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cTparerii nignpuemcrea

YeniwHa nionpueMHUYbKa OifbHICMb y Cy4acHux ymosax yugposoi mpaHcghopmayii ekoHoMiKu ma bi3Hecy 8umMa2ae 2nubOKo20 PO3YyMiHHA 83GEMO38 A3KY
MiX YiHOymeopeHHSM i KOHKypeHmHor cmpamezieto. Lli 0ea acnekmu 0inogoi 0isnbHOCMI € KMoyosumMu 045 00CA2HEHHSA CMIlIKO20 MONOMEHHS HA PUHKY.
Memoto cmammi € docnioxeHHS meopemuyHuUX i MPUKAGOHUX GCreKmig 3 MUMaHb YiHOymeopeHHs, KOHKypeHmHoi cmpamezii, mpaHcopmayii 6isHecy
8 YMOBaX Yughposi3ayii eKOHOMIKU ma cycninecmaa, 06rpyHMysaHHA 8nausy YiHOYMBOPeHHS HA (OPMYBaHHA KOHKYpeHMHoi cmpamezii nidnpuemcmsa
8 yMoBax yugpposizayii bizHec-npoyecie ma po3pobKa NPakmMuyHUX pekomeHOayil wodo 8nposadiHeHHs y c8ot difabHICMb cydyacHux memodie i iHcmpy-
MeHmMie YiHoymeopeHHA 0nA 3a6e3reYeHHA KOHKYPeHMOCTPOMOXHOCMI NiOMPUEMCMBA HA PUHKY. Y cmammi npoaHanizao8aHo, AK YiHoymeopeHHA 8naueae
Ha KOHKYpeHmHy cmpamezito mionpuemMcmaa 8 ymosax yucposisayii. BidsHaueHo, Wo 8UKOPUCMAHHSA CY4acHUX Yudposux iHcmpymeHmie 003804€ nidnpu-
emMcmeam nidmpumysamu KoHKypeHmHy repesazy ma eGhekmusHo ynpasnamu ceoimu pecypcamu, Wjo, CB0EK Yepeot, CPUsA€e CmManomy po3sumky bisHecy
8 2n06anbHili yugpposili ekoHomiyi. O6rPyHMOBAHA AKMYaAAbHICMb BMPOBAOMHEHHS CY4aCHUX Memodie UiHOymeopeHHSA 8 OifbHiCMb MiONPUEMCMEa, AKi
Cripusomes (hopmy8aHHI KOHKypeHmHoi cmpameeii nidnpuemcmea e yugposy enoxy. Midnpuemcmaa, wio iHeecmytoms y po3pobky ma enposadieHHA Ou-
HamivHux modeneli UiHOymMBopPeHHA, OMPUMYyoOMb MOXAUBICMb He MinbKu MaKcumiysamu npubymok, ane Ui cmeoprosamu do0amkosy yiHHicMb 0114 c80ix
KAigHmig, 2Hy4KO peazysamu Ha 3miHu ma 3abe3neyumu 8u2ioHy no3uyito Ha PUHKY. 3aNPONOHOBAHO IHCMPYMEHMU OMMUMI3aUii Mpoyecy YiHoymeopeHHs
017 3a6e3neveHHA hopMy8aHHA KOHKypeHmHoi cmpamezii nidnpuemcmea. HagedeHo 0CHOBHI XapakmepucmuKu, Memodu ma iHcmpymeHmu OUHAMIYHO20
UiHOymeopeHHs, AKi MoXymb 00MoMo2mu agmomamu3ysamu npouecu aHanizy puHKy. osedeHo, wo makuli nioxio Habysae ocobausoi akmyanbHocmi, 3a-
be3neuyroyu 2Hy4YKicme, 0nepamugHicme i MAKCUMAnbHO MOYHEe BUKOPUCMAHHA PUHKOBUX Moxcnugocmel. Mepcnekmusamu nodaneuwiux docnioxeHs y oa-
HOMY HanPAMI € 8UBYEHHA C8IM0B020 Ma 8iMYU3HAHO20 00CBIOY hopMYBAHHA KOHKYPeHMHUX cmpamexzili 8 Yyugdposomy cepedosuui.
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Bubenets I. H., Reznik D. P. The Influence of Pricing on the Formation of a Company’s Competitive Strategy

Successful entrepreneurial activity in the current conditions of digital transformation of the economy and business requires a deep understanding of the rela-
tionship between pricing and competitive strategy. These two aspects of business activity are crucial for achieving a sustainable position in the market. The
aim of this article is to explore the theoretical and practical aspects of pricing, competitive strategy, business transformation in the context of the digitalization
of the economy and society, to substantiate the influence of pricing on the formation of a company’s competitive strategy in the context of digitalization of
business processes, and to develop practical recommendations for implementing modern pricing methods and tools into operations to ensure the company’s
competitiveness in the market. The article analyzes how pricing affects a company’s competitive strategy in the context of digitalization. It is highlighted that
the use of modern digital tools allows companies to maintain a competitive advantage and effectively manage their resources, which, in turn, contributes to
the sustainable development of business in the global digital economy. The relevance of implementing modern pricing methods in the operations of companies
is substantiated, as these methods aid in forming the competitive strategy of businesses in the digital age. Companies that invest in the development and
implementation of dynamic pricing models not only have the opportunity to maximize profits but also to create additional value for their customers, respond
flexibly to changes, and ensure a favorable market position. Tools for optimizing the pricing process have been proposed to ensure the formation of a competi-
tive strategy for the enterprise. The main characteristics, methods, and tools of dynamic pricing that can assist in automating the processes of market analysis
are outlined. It is demonstrated that this approach is becoming particularly relevant, providing flexibility, responsiveness, and the most accurate utilization
of market opportunities. Prospects for further research in this field include studying global and domestic experiences in developing competitive strategies in

