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l'yp’aHosa Jl. C., €BceeB O. C., lMaHaceHko O. B., JlanteB O. O. MpuiiHATTA pilweHb y 6i3Heci Ha puHKY Bigeoirop:
MeToAM MaLIVHHOTO HaBYaHHA

Y cmammi nokasa+o, wo npodykmosuli IT-6i3Hec, 30Kpema PUHOK 8i0e0i20p, XapaKmepu3yeMbCs BUCOKUMU MeMIamMuU PO3BUMKY, Wo npusabsiioe ece binbwly
KinbKicmb KomMnaHili 00 4b020 ceameHma i 800HOYAC MPUBOOUMb 00 MOCUNEHHS KOHKYPeHYl, AKa 30 CBOEH MPUpodoto € 2106a/bHOM0. Lle 8UKAUKAE HEob-
XiOHicMb po3pobKu penesaHmHux modeneli npuliHAmma piweHs. lpogedeHuli aHai3 MOKa3as, Wo Ha 0aHUl Yac 3HAYHA yeaea MpuodineHa 30CMOCy8aHHIO
Memodig MAWUHHO20 HABYAHHSA 8 PI3HUX KOHMYPAX YrpaeniHHA MapKemuH2080t0 disnbHicmio npodykmosux IT-komnaHil, 3okpema ieposux IT: cmpameziy-
HOMY, MGKMUYHOMY, onepamusHomy. Po32naHymo npobaemamuky, movuHaK4u 3 mpeHdig po3sumky ieposux IT i po3pobku modeneli nepeknto4eHHs, npo-
ekmysaHHs (i adanmayii npodykmy 00 BU3HAYEHHA 8nausy (yHKYIOHAMbHO20 060 eMouiliHo2o KoHmeHmy Ha duHamiky obcazy npodaxtie npodykmosux IT.
Ante, He38a#AKYU HA eGheKMUBHICMb HAABHUX NiX00i8, HEOOCMAMHHO y8azy MpudineHo MoOeNM M1i0-CKOPUH2Y, MOOenaM NPO2HO3y8AHHA 8iI0MOKY KnieHmis
npodykmosux IT. 3anponoHosaruli memoduyHuli nioxio do nobydosu modeneli Knacugikayii knieHmis, AKuli 3acHO8aHUl Ha N02IM-AHANI3I Ma BKAKYAE MAKI
OCHOBHI 6/10KU: 0BrpyHMy8aHHA cucmemu npedukmopis; po3pobka modenel biHapHo20 8UGOPY; (inbMpayis haKMopHUX 3MIHHUX; MeCmy8aHHa Myabmu-
KoniHeapHoCMi; ycyHeHHA MynbMUKoNIHeapHOCMi, mecmysaHHA AKOCMIi Modeni ma npozHo3y8aHHA. 3anponoHosaHull nioxio anpobosaruli Ha OaHuX npo-
dykmogoi IT-komnaHii. Po30pobieHi modeni nid-ckopuHey, modeni npozHo3y8aHHSA 8IOMOKy KaieHmis, w0 3a6e3neyyome 3a008i/1bHy AKICMb PO3Mi3HABAHHS
ma 0aromb MOXUSICMb BUSHAYUMU MapPKeMUH208i 0emepMiHaHMU, K 8MAUBAIOMb HA 36inbweHHs imosipHocmi KoHeepmayii (npudbarHs mpodykmy)
ma nidsuLweHHs n0SAbHOCMI KnieHmig 00 KoMNaHil, 00820cMPOK0B020 BUKOPUCMAHHA MPOOyKmMy. OMpUMaHi pesyabmamu moxcyms 6ymu eUKOPUCMaH 8
cucmemi ynpaeniHHA MapKkemuH20801t0 OianbHicmio npodykmosoi IT-KoMnaHii, 30kpema Ha puHKy ieposux IT, 045 8U3Ha4YeHHA HALbiNbW penesaHmMHUX map-
KemuHzo8ux cmpameziti, cnpAmMosaHux Ha 36inbuwieHHsA 06cAzig IPOOaie Ma BMPUMAHHA KaieHmig.

