibxHapopHum [T-xommanisiMm peko-
MEHAOBAHO AOTPMMYBATUCA MPUHLMITY MiHIMAAi3My B
apXiTeKTypi MeHIo, 10 3a0e3Mneyye MBUAKUIL AOCTYIT
AO BHCOKOE(pEeKTUBHMX KOHBEPCIIIHUX BY3AiB, 30Kpe-
Ma 0AOKiB mpodeciiiHOI eKCIepTH3y, PeAeBaHTHOTO
AOCBIAY Ta KaHaAiB KOMYHiKallii.

YHidikawis HapirauiiHux matepHiB Ha BCix ie-
papxiuHux piBHAX BeOpecypcy ¢opmye y KopuCTy-
BauiB Cy0'€KTMBHe BIAUYTTS KOHTPOAK Ta MiHiMi3ye
JIMOBIPHICTb KOTHITMBHOI Ae30pi€HTalii pecroHAeH-
TiB. AOLIIABHUM € BUKOPUCTAHHS Bi3yaAbHMX iHAMKA-
TOPIB MO3MLIiIOHYBAaHHA B TIOEAHAHHI 3 IEPMaHEHTHOIO
AOCTYIHICTIO iHTepdeliciB 3BopoTHOro 3B’si3Ky. Lle
MiHiMi3ye omepaljiifHi 3yCHAASL KOPUCTYBAuiB, HEOO-
XiAHI AAS iHiLIALl B3aEMOAIT 3 KOMITIaHi€, Ta MABU-
11ye KOHBePCiliHy ed)eKTUBHICTb BeOpecypcy.

3. BeKTOp KOHTEHTHOI peAeBaHTHOCTI Ta mep-
coHaAizanii (MpUITHATTS pillieHs).

KoHTeHTHa cTpareris BebpecypciB MiKXHapOA-
Hyx IT-kommaHilt Mae 'pyHTYyBaTUCA Ha AeTepMiHalil
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Ta6bnuuysa