a digital environment.
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YYacHi TeHAeHLil pO3BUTKY PMHKY Ta CTPiM-

Ka 1udpoBa TpaHcpopMaLlis eKOHOMIKY BiA-

KPUBAIOTb HOBI MOXXAMBOCTI AASl OIITUMIi3aLjil
GisHec-mpolieciB. YcmiliHa MATPUEMHUIIBKA AiSAD-
HICTh Y CYYaCHMX YMOBaX BMMArae rA0boKoro posy-
MiHHS B3a€MO3B'SI3Ky MK LIHOYTBOPEHHAM i KOH-
KypeHTHoWo cTparterieto. L]i ABa acmeKkTn AiroBOi Ai-
SIADHOCTI € KAIOUOBUMMU AASL AOCATHEHHS CTiNIKOTO
MOAOXKEHHS Ha PMHKY. 32 OCTaHHi POKU TPaAMLilHI
MAXOAU AO BCTAHOBAEHHS LiiH IOCTYIIOBO 3MiHIOKOTb-
cs1. CbOTOAHI IATIPMEMCTBA 3MYILIEeH] AAANTYBATH CBOI
METOAM LIIHOYTBOPEHH:I Ta KOHKYPEeHTHi CTpaTerii A0
IIBUAKOMIHAMBOTO PUHKOBOTO CEPEAOBUIIA, TOMY aK-
TYaAbHUM € AOCAIAKEHHS NIMTAHHA LIOAO iHTerpauii
TEOpPEeTUYHMX NTOAOKEHD L[IHOYTBOPEHHS Ta MPaKTHy-
HMX TAXOAIB GOpPMYBaHHSI KOHKYPEHTHOI cTparerii
AASL Cy4acHOTro 0isHecy B ymoBax LMQpOBOI TpaHC-
dbopmallii eKOHOMIKH.

Y HayKoBMX IpaLsiX, NPUCBAYEHUX LiHOYTBO-
PEHHI0O Ta KOHKYPEHTHMM CTparTerissM y KOHTEKCTi
uudposisauii mapketunry, aBropu I. BoaoBeabchka,
S1. Crapuenxo (2], T. Cak, b. AaBpunuyx (3], B. Byto-
pina, O. Csipep [4], A. 3aBepOuuit, A. Hiuenko [5],
I. Oxaanpep [10] Ta iH1i MAKPECAIOIOTS, 1110 icHYE Oa-
raTo TUIB CTPATerilt, i K BaXHO 3HANTU MOTPIOHMI
BapiaHT AAs OisnHecy. HaykoBui H. CaBuupka, B. Aexa-
aina [9], H. CaBuupbka, B. Babenko, I. Umiab Ta iH. [7],
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L. By6eneup, K. Oainivenxo, C. XpucreHko [8] y cBoix
AOCAIAKEHHSIX aKLEeHTYIOTb yBary Ha HeoOXiAHOCTi
inTerpauil uudbpoBux TexHoAoriit Ta ubposisarii
iHcTpyMeHTIB MapKeTuHry B 0OisHec-mponjecu. ITpore
MUTAHHS, SIK LHOYTBOpPEHHs Crpusie GOpMYBaHHIO
KOHKYPEHTHOI CTpaTerii MANpUeMCTBA B LppOBY
€II0Xy, aKTyaAbHe AASI CYYacCHOTO 0i3Hecy.

PaMOTHUI MAXiA AO BCTAHOBAEHHS LIiH B YMOBaXx

1MdpoBisaLii Ta pUHKOBKX 3MiH BiAKpMBa€e HOBI

MOXXAVBOCTI AASI 3MilJHEHHSI KOHKYPEHTHHX T10-
3ULII MATIPUEMCTBA, 30iAbIIEHHS MPUOYTKOBOCTI Ta
OIepPaTMBHOTO pearyBaHHA Ha MOBEAIHKOBI BIIOAO-
0aHHs crioKuBaviB. ITMTaHHA BU3HAYEHH IHHOBALIii-
HMX METOAIB Ta MIAXOAIB AO ONTMMisallii LiHOYTBO-
PEeHHS, SIKi BIAMBAIOTh Ha pOPMYBaHHS KOHKYPEHTHOI
CTparerii Ta CIpUATUMYTb 3MiLJHEHHIO KOHKYPEHTHUX
TO3MLIi}1 MATIPYEMCTB Ha PUHKY, TOTPEOYIOTh MOAAAD-
IIOTO AOCAiAYKEHHSI.