Knroyoei cnosa: npuliHAmmas piweHs, npodykmoguli IT-6i3Hec, iHOycmpis Komm’tomepHux 8ideoizop, NiONPUEMHUYMB0, MapKemuH208a 0is/bHiCMb, Modesb,
Memoou MAWUHHO20 HOBYAHHSA.
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Guryanova L. S., Yevsyeyev 0. S., Panasenko 0. V., Laptiev O. O. Business Decision-Making in the Video Game Market:

Machine Learning Methods
The article demonstrates that the product IT business, in particular the video game market, is characterized by high rates of development, which attracts an
increasing number of companies to this segment and at the same time leads to increased competition that is global in its nature. This necessitates developing
relevant decision-making models. The carried out analysis showed that at present considerable attention is paid to the use of machine learning methods in various
circuits of managing the marketing activities of product IT companies, in particular gaming IT: strategic, tactical, operational. The problematic issues are consi-
dered, starting with the trends in the development of gaming IT and the development of models for switching, designing and adapting the product to determining
the impact of functional or emotional content on the dynamics of sales of product IT. But, despite the efficiency of the existing approaches, insufficient attention
is paid to lead scoring models, models for predicting the outflow of customers of product IT. A methodical approach to the construction of customer classification
models is proposed, which is based on logit analysis and includes the following main blocks: substantiation of the system of predictors; development of binary
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choice models; filtering of factor variables; multicollinearity testing; elimination of multicollinearity, model quality testing, and forecasting. The proposed ap-
proach has been tested on the data of a product IT company. Fragmented lead scoring models, models for predicting customer churn, which provide satisfactory
quality of recognition and make it possible to identify marketing determinants that affect the increase in the likelihood of conversion (product purchase) and
increase customer loyalty to the company, long-term use of the product. The results obtained can be used in the marketing management system of a product IT
company, in particular in the gaming IT market, to determine the most relevant marketing strategies aimed at increasing sales and customer retention.
Keywords: decision-making, product IT business, computer video game industry, entrepreneurship, marketing activities, model, machine learning methods.
Fig.: 9. Formulae: 1. Bibl.: 11.
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TPIMKUIT PO3BUTOK iHQOPMALIITHUX TEXHO-

AOTiII B OCTaHHI AECATUAITTA 3MiHMB 0araTo

chep AISIABHOCTI, 30KpeMa OCBITHIO, Ae BCe
yacTillle BUKOPUCTOBYIOTbCS irpOBi KOMIT IOTEPHI TeX-
Hoaoril. Tak, akwo y 2017 p., 3a ouiHkamu Statista
ta PricewaterhouseCoopers (PwC), puHox Bipeoirop
ouinoBaBca B 121,4-121,5 mapa poa. CIIA, To A0
2027 p. IpOrHO3HA OL{iHKA PUHKY CTAHOBUTD OAM3BKO
467 mapa AoA. CIIIA, To6TO TeMIT IPUPOCTY PUHKY —
npubAnsHo 40% Ha pik [1]. InaycTpis Bipeoirop mpo-
AYKYe IHHOBaL|iJ1Hi TEXHOAOTII He Aullle AASI OCBITHBOI
chepy, ane it oA OyAiBeAbHOI iHAYCTPIl, aBTOMObOiAB-
HOTO AM3alIHY, MEAULIMHU TOLIO.

Taxui1 AVHaMIYHMIT PO3BUTOK PMHKY Bipeoirop,
3 0AHOTO 0OKY, puBabAto€ Bee biabire [T-kommaHiit y
AQHUI1 CETMEHT, a 3 IHILIOTO — MOCUAIOE KOHKYPeHLIilo,
sIKa anpiopi € rA00aAbHOI0, 1[0 IPUBOAUTD A0 HEOO-
XiAHOCTi BAOCKOHAA€HHS METOAIB IIPUIHATTA pillieHb
y Oi3Heci Ha pUHKY Bipeoirop.

CAip 3a3HauMTH, 1O 3 Pi3HUX BUAIB AISABHOCTI
0i3HeC-CTPYKTYp Ha PMHKY BiAeoirop oaHieo 3 0a-
30BMX € MapKeTVHIOBA AIABHICTb, CIPSAMOBAHA Ha
30iabmenHs yacTky IT-kommaHil Ha pUHKY irpoBux
IT, uncAa KAi€HTIB, TPOAQKIB, IPUOYTKY, TPOCYBaHHS
HPOAYKTY TOLIO.