Bnnus UX/UI-4nHHUKIB Ha KNOYOBi MOKa3HMKMN MapKeTUHroBoi epeKTUBHOCTI

2

Koa OcHOBHUI epeKT Moka3HUKN MapKeTUHrOBOI epeKTUBHOCTI
YMHHUKA
" KoedoiuieHT koHBepcii (Conversion Rate — CR), NoKa3HWK BigMOB
®opmyBaHHs NepLenTUBHOI . X .
L A (Bounce Rate), cepegHsa TpmBanictb ceaHcy (Average Session Duration),
D1 NOANBHOCTI Ta iAeHTUdIKaLii . A : X
. . KoediLieHT yTpuMaHHs KnieHTie (Customer Retention Rate — CRR), iH-
Bi3yasIbHOI ileHTUYHOCTI . . X
[JEeKC Bri3HaBaHOCTI bpeHAay Ta aosipu (Brand Awareness & Trust Index)
OnTuMmi3aLlis KOTHITUBHOT Yac Ha cTopiHui (Time on Page), CR, noKa3HuK BiAMOB, iHAEKC YnTa-
D2 [OCTYMHOCTI Ta iepapxizaLlis 6enbHocTi (Readability Index), cnpuithaTTa Ta aBTopuTeT 6peHay (Brand
iHbopmaLinHoro npocTtopy Perception & Authority)
YnpaBniHHA BeKTOpoM KorHiTvB- | CR, koediLjieHT ycnilwHoro BkoHaHHs 3aBaaHb (Task Success Rate -
D3 HOI yBaru Ta MiHimiaulis HaBira- | TSR), koediuieHT knikis (Click-Through Rate — CTR), noka3HuK BigmoB,
LiHoro TepTA oLiHKa KopucTyBaLbkoro gocsigy (User Experience Score - UES)
CTMmynioBaHHA PeCnoHCUBHOI CR, KoediLieHT 3anoBHeHHA dopmm (Form Completion Rate), KoediLi-
D4 aKTVBHOCTi Ta OpMyBaHHA Bif- | €HT 3anyuyeHocTi ayamTopii (Engagement Rate - ER), nokasHnk nommnok
uyTTA OnepauiiHoro koHTpomio | (Error Rate), foBiuHa LiHHiCTb KnieHTa (Customer Lifetime Value - CLV)
3HWXKeHHA KOTHITUBHOTO HaBaH- | OuiHka unTabenbHOCTI Ta po3yMiHHA (Readability & Comprehension
D5 TaXKEHHA Ta NocuneHHs cmucno- | Score), CR, NoKasHMK BiAMOB, Yac BMKOHaHHs 3aBaaHHsA (Time on Task),
BOro GpoKyCyBaHHsA CnpuiiHATa LiHHOCTI 6peHay (Perceived Brand Value)
OnTumisaLia apxiTekTypu
D6 KOpWCTYBaLbKOro AOCBiay TSR, vac gocarHeHHs wini (Time to Target), CRR, CR, rnnbuHa B3aemogii
Ta MiHiMi3aLia HaBirayinHoi (Depth of Interaction)
Ae3opieHTaui
3HUXKeHHs KorHiTneHoro onopy | CR, NoKa3HUK BifMOB, Yac BUKOHaHHs 3aBaaHHsA (Task Completion
D7 Ta NiHeapu3aLis KoHBepcinHoro | Time), koediLieHT KoHBePCIi ans Mob6inbHUX NpucTpois (Mobile
naxy Conversion Rate), iHaeKc Tepta kopucTyBauis (User Friction Index)
3HWKEHHA KOTHITVBHOIO Ha-
D8 BaHTaXKEHHA Yepe3 MexaHi3m TSR, CRR, CR, vac po nepuwoi gii (Time to First Action), Butpatn
nepenbavyBaHocTi Ta Gopmy- Ha nigTpumky KnieHtis (Customer Support Costs)
BaHHA onepaLinHoi 3BUYKN
Pe,qymm HagirallnHol lMoKa3HWK BiAMOB, KoediLlieHT yCniLLHOro BUKOHaHHA 3aBfaHb (Task
Ae30pieHTaLii Ta NiaTPMMaHHA X . .
D9 R Completion Rate), cepenHs TpuBanicTb cecii (Average Session Dura
HemnepepBHOCTI HaBiraUinHoro . . R ) .
! tion), CR, iHaekc 3agosoneHocTi KnieHTiB (Customer Satisfaction Score)
cLeHapito
KoediuieHT koHBepcii nowyky (Search Conversion Rate, SCR), uac go
EkcneputnBHicTb ineHTMdiKaLii | neploro pe3synbtaty (Time to First Result), nokasHuk Buxogis nicna
D10 peneBaHTHOrO KOHTEHTY Ta MiHi- | mowwyky (Exit Rate), ouiHka 3ycunb knieHTa (Customer Effort Score -
Mi3aLif KOTHITUBHUX 3yCUib CES), cepepHa BapTicTb 3amoBneHHs (Average Order Value - AOV) /
AkicTb niga (Lead Quality)
Makcumizauis cy6'eKTUBHOI LiH- . .
D11 HOCTI pecypey Ta CuHXpoHizaui CR, cepenHa TpuBanictb cecii, LTV, noKasHUK BigMOB, NOKa3HUK J10ANb-
. . HocTi knieHTiB (Net Promoter Score — NPS)
3 iHTEeHLiAMM KOpHCTYBaya
Mikiimisalin KorHiTUBHOrO AiCO- CR, nokasHuk Bigmos, CES, yac BkoHaHHA 3aBaaHHsA (Time on Task),
D12 HaHCy Ta NIPCKOPEHHA NPOUECY | 4,1 o noBipu g0 Bpet (Brand Trust Index)
MeHTanbHOi 06pOBKNM faHNX AEKC ROBIPV AC DPERAY
PenyKuia nepuenTUBHNX pr3u- AkicTb nipis, CR, iHaekc foBipy Ta aBTopuTeTy KNieHTiB (Customer Trust
D13 KiB Ta fleTepmiHaLlia 06rpyHTo- & Authority Index), Noka3HUK BiAMOB i NOKa3HMK BUXOAIB, TPMBaNiCTb
BAHOIO NPUAHATTA PilleHb umkny npopaxis (Sales Cycle Length)
Bepudikauis iHCTUTYLiHOT . . .
. X A IHaeKc noBipy Ta fobpoyecHocTi 6peHay (Brand Trust & Integrity Index),
D14 HAAIMHOCTI Ta MiHIMi3awiA peny CR, CRR, siKicTb nigie, NPS
TaUiiHWX pU3NKiB
Makcumizauia peneBaHTHOCTI
D15 KOPWCTYBaLIbKOro JOCBIAY CR, ER, LTV, noka3HvK BigMOB, peHTabesbHiCTb iHBECTULLN Y peknamy
Ta iHTeHcudiKauia korHiTmeHoro | (Return on Ad Spend - ROAS)
pe3oHaHcy

Ixepeno: cknageHo aBTopamu 3a [3-10; 14; 17-20].
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Ta6bnuysa 3

AHxanis UX/Ul-geTepmiHaHT MapKeTUHroBoi epeKTUBHOCTI Ha NPUKNagi YNHHUKIB iHTepdency
Bebpecypcy mixkHapogHoi IT-komnanii KITRUM