MeToro HamMcaHHA CTaTTi € OOIPYHTYBaH-
HsI BIIAMBY IIPOLIECY LiiHOYTBOpEeHHs Ha (opMyBaH-
HSl KOHKYPEHTHOI CTpaTeril MANPUEMCTBA B YMOBaxX
undpoBisarii, po3pobka MPAKTUYHUX PeKOMEHAALii
IIOAO BIPOBAAKEHHS y CBOIO AISABHICTb CYYaCHUX
METOAIB Ta iHCTPYMEHTIB ONTUMi3aLii IIHOYTBOpeHHS
AAsL 3a0e3reyeHHs. KOHKYPEHTOCIIPOMOXKHOCTI IIiA-
MPUEMCTBA HA PUHKY.
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TIpOLieCi HAMMCAHHA CTATTi BUKOPUCTAHO 3a-

TaAbHOHAYKOBi Ta NPUKAAAHI METOAM AOCAI-

AXeHHS.. AAsL OOIPYHTYBAHHS BIIAMBY LiHO-
YTBOpEHHs1 Ha Ipolec GOPMYBaHHSI KOHKYPEHTHOI
cTparerii MIATIPUEMCTBA BUKOPUCTOBYBABCA METOA
HayKoBOI abcTpakii. AAsl BU3HaYeHHS iHCTPyMeHTIB
onrtumizauii npolecy LiHOYTBOpeHHS AASl 3abesIie-
yeHHs HOpMYBaHHs KOHKYPEHTHOI cTparerii manpu-
€MCTBa — METOA NTOPIiBHAHHS, aHAAi3Y Ta CUHTe3y. AAs
OOIPYHTYBAHHSI 3aXOAIB LI0AO BIPOBaAXXeHHs Lyd-
POBUX IHCTPYMEHTIB i METOAIB AMHAMIYHOTO LIiHOYT-
BOPEHHS AAS MiABUILEHHSA KOHKYPEHTOCIPOMOXKHOC-
Ti — METOAU AOTIYHOTO y3araAbHEHHSL.

Y npoueci AOCAiA)XeHHS 6YAO BUKOPUCTAHO Ha-
YKOBI ITpaLii TPOBiAHMX HAYKOBL|iB 3 MUTaHb L[iHOYTBO-
PeHHsI, KOHKYpeHTHoi cTparerii, Tpanchopmarii 6i3-
Hecy B yMOBax LjdpoBizaljii eKOHOMIKM Ta CyCHiAb-
CTBA, 2 TAKOXX MaTepiaAM IIPaKTUKiB-eKCIepTiB y cde-
pi LiiHOyTBOpeHH: B yMoBax LindppoBoi TpaHchopmaLii
€KOHOMIKU Ta bi3Hecy.

Y cyyacHOMY AMHAMiYHOMY 0i3Hec-cepeAOBMLLj,
A€ YMOBM BeAeHHS 0i3HeCy IOCTIIHO 3MiHIOIOTbCH,
MATPUEMCTBAM HEOOXIAHO BAOCKOHAAIOBATU CBOI
cTparerii Ta MAXOAM AASL YCHILTHOTO QYHKL[{OHYBaHHS
BKOHKYPeHTHOMY 0ToueHHi. Po3BUTOK iHpOpMaLiiHO-
KOMYHIKAL[IHMX TEXHOAOTIN, 3MiHM B CIIO)XMBYOMY
MOMUTi, TAOOAABHI BUKAMKM — BCE Ile BMMAra€ Bi
KOMIIaHIl THYYKOCTi, AAQNTMBHOCTI Ta iHHOBALil.
QopMyBaHHA KOHKYpeHTHOi crparerii mepepbauae
PeTeAbHMI aHAAI3 BHYTPIILIHIX i 30BHILIHIX YMHHMUKIB,
BUSIBAEHHSI CUABHMX i CAQOKMX CTODIiH, MOXXAVBOCTEI
i 3arpo3, BUBUEHHS KOHKYPEHTIB Ta PUHKY, pO3po0-
KU HeOOXIAHMX cTpareriit Ta mAaHiB Aiit. [Tpouec wei
CKAQAHUIL, aA€ BOAHOYAC HAA3BUYAITHO BOXKAMBUI AASL
ycmixy 6isnecy [1].

BaraTo BiTUM3HAHMX 1 3aKOPAOHHUX Y4eHMX
HPOBOAVAM AOCAIAKEHHS 3 TUTaHb GOPMYBaHHS KOH-
KYPEHTHMX CTparTerill MATPUEMCTB, SKi 3aCHOBaHi Ha
pi3HUX KpUTepisX i YMHHMKAX HeCTabiAbHOTO 30BHilI-
HBOTO CepeAOBUINA [2], aAe HAYKOBi mpalli He AQIOThb
LIiAICHOTO YSIBAGHHS IJOAO BIIAMBY LIiHOYTBOPEHHS Ha
bopMyBaHHs KOHKYPEHTHUX CTpATerill AASL MATIpU-
€MCTB B yMOBax 1M poBoi TpaHcpopMaLlii eKOHOMIKM.
KoHkypeHTHa cTpateris mipnpuemcTa GpopMmyeTbcs

K CYKYIIHICTb Aill, CIPSIMOBAHUX Ha AOCSTHEHHS Iie-
peBar mepep KOHKYpeHTaMM, i L[iHOYTBOPEHHs Bipi-
TPa€ B IbOMY IIPOLieCi KAIOUOBY POAb.