YAOCKOHaAEHHIO MapKeTUHIOBOIAISIABHOCTiKOM-
naHil Ha puHKy irpoBux IT npucesyeHO BeAMKY KiAb-
KicTb nmy6aixauii. Tak, y crarti M. Karthiga, S. P. Abi-
rami, B. Arunkumar, M. V. Sheba posraspaernbcs
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CUHTE3 iMITaLiIHOI MOAEAi Ta METOAIB MAalIMHHOIO
HAaBYAHHS AAS NPUMHATTSA MapKeTUHIOBMX PpilleHb
B irpoBoMmy 6isHeci [2]. Y pobori M. Gosztonyi pos-
TASIAQIOTBCS MOXKAMBOCTI 3aCTOCYBaHHS METOAIB Ma-
IIVIHHOTO HaBYaHHA AAS aHAAI3Y CIIOXKMBYMX IIepeBar,
bopmyBaHHs NPOQiAl0 KAIEHTIB KOMIIaHil Ha PUHKY
irpoBux IT [3]. Aocaipxenus aBropie M. J. Lehtonen,
R. Gustafsson, L. Hassan crnipsimoBaHe Ha aHaAi3 mmia-
XOAIB AO TIPOEKTYBAaHHA Ta PO3BUTKY IPOAYKTY B
irpoBux IT 3 ypaxyBaHHAM TaKuX LiHHOCTEN AAS KAi-
€HTA, SIK PO3BUTOK HABMYOK i KOMIIETEHLIill, COLliaAb-
Ha TIPMHAAEXKHICTD i 3aAy4eHicTb Tomo. [4]. ¥V crarTi
P. Rita, ]. Guerreiro, R. Ramos, R. G. Caetano anaaisy-
10TbCS1 HAKTOPHU 3AIICHEHHS IMITYABCUBHUX TOKYIIOK
Ha PMHKY Bipeorp, MiKpOTpaH3aKLiil sIK 0i3Hec-MoAe-
Ai irpoBux IT [5]. Po6ora T. Kraemer, W. H. Weiger,
S. Heidenreich pocaipxye HeaiHiitHi edexTy y Bansi
«AiAepIB AYMOK» Ha TONYASPHICTD 1 MPOAQX Bip€o-
irop [6]. 30BHIiIIHI YMHHMKY NIPUITHATTS pillleHb PO
KYMiBAIO Ha PMHKY BiA€OIrop aHaAi3ylTbCs y CTaTTi
[7]. Aocaipxenns aBropis C. Donaldson, J. Villagrasa,
J. Alegre, E. W. Liguori akieHToBaHO Ha mpoliecax
YXBaA€HHS CTPaTeriYHuX MiATIPUEMHMUBKUX pillleHb
Ha pMHKY Bipeoirop [8]. ¥ poborti [9] aHaaisywTbCs
YVHHVKY [epeMMKaHHSA Ha xMapHi rpu. Crarts [10]
aKIIEHTYe€ YBary Ha BIIAMBI (YHKIIOHAABHOTO Ta €MO-
LIiIIHOTO KOHTEHTY B OTASIAAX Ha TIPOAAXI Bipeoirop.
Bia3Hauarouy OesnepeyHy 3HauyuicTb i edex-
TUBHICTb ITAXOAIB, IJO PO3TASIAQIOTBCA B HAYKOBIi
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AiTepatypi, AO IPOEKTYBAHHA Ta AAANTaLii IPOAYKTY
Ha puHKy irposux IT, Bubopy omtumasbHoi 0OisHec-
MOA€EAI, BU3HaUeHHsI TPOMIAI0 KAi€HTIB i HaibiAbII
peAeBaHTHMX MapKeTMHIOBMX CTparTeriil, CAij 3a3Ha-
YUTY, IO MUTAHHS KiABKICHOTO MOAEAIOBAHHS AiA-
CKOPMHT'Y, @ TAKOXX IIPOTHO3YBAaHHA BIATOKY KAIEHTIB Y
npoAYKTOBUX [T po3rasHyTi HeAOCTaTHbO MOBHO.
Memor paHOT pobOTH € pO3pOOKA MOAEAETT TTPU-
VHATTA pillleHb, sIKi Ha MiACTaBi METOAIB MallMHHOTO
HaBYaHHs (KAacudikalii 3 HaBYaHHAM) AO3BOASIOTH
mABUIIUTY eDeKTUBHICTh MaPKETUHIOBOI AISIABHOCTI
IIASIXOM BU3HAUEHHS ATePMiHAHT i 3pOCTaHHs TOY-
HOCTi TIPOTHO3YBAaHH:A CXMABHOCTI KAi€HTa AO TIpH-
AOQHHS MPOAYKTY, @ TAKOX I0TO IPOAOHTOBAHOT'O BU-
KOPUCTaHHSL.
AAST AOCSTHEHHSI TOCTaBAEHOI MeTU BMKOHAHO
TaKi 3aBOAHHA:
+ 00rpYHTOBaHO METOAM MOOYAOBM MOAEAI AiA-
CKOPMHIY Ta NPOTHO3YBaHHS BIATOKY KAi€H-
TiB;
+ po3pobaeHO MoaeAl Kaacudikauii KAieHTiB;
+ 3AiliCHEHO OLIHKY CXMABHOCTI KAi€HTa A0
HPUADAHHS MPOAYKTY, @ TAKOX 110T0 TIPOAOH-
rOBAHOTO BUKOPUCTAHHSL.

aNpOIIOHOBAHMII METOAVYHUI MiAXiA AO pO3-

pobKM MopeAl Kaacudikallii KAIEHTIB BKAIOYAE

TaKi OCHOBHi OAOKML.