CNPUAHATTA WpndTI

Ko R . . .
qmmzxa XapakTepunctuka peanisadlii BnnuB Ha KOHBepCiliHy NoBefiHKY KOpMCTyBayiB
D1 CTpymara Gpenposa naniTpa 3 akyexTamu CnpAmoBYe yBary KOpnCTyBaYiB Ha KOHBEPCilHI By3nu
Ha CTA-enemeHTax P ye ygary kopucty P y
D2 YiTKa iepapxia 3aronosKis, 3pyyHi Ana 3HWXKYE KOTHITVBHE HaBaHTAXXeHHS, NiABULLYE

3anyyeHicTb

lMocnipoBHe PO3MILLEHHA KOHTEHTY
D3 BiJ LiiHHICHOI Npono3uuii 4O akTuBaLii
uinboBoi aii (CTA)

MocnigoBHa KOHBepTaLif KOPUCTYBALIbKOTO iHTepecy

Bucoka cTyniHb Bi3yanbHOI BUPa3HOCTI

D4 . . )
Ta KOHTPACTHOCTI €/IEMEHTIB YNpPaBNiHHA

MiHimi3ye KOrHITUBHI 3ycunna nig yac Hasirawii
Ta MaKCMMi3y€e NOKa3HUKN KOHBEPCilNHOT akTUBHOCTI

PaLjioHanbHe cniBBigHOLWEHHA MiX iHPopma-
D5 TWBHUM HaMOBHEHHAM i BiflbHUM MPOCTOPOM
(white space)

lMoKpallye cnpuitHATTA iHpopMaLlii Ta WBUAKICTb
MPUNHATTA pilleHb

YiTka CTpyKTYypa po34inis BifnoBigHoO [0

CErMEHTAMM Ta (byHKLliOHaﬂbHVIMVI 3annutamn

D6 - [Tonerwye opieHTaLito Ta CKOPOUYE WNAX A0 LiNboBOI Ail
B2B-norikn yeop 4 pouy Aot A
D7 MiHimi3aLis eneMeHTiB HaBirayiiHOT NaHeni 3MeHLLYE KOTHITUBHE HaBaHTaXeHHs
YHidikoBaHa norika Hairavii B mexax yciei . .
D8 Dopmye BiguyTTA KOHTPONIO Ta AOBIpPK
CTPYKTYypu Bebpecypcy
3abe3neuye uiTKy ineHTUdiKaLito NOTOUHOI noKaLii
D9 YiTko no3HaueHi akTuBHi po3ginu 1a CTA KOpWCTyBaya Ta NpiopuTe3aLlilo KOHBEPCINHUX By3NiB
Yy CTPYKTYpi iHTepdeiicy
D10 MocTiliHa HaABHICTb KHOMOK 3B'A3KY 3MeHLuye 6ap’epw Ang iHiLiloBaHHA KOHTAKTY
D11 KOHTEHT OpieHTOBaHMIA Ha 6i3HeC-KnieHTIB MigBuLLye LiHHICTb B3aemogii AnA LinboBoi ayanTopil
D12 JlakoHiuHi onuncy 6e3 HagmipHOi TexHiuHoCTi | Monerwye po3ymMiHHA NOCAYT i NPONo3nLii
D13 [leTanizoBaHi CTOPIHKM NOCAYT i KeNCiB 3HMXKYE HEBM3HAYEHICTb Nepes YXBaNeHHAM pilleHHs
D14 CyuacHi TexHonorii Ta peneBaHTHi Npuknagn | Gopmye foBipy O KOMNaHI AK NapTHepa
ndepeHuiaLia KOHTEHTY 3a rany3eBumu . L
D15 Andepenuiay y y MMigBuLLye 3anyyeHicTb | IMOBIPHICTb KOHBEPCI

Ixepeno: cknageHo aBTopamul.

LiHHICHOT POMO3uLii 3 ypaxyBaHHsM crieLudiky mo-
Tpeb pisHMX cerMeHTIB 1iAboBOI ayauTopil. KonteHTt
Mae OyTY peAeBaHTHUM, CTPYKTYPOBAHUM i MOAQHUM
y dopmi, mo 3abesneuye omepaTuBHy ipeHTUDIKaLIiO
KOHKYPEHTHIX IlepeBar MPOAYKTIB Ta/abo MOCAYT.

CrpareriuHo BaKAMBMM acIIeKTOM € 3abesIie-
yeHHs iHopMaLiHOT TOBHOTHM, aKTYaABHOCTI Ta pe-
AeBaHTHOCTi KoHTeHTY. Q6 eKTUBI3aLlisS AQHUX AOCS-
TaeTbCs Yepe3 AEMOHCTPALlil0 KeVICiB Ta BIAI'YKIB KAi-
€HTIB, SIKi BUKOHYIOTb (DYHKL[{I0 COLIAABHOTO MATBEp-
pxeHHA. Lle MiHiMi3ye pu3MKy HEAOBIpY Ta MiABUILYE
penyTauiliHuil cTaTyc MbkHapoAHux IT-kommnanir, 1o
€ KPUTUYHUM AASL GOPMYBaHHS IHCTUTYLIHOL AOBipK
B M POBOMY CepeAOBMUIL.