Haiftyacrilne KOHKypeHLisl B cygyacHOMY Ludpo-
BOMY CepPeAOBMUIL 3aA€XKUTDb He AMILE Bip AKOCTi Ipo-
AYKTY 4y piBHA OOCAYTOBYBaHHS, a 11 Bip 3AaTHOCTI
MATIPMEMCTBA TIPABUABHO BCTAaHOBAIOBATM LiHM Ta
PEryAIOBaTH BapTiCTb TPOAYKTY, OPiEHTYIOUNCH Ha 3a-
MUTY CIIOXKMBAYIB Ta KOHKYpeHTHe oToueHHs. OTXxe,
MM BBaXXaEMO, L0 OAHMM i3 BaroMMX iHCTPYMEHTiB
AASI CTBOPEHHS KOHKYPEHTHMX IepeBar € MpaBUAbLHO
o0OpaHa [iHOBa MOAITHKA, 1[0 Ma€ 0COOAUBE 3HAUEHHS
B YMOBaX L(POBOI EKOHOMIKML.

Llinx Ta LiHOBA MOAITMKA — OAHA 3 TOAOBHUX
CKAAAOBMX MapKETHUHIOBOI AISIABHOCTI TIATIPUEMCTBA.
Ha posMip LjiHM BIAMBaIOTb SIK 30BHIllHI YMHHUKA
(pMHKOBe cepeAOBHLIle, CIIOXKNMBaYi, piBeHb KOHKYPEH-
uii, eKOHOMIYHA CMUTYyalif B KpaiHi, MOCTa4aAbHUKU
Ta MOCEPEAHUKN, A€p’KaBHe PEryAloBaHHS LiiH), TakK
i BHyTpimHi ynHHMKM (uial Gipmu, moairuka iiHO-
YTBOpEHHs, MapKeTuHroBa crpareris). Llina ToBapy
BCTAHOBAIOETbCS 32A€XKHO BiA LiiAeil, SIKi parHe Ao-
CAT'TU THATIPUEMCTBO, Ta 10T0 MOXKAMBOCTEI [3-5].

iHOyTBOpeHHS — 1ie TpoLiec 0OIPYHTYBaHH,

3aTBEPAXKEHHS Ta IeperadAy LiH i Tapudis,

BU3HAUEHHsA IX PpiBHA, CHIBBIAHOLIEHHA Ta
cTpykTypu [6]. LIiHOyTBOpEHHS BIIAMBA€E HAa KOHKY-
PEHTHY CTparTerilo MATIPMEMCTBA Yepe3 KiAbka Me-
xaHismiB. [lo-mepiue, IHOYyTBOPEHHS AO3BOASIE HiA-
TIIPUEMCTBY BUBHAUUTH, SIK BOHO OyAe KOHKYPYBAT! Ha
PUMHKY — 4n OYAe Lie KOHKYPEHLIis 3a L{iHO0, 3 SIKICTIO
HPOAYKTY uM 3a iHmmMMM acrekTamu. IIpy BcTaHOB-
A€HHI 1IiH MATPMEMCTBO TAKOXX BPAaXOBYE KOHKYPEHT-
HY CUTYAllil0 Ha PUHKY Ta CTpaTerii KOHKypeHTiB. [1o-
ApyTe, LIiHOYTBOPEHHSA MOXX€ BIAMBATU Ha IO3ULI0
MIATIpMEMCTBA Ha pUHKY. Hanpukaaa, HU3bKi LiiHY MO-
XYTb AOTIOMOITU MiATIPMEMCTBY 3aAY4UTU HOBUX KAi-
€HTIB 1 BUPi3HATUCA cepep KOHKYPEHTIB, TOAL AK BU-
COKI LIiHM MOXXYTb CTBOPUTY BP)XKEHHS BULIOI AKOCTI
abo eaitapHOCTi MPOAYKTY. ToMy rpaMOTHe LiiHOyTBO-
PeHHA BUCTYIIA€ BXAVMBYM YMHHUKOM (OPMYBaHHA
KOHKYPEHTHOI CTpaTerii MAIPUEMCTBA, AOIIOMAraio-
411 IOMY AOCSATTY IOCTaBAEHNMX LjiAeit (puc. 1).

Linb
nignpremcTaa

—>

LliHoyTBOpeHHs

KoHKypeHTHa
CTparteris

—>

Puc. 1. LliHoyTBOpeHHsA AK YNHHUK pOpMYyBaHHA KOHKYPEHTHOI cTpaTerii nignpuemcraa

KoHkypeHTHi cTparerii cHpus0Tb 3pOCTaHHIO
NpUOYTKY MAIPUEMCTBA, PO3LIMPIOIOYYM JOTO PUH-
KOBY YaCTKy Ta MOKPAI[YI0UM B3AEMOAII 31 CIOXU-
Bayamy i KOHKypeHTaMu. [Ipy LIbOMY BaXAKBO, 100
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36iAbIIEHHS TPUOYTKY OYAO 3yMOBA€EHE MiABUILEHHIM
edeKTUBHOCTI BUTpAT.