Baok 1. O6rpYHTYBaHHS CUCTEMU TIPE AUKTOPIB.

Baok 2. Pospobka Mopeaent Kaacudikarlii KAieH-
TiB.

Baok 3. Qiavrpanis GpakTopHUX 3MIHHKX.

baok 4. TecTyBaHHS MYABTMKOAIHEAPHOCTI.

baok 5. YcyHeHHS MYABTUKOAIHEApHOCTI, TeCTy-
BaHHA AKOCTi MOAEAI Ta IIPOrHO3YBaHHSL.

Caip 3a3HauUuTH, WO AAS TOOYAOBU MOAEAi
kaacudikalii Moxxe OyTM BUKOPMUCTaHWIl IMIMPOKMIL
CIIEKTP METOAIB MAIIMHHOTO HABYaHHS (KAacuikarii
3 HABYAHHSIM), TaKUX SIK AOTICTUYHA PErpecisi, HeMpo-
MepeXxeBe MOAEAIOBAHHS, AMCKPMMIHAHTHUI QHAAI3,
AepeBa Kaacudikarii ta is. [11]. AAst mo6yA0B1 MoAe-
Al Kaacudixauii B i1 poOOTi BUKOPUCTOBYETHCS AO-
TiT-MOA€AD, 1[0 TIOACHIOETHCS TaKUMU il epeBaraMiu:

1) AOTIT-MOAEAB AO3BOASIE PO3POOASTU MOAEAI
kaacudikalii B yMOBax MaAux BUOIPOK, 1110,
30KpeMa, MOXXe OyTU AOLIABHUM AASI YKpaiH-
CBKMX IPOAYKTOBUX [ T-KOMMaHiit (p1HOK po-
AykroBux IT B YKkpaiHi Mae BiAHOCHY HEAOBI'Y
icropifo Ta HOCTYmOBO TpaHCHOPMYETHCS 3
ayTCOPCUHIOBOI MOA€EAI opraHizauii 0i3Hecy);

2) KoedillieHTU AOTIT-MOAEAI THAAQIOTHCS iHTED-
mpeTail, 1o € 3HAYYLIUM AASL TOOYAOBH Clie-
HapiiB MOBEAIHKM KAI€HTIB Ta po3poOKu Hail-
OiABILI peAeBaHTHOI MapPKEeTMHIOBOI CTparTerii.
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AoriT-MoAeAb Ma€ BUTASIA;

T
eXi P

P(yileiT): XTB

>

l+e

1, sx1I10 y: > 0,
Yi= "
0, sxmo y; < 0.

Al OLIHKM TIapaMeTpiB MOAEAl BUKOPUCTO-

BYETHCSI METOA MAaKCUMAABHOI MPaBAOIOAID-

HocTi [11]. OcHOBHMMM KpuTepisiMy SIKOCTi

oA€eAl € BIACOTKY KOPEKTHO PO3Ti3HAHX 00 €KTIB 32
KAaCaMI.

AAsi TOOYAOBU AOTIT-MOAEAI AlA-CKOPMHIY B
nepuiomy 610yi 6yA0 0bpaHo 47 GpaKTOPHMX 3MIHHUX
AASL TIEPIOAY AOCAIAKEHHS, SIKMIT AOPIBHIOBAB 1 pOKY.
PesyAbTaTi MOOYAOBY MOAEAI, 11O € 3MiCTOM 0py2020
610Ky, HaBeAEHO Ha puc. 1.

3aaexxHa 3MiHHa OyAa 3apaHa B Takumii Crocio:
Converted YES: 1; Converted NO: 0. Sk BupHo 3 puc. 1,
piBeHb AOBipYOi IMOBIPHOCTi psIAy 3MiHHMX IlepeBU-
utye 0,05, TO6TO 3MiHHI € CTATUCTUYHO HE3HAYYIMMU
AASl YXBaA€HHS PillleHHA NMPO KYMiBAIO, TOMY B mipe-
mbomy 610yi byAa 3piiicHeHa diabTpaLis sMiHHMX. Pe-
3yAbTaTy QiAbTpallil HaBeAeHO Ha puc. 2.