BuxopucraHHs TakMX eAeMeHTIB INepCcOHaAi3a-
1Iii KOHTEHTY, sK: apanTauis iHpopmarii Ao raaysepoi
creuydixy, reorpagiyHuX pUHKIB 00 MOBEAIHKOBUX
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XapaKTepUCTUK KOPUCTYBauiB, MiABMILYE piBeHb 3a-
AYYEHOCTi, AOBipY, a TAKOX IMOBIPHOCTI TOBTOPHUX
i KOHBEPCITHMX B3aEMOAIL.

Peaaisaljiss pexoMeHAQLil Y MeXaX BU3HAUEHMX
TPbOX CTPATEriyHMX BEKTOpIB 3abe3meuye KOMITAEK-
CHMI TMiAXiA AO onTuMi3allii BeOpecypciB Mi>KHAPOAHNX
IT-xoMnaHiit, Cripyusie 3HVM>KEHHIO KOTHITMBHMX i HaBira-
uiitHux 6ap’epiB, pOpPMyBaHHIO AOBipH Ta MiABUILEHHIO
KOHBEpCIitHOI CIPOMOXXKHOCTI LIMPOBUX TAATHOPM.

BUCHOBKW

1. OTpumaHi pe3yAbTaTH AOCAIAXKEHD CBiAYATD,
mo UX/Ul-pusaith BebpecypciB MixHapoaHux IT-
KOMIIaHill € BRXAMBOI0 MapKeTUHIOBOIO AeTepPMiHaH-
TOI0, SIKA 3AaTHA BIIAMBATM Ha (GOPMYBaHHS AOBipU
KOPMCTYBA4iB Ta MiABUILEHHS e(peKTUBHOCTi KOHBEp-
cii xoaopHOTO Tpadiky y kBaaidikoBaHi Aipu.
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2. 3amponoHOBaHa aBTOPCbKA MATPULA BIAVBY
UX/UI-4MHHUKIB HA KAIOYOBi ITOKa3HUKM MapKeTHH-
roBoi epeKTUBHOCTI 3aCBIAUMAA CBOIO AOLIABHICTD SIK
IHCTpYMEHT CTpaTeriYHOro ayAuty BeOpecypciB Mix-
HapoaHux IT-kommawiit. Pesyabraty ii 3acToCyBaHHSA
AEMOHCTPYIOTb, 11J0 HA 3HVDKEHHS NTOKA3HMKA BIAMOB i
HiABULIeHHs KoedillieHTy KoHBepcil icTOTHO BrAMBa-
I0Th: iepapXiyHO ymopsiAkoBaHa Tunorpacdixa, aude-
peHIjilioBaHa 3a raAy3eBMM NPMHLMIIOM HaBiraiis Ta
iHTeAeKTyaAbHa NTepCOHAAI3aLlisl KOHTEHTY.

3. Keric-anaaiz BeGpecypcy MmixHapopHoi IT-
komnanii KITRUM sacBipuus, 1110 cuHeprist BupasHoi
Bi3yaAbHOI alIAGHTMKM Ta AiHIIHO CTPYKTYPOBaHOI
HaBirauii cTBOpIOE YHiKaAbHMIT LMppoBuil mpodirb
OpeHAy, L0 MIABMIIYE JOTO KOHKYPEHTOCIPOMOXK-
HiCTb Ha epeHacuyeHoMy puHKY IT-mocayr.

4. 3a3HayeHo, IO eKOHOMIYHE OOIPYHTYBaHHS
inBectuuin B UX/UI-pn3aliH Mae IpyHTyBaTuCs Ha
MPOTHO30BAHOMY 30iAbLIIEHHI BApTOCTi >KMTTEBOTO
LIUKAY KAl€HTa Ta CKOPOYEHHI BUTPAT Ha JOTO 3aAy-
YeHHsI BHACAIAOK MIABMILIEHHS KOHBepCiltHOI edek-
TUBHOCTi BeOpecypcy.

5. 3ampornoHOBaHi MeTOAMYHI peKoMeHpaUii €
cTparerivHolo opieHrauielo Aas IT-MeHepAXMeHTY,
o pobuts UX/UI-Au3aliH HEBIiAEMHOI CKAQAOBOIO
KOMITAEKCHOI'O MapKETMHIOBOI'O NAAHY Mi>KHApOAHOI
IT-xommaHii Ta crpusie GOpMyBaHHIO CTINIKOI KOHKY-
PEeHTHOI epeBary B AOBIOCTPOKOBIit nepcrekTypi. W
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