Hapasi cyvachi 1mdpoBi TexHoAorii HapawTb
0e3AiY MOXKAMBOCTEN AASL ONITUMI3aLlil L{iHOYTBOpEH-
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H Ta BUOOPY epeKTMBHOI KOHKYPEHTHOI cTparerii
MIATIPUEMCTBA.

AocaipXyroun HayKoBi Ipalli BYEHNX 3 MUTaHDb
TpaHcdopMallil MapKeTUHIOBMX {HCTPYMEHTIB i cTpa-
Teriit pO3BUTKY B yMOBax Lj1ippOBOI EKOHOMIKM, MOXK-
Ha 3alpOIOHYBaTy HaibiAbLI edeKTUBHI iHCTpyMeH-
TI ONITUMI3aLii IpoLiecy LiHOYTBOPEHHs AAS 3a0e3Ite-
4eHHS pOpPMYBaHHA KOHKYPEHTHOI cTparerii mAmpu-
emcrBa [7-9]:

+ anarimuyni nramgopmu (Pricer24, Minde-

rest, Priceva, Skuudle, Pricecop, Helecos [12]).
BoHM AO3BOASIOTH MIAIPMEMCTBAM aHAAI3Y-
BaTU IIOBEAIHKY CIIOKMBAdiB, MOPIBHIOBaTU
LiHM KOHKYDEHTIiB, a TaKOXX MHPOrHO3yBaTu
PMHKOBI TeHAeHLIii;

+ cucmemuy ynpasAiHHS B3AEMOOIE 3 KAIEH-
mamu (CRM). 3aBpsiku iHdopmalii, 3ibpaHiit
3 CRM, xomIaHii MOXyTb CTBOPIOBATY IIEPCO-
HaAi30BaHi pomoauLiii Ta, BIATIOBIAHO, OiAbLI
eeKTMBHO HOPMYBATHU LiHOBY MOAITHKY;

+ asmomamu3oBari cucmemu OUHAMIYHO20 Yi-
Hoymsopenns (Price2Spy, Dealavo, Prisync,
NetRivals, Pricefy, PriceControl,_Competera,
RoomPriceGenie [12]). Taxi iHcTpymeHTI AO-
3BOASIIOTb ONEPATVBHO pearyBaTy Ha MiHAMBI
PMHKOBI YMOBM Ta 3alIUTY CHOXMBAUIB, 110 €
aKTYaAbHUM y BUIAAKY iHTE@HCHBHOI KOHKY-
peHiii Ha 1bPOBUX MAATHOPMAX.

AHI€I0 3 HOBAaTOPCHKMX KOHLeMLill y cdepi
LIIHOYTBOPEHHS € TEXHOAOTISl «AMHAMIYHOTO
LiHOYTBOPEHH:», fKa AO3BOASIE 3MiHIOBa-
TV LiHM B PEXMMi PEAaAbHOTO 4acy. 3aBASKU LIbOMY
MATIPUEMCTBY MOXKHA 30iABLINTY OOCATH TPOAQXKIB
i oTpumaTy AOAATKOBMIT MPUOYTOK, ONEPATUBHO KO-
puryouy 1iHy Ha ToBapu (IIOCAYIM) BIATIOBIAHO AO
TOTO, SIK CIIOYKMBAYi CIPUITMAIOTB iX 1iHHICTD [10].
Aeski raaysi Bxe aKTMBHO BUKOPMCTOBYIOTb
AVHaMiyHe LiHOyTBOpeHH:A. Hampukaap, y Typuami
Ta TOTEABHOMY Oi3Heci LiiHM 32 HOMepM KOPUI'YIOTb-
Cs1 32A€XHO BiA NONMUTY, CE30HHOCTI Ta CIeLiaAbHIX
MOAIN; OHAQMH-Mara3yHy 4acTo 3aCTOCOBYIOTb AATO-
PUTMiYHEe LiHOYTBODEHHS AASl YIIPaBAIHHS aKLisIMK
Ta 3HIDKKAMM, aAaNTYIOuM MPomosuLii ma nmorpedu
KAi€HTiB; aBiakoMIIaHii BUKOPUCTOBYIOTb CKAQAHI aA-
TOPUTMM AASL BCTAHOBAEHHSI KOHKYPEHTHUX TapuiB,
1[0 AO3BOAsI€E MAKCUMIi3YBaTy 3aBaHTXKEHICTh PECiB;
€AeKTPOHHA KOMepLisl YCIIIIHO 3aCTOCOBYE AMHAMIY-
He L[iHOYTBOPEHHS AAS 3aAY4Y€HHs OiABLIOI KiABKOCTI
KAi€HTIB i 30iAbIIEHHS peHTabeABHOCTI; CAYXXOM TaKci
Uklon Ta Uber mip vac moi3pku 3a TuM caMmum Mapii-
PYTOM 3MiHIOIOTb CBiil Tapy, KOAM IIOCAYTA 3AAEKUTD
BiA MONUTY.
Orxe, AMHaMiuHe L[{HOYTBOpEHHSA — Lje Taka
CTpaTeris, Tpy sKill BCTAHOBAKIOTbCS THYUKI LiiHK
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Ha TOBapu Ta/abo IMOCAYTM 3aA€XHO Bip TMOMUTY B
peaabHoMy yaci. ITocTiitHo Kopurywouu LiHu 3a Mo-
INUTOM, LiiHaMV KOHKYPEHTIB i pUHKOBMMU 3MiHaMH,
0i3Hec MOXe ONTMMI3yBaTy CBOi AOXOAM Ta YAaCTKY
PUHKY.