Y uemsepmomy 6201i 3AIICHIOBAAOCD TECTYBaH-
HSI MYABTUKOAIHEapHOCTI 3a pAoriomororo MeTpuku VIE.
Ao VIF HabAmkeHa A0 1, TO piBeHb TOAEPAHTHOCTI
3MiHHMX € BUCOKUM, TOOTO MYABTMKOAIHEAPHOCTI He-
Mae. ko sHavenHs VIF sHaxoasTbes B Mexax (1; 5],
TO 3MiHHI MOMipHO KopeAboBaHi. 3HayeHHs VIF > 5
CBiAYMTD TIPO HASIBHICTb CUABHOTO €(peKTy MyABTUKO-
AiHeapHoCTi y pakTOpHIit cuctemi. PeayabraTu Tecty-
BaHH: MYABTMKOAIHEApPHOCTI HaBeAEHO Ha puc. 3.

Ax BupHO 3 puc. 3, A yacTuHu 3MiHHUX VIF
IpuUiiMae KPUTUYHe 3HAYeHHS. AAS BUAYYEHHS MYAb-
TUKOAIHEapHOCTi BMKOPUCTOBYBABCA MeETOA IIOKPO-
KOBOT'O PerpeciifHoro aHaAisy. 3aBepIIaAbHHMII ITepe-
AIK 3MiHHMX MOA€EAL HaBeAEHO Ha puc. 4.

Y n’smomy (ocmannvbomy) 6.10ui 3AIICHIOBAAOCH
OLIiHIOBaHHSA SKOCTi MoAeAl. Kpurepil sxocTi Aorit-
MoAeAl (MopeAl kaacuikaryii, MOAEAL AiA-CKOpPUHTY)
HaBeAeHO Ha puc. S.

Kpurepil sikocTi MOAeAl AO3BOASIIOTH 3poOUTU
BUCHOBOK II0 33A0BiAbHY SKICTb PO3Ii3HAaBaHHSA KAQ-
CiB Ta MOXKAMBICTb BU3HAYEHHS MapKETUHTOBUX (ak-
TOPIB, 1110 30iABIIYIOTH IMOBIpHICTh KOHBepTaLjii. Pe-
3YABTaTV IIPOTHO3YBAHHA HABEAEHO HA puc. 6.

TakuMm 4MHOM, pe3yAbTaTV MPOrHO3yBaHH CBIA-
4aTb NMPO AOLIABHICTb BUKOPUCTaHHS 3allpPOIOHOBA-
HOTO THAXOAY.