OCHOBHI XapaKTepUCTUKY AVHAMIYHOT'O 1IiHOYT-
BOPEHH: TaKi:

+ enyuxicmp yin. 1]iHM MOXYTb 3MiHIOBaTHCA
LIOAHS, LOTOAVHM 200 HaBiThb MUTTEBO, 3a-
AEXHO BiA 3MiH Ha pUHKY;

+ anariz Oamux. BUKOPUCTAHHS aATOPUTMIB
Ta QHAAITUYHUX {HCTPYMEHTIB AASL 00POOKK
BEAVKUX O0CATIB AQHMX | BU3HAYEHHS ONTHU-
MAAbHOI L[iHM B KOXXHOMY KOHKPETHOMY BM-
MAAKY;

+ asmomamusayis. 3acTocyBaHHsA ClielliaAizo-
BAHOTO MPOrPaMHOr0 3a0e3neveHHs, sKe aB-
TOMATUYHO PETYAIO€ LIiHU HA OCHOBI 3aAQHUX
napameTpiB Ta 3i6paHoi iHpopmauii;

+ nepcoranrizayis. MOXAUBICT BCTAHOBAEHHS
Pi3HUX LiH AAS PI3HMX CETMEHTIB CIIOXXMBa-
4iB 260 OKpeMUX KOPUCTYBAyiB, BPaXOBYIOUM
iXHIO IIOBEAIHKY Ta BIIOAOOAHHSI.

VHaMiYHe IHOYTBOPEHHS MOXe AQTU MIAIIPU-

€MCTBaM 3HAYHYy IlepeBary, rapaHTyouy, 1O

BOHY IPOIIOHYIOTb NTPABUAbHI L[iHM B NOTPi0-
HMII YaC AASL 3aAYYEHHA Ta YTPYMAHH KAIEHTIB.

3a MmACYMKaMu MPOBEAEHMX AOCAiAXKeHb [3-5;
10; 11] HaBeAEMO METOAM AMHAMIYHOIO LiHOYTBO-
pennst (mab6a. 1). KoxkeH 3 1IMX METOAIB 3aA€KUTD BiA
OizHec-MoAeAl KoMMaHil Ta 0COOAMBOCTEN PUHKY.

IcHye 6e3Aiy iHCTPYMEHTIB AMHAaMIYHOTO LjiHO-
YTBOD€HHS, AKi MOXXYTb AOTIOMOITY aBTOMaTU3yBaTu
npouecu aHaaisy puuky [11; 12]. TTomyasipHi iHCTpY-
MEHTH Ta IX IPU3HAYEHHS HaBEAEHO B maoa. 2.

BipcTexxyouu 3MiHM TIONMUTY Ta HPOMO3MLl
B PpeaAbHOMY Yaci, MAPUEMCTBA 3MOXYTh MATPHU-
MyBaTy aKTyaAbHi LiHM, MIABUIIYBAaTU DiBeHb IIPO-
AQXKIB Ta 3abe3reyyBaTyi KOHKYPEHTOCIPOMOXXHICTD
Ha puHKy. AHaaituku McKinsey & Company (CIIA)
BUCAOBUAU CBOIO AYMKY, I1J0 AVHAMIi4He LiHOYTBOPEH-
HS1 AOTIOMarae 30iABLINTY MPOAQXi B CEPEAHPOMY Ha
2-5%, a mpubyTox Ha 5-10% [11].

BipsHaummo, 1m0 mpoBapXeHHS UUPPOBUX iH-
CTPYMEHTIB i METOAIB AMHAMIYHOTO LIiHOYTBOPEHHS
AO3BOASIE TMANIPUEMCTBAM 3HAYHO MIABUILUTYU CBOIO
KOHKYPEHTOCIIPOMOXXHICTb. 30KpeMa, aAQITUBHICTD
LIIHOBOI CTpaTerii € Ay)Xe BaXAUBOIO B Cy4aCHOMY
1MppPOBOMY CepeAOBULLi, Ae KOHKYPeHLis 6asyeTb-
Csl Ha IUBUAKOCTI MPUITHATTS pillleHb i 3AaTHOCTI
OINlEepPaTMBHO pearyBaTy Ha 3MiHU B IOBEAIHL CIO-
XMBaviB.
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Ta6nuusa 1

MeToaun AHaMIYHOTO LIiHOYTBOPEHHSA

MeTtop, 3aranbHui onnc

TyMuaCoBe Llina BCTaHOBMIOETbCA 3aN€XHO Big nepiofy: MicALA, POKY Un ce30Hy. Po3paxyHoK
1 LiHOYTBOpEHHA Ce30HHMX iHAEKCiB, aHani3 BNANBY 30BHILLHIX YNHHWKIB AO3BONAE HaNALWTYyBaTV ONTK-
yTBOP MaslbHy LiiHY, AKa 3abe3neuye MakcUManbHUN JOXiA Ta KOHKYPEHTOCNPOMOXHICTb

BcTaHoBREHHS LiHW Ha ToBap i/abo Nocnyry Ha BULLOMY PiBHi, KOMIM MOMWT Ha HNX
[MikoBe LiHOYTBOPEHHA | BULLWIA, | HA HXKYOMY PiBHI, KON NOMNUT HUXYMIA. TaKNn METOA [O3BONAE HE TiNlbKN

2 Ha 6a3i nonuTy MaKCUMi3yBaTV NpnubyTOK y Nepiof NikoBOro NONWTY, aje i CTUMYIOBATU Npogai
B MEHLL aKTUBHI eTanu
BcTaHOBNIOETHCA pi3Ha LiHa Ha OAWH TOBaP AJ1A Pi3HUX KaTeropin cnoxusauis. Mpy
3 CfermeHTosaHe LibOMY BPaXOBYETbCA BiK, MicLie MPOXUBaHHS, piBeHb JOX0[Y CNOXMBaYa. Har!pMKn?,q,
LiHOYTBOPEHHsA MOCTINHUM CMOXMBaYaM 3 BUCOKOHO NIOANBHICTIO MOXHA 3aMpPONOHYyBaTH CreLliabHi
3HVKKM, Y TO Yac AK HOBaYKaM — KOHKYPEHTHI CTapTOBi LjiHK
LliHa BCTaHOBIOETLCA AN KOXHOIO PerioHy, BPaxoBykun 0CO6IMBOCTI NOMUTY, NPo-
no3unuii, NOricTUKY ANA WBKMLKOro 36inblieHHs NpUbYTKY Ta Nnpofaxis. PerioHanbHi
4 PgriOHaane LiHN MOXYTb BapiloBaTUCA 3aNeXHO Bif eKQHOMquoro cep?nosmma, piBHA noxo.nis.
LiHOYTBOPEHHSA HaceneHHsn, NOAATKOBUX CTaBOK, @ TAKOX PiBHA KOHKYPEHLLii B KOHKPETHOMY PETiOHi.
Lle no3Bonse 6inbll TOYHO BifOOPA3NTI PUHKOBY BapTICTb MPOAYKTY B KOXKHOMY KOH-
KpeTHOMy Micui
5 QnTOBe KomnaHii HafjaloTb 3HWXKKIM MOKYNLAM, sKi 6aXaloTb KynuTy 0apa3sy AeKiNbKa OfUHNLb
LiHOYTBOpEHHSA TOBapy um nakeT nocnyr

LliHoyTBOpeHHa

Mpwn dopMyBaHHiI LiiHN BPaxoBYOTbCA TOBAPHI 3a/IULLKK, LLIO JO3BOJISIE KOMMAHIT 36i1b-
6 | 3a ToBapHUMY 3anMLL- pu dopmy 4 P y P oA

WnTM NpnbYTOK y Nepiof fediunTy ToBapy

Kamu
7 KoHKypeHTHe LjiHoyT- LliHa Ha ToBap uu NoCsyry BCTaHOBIIOETbCA BifJMOBIAHO [0 LiiH KOHKYPEHTIB Ta PUHKO-
BOPEHHA BUX LiH

[kepeno: y3aranbHeHo aBTopamu [3-5; 10; 11].

Ta6bnuysa 2
IHCTPYMEeHTN ANHAMIYHOTO LiiHOYTBOPEHHSA
IHcTpymeHT MNpun3HayeHHA
1 2
XMapHWI cepBic AN CNOCTepeXKeHHA Ta aBTOMATUYHOIO PerynioBaHHA LiiH B OHMaiH-MarasunHax.
Price2Spy._ 3a OMOMOroH0 IHCTPYMEHTIB CEPBICY MOXHa 301paTI, aHaNi3yBaTy Ta YNPABMATA JaHMU, @ TAKOX

KOpUCTYBaTNCA MOLYNeM AnA WBMAKOI aganTauii LjiH BiANoBigHO 4O PUHKOBYUX 3MiH

PriceControl, Mporpama po3pobneHa Ha anropyUTMax LUTYYHOTO iHTENEKTY [/ aBTOMATUYHOTO BifICTEXKEHHS LjiH