AmnanorivHo 6yAa po3apobAeHa MOAEAb IMPOTHO-
3yYBaHHA BIATOKY KAI€HTIB AAS BUSHAYEHHS KAI€HTIB,
IIJ0 CXMABHI AO TIPOAOHTOBAHOTO BUKOPUCTAHHS TIPO-
AYKTY, @ TaKO>X MapKeTUMHIoBuX (akTopiB, sKi BIIAU-
BAIOTh Ha AOSIABHICTb KAIEHTA AO KOMIIAHil.
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coef stderr | z P>|z| | [0.025 0.975]
const -2.2237 0.561 -3.962 | 0.000 | -3.324 | -1.124
TotalVisits 0.1924 0.049  3.889 0.000  0.095 0.289
Total Time Spent on Website 121353 0.042 26.745 0.000 1.052 1:219
Page Views Per Visit -0.1572 | 0.054 | -2.929 0.003 | -0.262 -0.052
Lead Origin_Landing Page Submission -0.8485 | 0.142 | -5.961 | 0.000 | -1.127 | -0.570
Lead Origin_Lead Add Form 3.9687 0.666 @ 5.962 0.000 2.664 5.273
Lead Origin_Lead Import -0.1695  0.638 -0.266 0.791 -1.421 1.082
Lead Source_Google 0.2853 0.118  2.425 0.015 | 0.055 0.516
Lead Source_Olark Chat 0.5805 0.295 1.970 0.049 0.003 1.158
Lead Source_Organic Search 0.1575 | 0.134 1.178 0.239 | -0.104 0.420
Lead Source_Others 0.1779 0.337 0.528 0.597 -0.482 0.838
Lead Source_Reference -1.5390 H 0.659 @ -2.336 0.019 -2.830 -0.248
Do Not Email_Yes -1.6842 | 0.216 | -7.814 | 0.000 | -2.107 | -1.262
Last Activity_Email Bounced -0.4070 | 0.534 | -0.762 0.446 -1.454 0.640
Last Activity_Email Link Clicked 0.6625 0.438 1.514 DI130 (F=D:1953 81520
Last Activity_Email Opened 1.0406 0.257 4.049 0.000 0.537 1.544
Last Activity_Olark Chat Conversation -0.2664 0.289 -0.920 0.358 -0.834 0.301
Last Activity_Others 0.8476 0.319 @ 2.657 0.008 0.222 1.473
Last Activity_Page Visited on Website 0.6406 0.305 | 2.102 0.036 0.043 1.238
Puc. 1. Pesynbratn no6ygosu mogeni (pparmeHr)
coef stderr  z P>|z| | [0.025 0.975]
const -2.2498 0.211 -10.642 0.000 -2.664 -1.835
Total Time Spent on Website 1.1244 0.042 @ 26.867 0.000 1.042 1.206
Lead Origin_Landing Page Submission -1.0728 | 0.127 | -8.477 0.000 | -1.321 | -0.825
Lead Origin_Lead Add Form 3.6345 0.527 @ 6.892 0.000 | 2.601 4.668
Lead Source_Reference -1.7210 | 0.567 | -3.036 0.002 | -2.832 | -0.610
Do Not Email_Yes -1.7294 | 0.202 | -8.564 | 0.000  -2.125 | -1.334
Last Activity_Email Link Clicked 0.8044 0.251 3.205 0.001 0.312 1.296
Last Activity_Email Opened 1.1775 | 0.157 | 7.481 | 0.000  0.869 | 1.486
Last Activity_Others 1.0965 0.243 4.504 0.000 0.619 1.574
Last Activity_Page Visited on Website 0.8653 | 0.195 | 4.440 0.000 | 0.483 1.247
Last Activity_SMS Sent 1.7754 0.186 9.534 0.000 1.410 2.140
Specialization_Select -1.0060 | 0.129 | -7.801 | 0.000 | -1.259 | -0.753
Last Notable Activity_Modified -0.3672 | 0.116 | -3.156 0.002 | -0.595 | -0.139
Last Notable Activity_Others 1.7570 | 0.341 | 5152 | 0.000  1.089 | 2.425
Last Notable Activity_SMS Sent 0.7429 0.192 3.866 0.000 0.366 1.119
Country_Section_Not Known 1.2270 | 0.124 9.859 0.000 | 0.983 1.471
Occupation_Section_Unemployed 1.1228 | 0.091 12.406 0.000 0.945 1.300
Occupation_Section_Working Professional | 3.3506 | 0.199 | 16.835 | 0.000  2.960 3.741
Puc. 2. Pesynbtatn no6ygosu mogeni (nicna ginbrpauii smiHHuX)
3aAeXHa 3MiHHA MOAEAI OyAa BM3HAUeHa TaKMM  BIIAMBAIOTb HA 3HVDKEHHS AOSIABHOCTI KAI€HTIB AO
yyHoM: Churn YES: 1, Churn NO: 0. KOMIIaHil.
Iicast 2-piBHeBoi diabTpanii sMiHHMX, BUAYYEH- Pe3yAbTaTy IPOTHO3YBaHHS HaBeAeHo Ha puc. 10.
Hil HESHAYIX 3MIiHHMX, TE€CTYBaHH: .MyAb.T]/[KOAiHe- TaKuM YMHOM, Pe3YABTATU IPOTHO3YBAHHS CBiA-
apHOCTI OyB OTpUMAHMIT TAKMIT MIEPEAIK SMIHHIX MO yary, TIPO AOLIiABHICTb BUKODMCTAHHS AOTiT-perpecii
Aeai (puc. 7). . . Ta MO>KAMBICTb BU3HAYEHHSI MAaPKETUHIOBUX AeTepMi-
PesyAbTaTi MOOYAOBY AOTIT-MOAEAI MPOTHO3Y- N
. o HaHT AASI BTPMMAHHS KAIEHTIB KOMIIaHIIL.
BaHH:A BIATOKY KAI€HTIB HaBEACHO Ha puc. §.
Kpurepii sikocTi Mopeai HaBepeHO Ha puc. 9.
Kputepil sIKoCTi MOAEAI AO3BOASIIOTH 3pO0OU- BUCHOBKH
TU BUCHOBOK IIPO 3aAOBIABHY SIKICTb ipeHTMIKaLil TIpoBeaeHmit aHaAI3 AO3BOAsIE 3pOOMTH Taki Bu-
KAQCIB Ta MOXKAMBICTb BM3HAUEHHS ACTEPMIHAHT, 1[0  CHOBKM:
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Puc. 3. PesynbraTi TecTyBaHHA MynbTUKOJTiIHEAPHOCTI