Pricefy KOHKYPEHTIB i AVHaMI4YHOrO LiiHOYTBOPEHHSA Ha Pi3Hi rpymnm ToBapis

Mnatpopma, sika 3abe3nedye aBTOMATUYHE HaNaLITyBaHHS LiH BifMOBIAHO O BHYTPILLHIX i 30BHILL-
Competera_ HiX Y/HHWKIB. BoHa Hagae iHPOpPMALLit0 MPO KOHKYPEHTIB, BKIIIOYHO 3 IXHIMI LiiHaMK1, MapKETUHIO-
BUMM 3aX0faMu, aKLiMHAMI MPONO3ULiAMY TOLLO

CepBic 451 MOHITOPUHTY LiiH Ha OCHOBI aNrOPUTMIB LUTYYHOTO iHTENEKTY. BiAcTexye LiHn Ha cai-
Tax OHMaNH-MarasnHiB, MapKeTnelncis, TOProBebHUX MalfaHuKiB, Npaic-arperatopis TOLLO.
BUKOPWCTOBYE iIHCTPYMEHTM [HaMiYHOTO LiiHOYTBOPEHHS, penpancnHry ana Google Shopping
i TpekiHry uiH Ha Amazon

NetRivals

Cepsic po3pobneHunii Ans rotenbHOro 6isHecy, onomarae onTUMI3yBaTH LiHU Ha HoMepu. BiH Big-
RoomPriceGenie_ | cTexye faHi KOHKYPEHTIB i aHani3ye edeKTUBHICTb 6POHIOBaHHS, 106 3pO3YMiTL NOMUT | MaKCUMi-
3yBaTh NpubyToK

[Mporpama AnAa MOHITOPUHIY LiiH KOHKYPEHTIB 3 JOAATKOBUMM anroputMamm Ansa AUHaMiyHOro
nepeoLiHIOBaHHSA, OHOBMIEHHA AaHKX (TPUYi Ha IEHb) NPO LiHN KOHKYPEHTIB, KOHTPOIO 3aHLLKIB

Prisync . . . . .
Ha cknagax. BoHa Hapiae iHpopMaLlito PO KONMBaHHA LiHOBWX NPOMO3HLi KOHKYPEHTIB y Be6-
3aCTOCYHKY Ta iHLUi BaX/MBI AaHi, O HANALWITOBYIOTbCA 3@ 3aNUTOM
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3aKiHyeHHdA Tabn. 2

i odnaiiH-aKuii, akTyanbHi faHi Npo uiHn

1 2
CepBic NnepeTBOPIOE Pi3Hi AaHi NPO PUHOK Ha rpadikm A1 aHanisy Ta 3BiTHOCTI. LliHW Ha feaki
Dealavo NPOJYyKT OHOBAOKTLCA Yepe3 KoxHi 10 xBunuH. TyT HagaeTbcA iHGopmaLia Npo ToBapu, NPOBO-

OMUTbCA aHani3 aCOPTUMEHTY, aHani3 KOHKYPEHTHWX LiH, NepeoLiHIOBaHHA, BiBCTEXYOTbCA OHNANH-

Ixepeno: y3aranbHeHo asTopamu [10; 11].

BMCHOBKM

3a mACyMKaMy IPOBEAEHUX AOCAIAKEHb KOH-
CTaTyeMo, 1o edeKTHBHEe LiHOYTBOpPeHHA Mae Oa-
3yBaTHUCA Ha PeTEAbHOMY aHaAi3i AQHMX, TTOBEAIHKU
CIIOXKMBAYiB Ta A€TAaAbHOMY MOHITOPMHIY PMHKOBUX
TeHAeHLiil. L[iHoyTBOpeHHA BUCTYIae BaKAVBUM UMH-
HIUKOM (OpPMYBaHHS KOHKYpPEeHTHOI cTparerii 6i3Hecy
B 1u¢poBy emnoxy. IliAmpueMcTBa, o iHBECTYIOTD y
pO3poOKy Ta BIPOBAAKEHHS AMHAMIYHMX MOAeAeit
LIiHOYTBOPEHHsI, OTPUMYIOTb MOXXAMBICTb He TiAbKU
MaKCKMi3yBaTy MpUOYTOK, aAe 11 CTBOPIOBATU AOAQT-
KOBY LIIHHICTb AASL CBOIX KAI€HTIB, THY4YKO pearyBaTu
Ha 3MiHU Ta 3a0€3MeYnTy BUTiAHY MO3ULIII0 HA PUHKY.
Y xouTtekcti LudpoBoi TpaHcopmalil eKOHOMiKM
1eil MmiAXip HabyBae 0COOAMBOI aKTyaAbHOCTI, 3a0e3-
TMeYyI0uM THYYKICTb, ONepaTUBHICTb i MaKCMMAAbHO
TOYHE BUKOPUCTAHHA PUHKOBUX MOXXAMBOCTEIL.

YpaxoByoun MOXAUBOCTI, sIKi HAAQIOTh CyYacHi
MOAEAIL LIiIHOYTBODEHHs, Y NMepCIeKTUBI Halli AOCAi-
AXeHHsI OYAYTb HalliAeHi Ha BMBYEHHS CBITOBOTO Ta
BITUM3HSHOTO AOCBiAy (OpPMYBaHHS KOHKYPEHTHUX
cTpareriit B inppoBOMY CepeAOBUIL. u
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