©w
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(2]

1

N

&N W | O

Features

Last Notable Activity_SMS Sent

Last Activity_SMS Sent

Lead Origin_Lead Add Form

Lead Origin_Landing Page Submission
Lead Source_Reference
Specialization_Select

Last Activity_Email Opened
Occupation_Section_Unemployed
Country_Section_Not Known

Last Notable Activity_Modified

Last Notable Activity_Others
Occupation_Section_Working Professional
Last Activity_Others

Total Time Spent on Website

Last Activity_Page Visited on Website
Do Not Email_Yes

Last Activity_Email Link Clicked

Features

Lead Origin_Landing Page Submission
Occupation_Section_Unemployed
Last Activity_Email Opened

Last Activity_SMS Sent
Country_Section_Not Known

Last Notable Activity_Modified

Last Notable Activity_Others

Last Activity_Others
Occupation_Section_Working Professional
Lead Source_Reference

Total Time Spent on Website

Do Not Email_Yes

Last Activity_Page Visited on Website
Last Activity_Email Link Clicked

VIF

6.937619
6.527603
4.519934
4.472634
4.272122
3.222480
3.193254
3.189369
2.735714
2.693112
1.507982
1.447301
1.416972
1.357668
1.330516
1.297934
1.144429

VIF

3.069339
2.956156
2.418779
2.381976
2.223591
1.595486
1.450551
1.407804
1.399303
1.363715
1.351625
1.288272
1.254564
1.103188

Puc. 4. 3aBepluanbHuii nepenik SMiHHNX mogeni

True Positive Rate

ROC Curve

0.0 =

0.0 0.2 0.4 0.6
False Positive Rate

0.8 1.0

Actual Values | Predicted_Prob = Predicted = Lead Score
3271 0 0.069750 o 7

1490 1 0.870719 1 97
7936 | 0 0.059240 0 6
4216 1 0.771016 1 77
3830 | 0 0.048262 0 5

Puc. 6. Pe3ynbraTn nporHo3yBaHHA Ha nigcTasi mogeni

nig-ckopuHry (pparmenr)

Features VIF

Contract 3.29
TechSupport 2.19
OnlineBackup 2.07
OnlineSecurity 2.02

PaperlessBilling 1.93

-0 N W A~ O

tenure 1.83

MonthlyCharges 1.34

o N

SeniorCitizen 1.22

Puc. 7. Pe3ynbTaTin TeCTyBaHHA MYNbTUKONIIHEAPHOCTI

Puc. 5. Kputepii akocTi mogeni nig-ckopuHry
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coef stderr z P>|z] [0.025 0.975]
const -0.1378 0.161 -0.858 0.391 -0.453 0.177
SeniorCitizen 0.3230 0.098 3.296 0.001 0131 05156
tenure -15152 0.177 -8.583 0.000 -1.861 -1.169
PhoneService -0.9031 0.146 -6.195 0.000 -1.189 -0.617
OnlineSecurity -0.2409 0.048 -5.028 0.000 -0.335 -0.147
OnlineBackup -0.1191 0.044 -2.683 0.007 -0.206 -0.032
TechSupport -0.2739 0.048 -5.700 0.000 -0.368 -0.180
Contract -0.7266 0.089 -8.148 0.000 -0.901 -0.552
PaperlessBilling 0.3421 0.087 3936 0000 0172 0.512
MonthlyCharges 0.6511 0.072 9.049 0.000 0510 0.792
TotalCharges 0.7768 0.185 4.195 0.000 0.414 1.140
Puc. 8. PesynbtaTit nobyposu mogeni
(nicna ¢pinbrpauii smiHHMX)

precision recall f1-score support

%) 0.88 0.81 0.84 1734

1 8.71 0.80 8.75 989

accuracy 0.81 2723

151

EKOHOMIKO-MATEMATWYHE MOLENHOBAHHA

EKOHOMIKA



EKOHOMIKO-MATEMATWYHE MOLENHOBAHHA

EKOHOMIKA

accuracy

precision recall f1-score support

0 0.86 0.89 0.87 1549
1 0.66 0.58 0.62 561
0.81 2110
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+ mpopykrosuit [T-6isHec, 30KpeMa pUHOK Bia€o-

irop, xapaxkTepu3yeTbCsl BUCOKMMU TeMIIAaMU
PO3BUTKY, L0 NMpyUBabOAIOE BCe OiABIIY KiAb-
KiCTh KOMITaHil AO 1IbOTO CETMEHTA i BOAHOYAC
HPU3BOAUTD AO TTOCHMAEHHS KOHKYpeHLii, fKa
3a CBOEI0 NMPUPOAOI0 € rAobasbHOW. Lle Bu-
KAMKa€e HeOOXIAHICTD PO3POOKM peAeBaHTHUX
MOAEAeN TIPUMHATTS pillieHb;

NIPOBEAEHUIT aHAAI3 [TOKAa3aB, 110 HA AQHMIT Yac
3HAYHa yBara INpUAiA€HA 3aCTOCYBAaHHIO Me-
TOAIB MAIIVHHOTO HaBYaHHS B Pi3HMX KOHTY-
pax YIpaBAIHHA MapKeTUHIOBOIO ASIABHICTIO
npoAykroBux IT-kommaHiil, 30Kpema irpoBux
IT: cTpareriyHOMy, TaKTUYHOMY, OIEPATUBHO-
my. PosrasHyTa mpobAaeMaTuKa, MOYMHAKYM 3
TpeHAIB po3BuTKy irpoBux IT i po3pobxu Moae-
A€l TIePeKAIOUeHHS, IPOEKTYBAHHA Ta aAalTa-
1Iil TPOAYKTY AO BUBHAYEHHS BIAMBY QYHKIIiO-
HAABHOTO 200 eMOLIiTHOr0 KOHTEHTY Ha AMHA-
MiKy 00csry mpoA@XKiB poAykToBUX [ T)
TI0Ka3aHO, 10, He3BAXKAIUM Ha ePeKTUBHICTDb
HasABHMX TIAXOAIB, HEAOCTATHIO YBary NpuAi-
A€HO MOAEAAM AiA-CKOPMHIY, MOAEASM IIpO-
THO3YBAaHHS BIATOKY KAi€HTiB TpoayKToBux IT;
3aIpPONIOHOBAHO METOAMYHMI MiAXiA A0 TIO-
0yAOBU MoAeAelt Kaacudikallil KAIEHTIB, KMt
3aCHOBAHUII Ha AOTIiT-aHaAi3i Ta BKAIOYAE TaKi
OCHOBHI OAOKM: OOIDYHTYBaHHS CHUCTEMU
MPEAUKTOPIB; po3pobKa MopeAelt OiHapHO-
ro Bubopy; diabrpanis $aKTOpHUX 3MiHHMKX;
TeCTYBAaHHSA MYABTUKOAIHEAPHOCTI; yCYHEHHs
MYABTUKOAIHEAPHOCTI, TeCTYBaHHS SIKOCTi MO-
A€Ai Ta TIPOTHO3YBaHHS;

3aIIpONOHOBaHMII MiAXiA ampoboBaHmii Ha
AaHux mpoaykToBoi IT-kommanii. Po3pobae-
HO MOAEAI AiA-CKOPMHIY, MOAEAL IPOTHO3Y-
BAHHS BIATOKY KAI€HTIB, o 3abe3mevynThb
3aAO0BIABHY SKICTb PO3Ii3HABaHHS Ta AQOThb
MOXXAUBICTb BU3HAUUTYU MApPKETUHIOBI Ae-
TEPMiHAHTH, SIKi BIAMBAIOTb Ha 30iAblIEHHS
MIMOBIpHOCTI KOHBepTalii (mpuabaHHs mpo-
AYKTY) Ta MABMIIEHHS AOSIABHOCTI KAi€HTIB
AO KOMIIaHii, AOBTOCTPOKOBOTO BUKOPUCTAH-
HS TIPOAYKTY.

Puc. 9. Kputepii akocTi Mmoaeni nporHo3yBaHHA BifTOKY KJli€HTIB

Churn Churn_Prob

983 1 0.734257
6565 0 0.242067
2212 0 0.073679

Puc. 10. Pesynbratn nporHo3yBaHHsA
BiATOKY KNi€HTIB

OtpumaHni pesyAbTaTH MOXYTb OyTU BUKOPMUC-

TaHi B CUCTeMi yHIPaBAIHHA MapKeTUHIOBOIO AifAb-
HicTI0 IpoAYKTOBOi [T-KOMMaHii, 30KpeMa Ha PUHKY
irpoBux IT, AAS BU3HAYeHHS HAVOIABII peAeBaHTHUX
MapKeTMHIOBMX CTPATETiil, CIPSIMOBAHUX HA 30iAb-
1IeHHs 00CATiB IPOARXKIB T BTpUMaHHs KaieHTiB. M
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